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Home of New York 
Marked Its Ninetieth 
Anniversary April 13 





Company to Invest All Premiums 
on New Business in War Bonds 
for Balance of 1943 


COMPANY FORMED IN 





1853 





Now One of Largest Fire Insurers 
in Country With Excellent Rec- 
ord of Management and Service 





The Home Insurance Co. of New York 
City, which celebrated its ninetieth an- 
niversary on Tuesday, has announced 
that it will invest all new gross premi- 
ums received from its 25,000 agents from 
April 13 to December 31, 1943, inclusive, 
in War Loan Bonds. President Harold 
V. Smith made this announcement Tues- 
day when observance of the Home’s an- 
niversary coincided with opening of the 
war bond drive by the United States 
Treasury to raise $13,000,000,000 before 
the end of April. 

The Home has conducted a 
campaign among producers to familiarize 
them with this plan, which is also 
brought to the attention of the public 
by newspaper advertisements. The com- 
pany’s purchases of War Loan Bonds 
in accordance with this plan will prove 
a particularly substantial contribution to 
the war effort as such purchases are en- 
tirely in addition to the Home’s regular 
program involving consistent investment 
not only in Victory Bonds, but also in 
other Government securities. 


Statement of President Smith 


strong 


In announcing the adoption of the plan 
for increased participation in the pur- 
chase of War Loan Bonds by the com- 
pany, President Smith said: 

“The ninety years which have passed 
since the founding of the Home Insur- 
ance Co, have witnessed its growth from 
a small firm doing a largely local busi- 
ness in and around New York City, to 
a great organization with far-flung fa- 
cilities and world-wide connections, now 
doing an annual volume of business ag- 
eregating many millions of dollars. 

“In marking the ninetieth anniversary 
i its founding at this time, when we 
ire engaged in the greatest war in all 
history, the officers and directors of the 
‘ome feel that the most valuable, as 
vell as the most fitting form of com- 
memoration is an observance which will 

nstitute an effective contribution to 

ir national war effort. In this way we 
in aid in expediting victory and the re- 


(Continued on Page 27) 
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... Or will you augment your premiums in 1943 
with Rent Insurance, Additional Living Expense 
Endorsements, Extended Coverage, and above all, 
an increase in the amount of protection to meet 


the rise in values? 
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The Home of the Brave 


It takes a lot of courage to do anything today—to die “a costly 
sacrifice on the altar of freedom,” to live and grow in stature under 
the punishment the times impose upon us—to recruit—to train— 
It takes a lot of courage to buy life 
It takes more to go without it. 


to supervise and to sell. 
insurance. 


There are times when we think a lone mother with young 
children, pinched by the pressure of enforced penury—and putting 
up a good front to the world—is the bravest of all human beings. 
Her courage must last around the clock, day and night, for weeks 
and months and years. 


Hers is a different kind of service from the soldier’s, without 
any Distinguished Service Cross. It is a different kind of courage. 
Maybe it had something to do with giving us a different kind of 
soldier. 


Is it asking too much of ourselves that we shall do something 
definite for that woman in the years to come, by exhibiting our own 
special brand of life insurance courage—here, now and today? 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
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| Veterans Irked by 














30% Combat Troops 
Not Insured by U. S. 


American Legion and Veterans of 
Foreign Wars Discuss App Form 
Red Tape and Other Matters 


SITUATION AT ARMY CAMPS 
Great Improvement as Insurance 
Program Gains Momentum; 


$60 Billions Sold 


The American Legion and the Veter- 
ans of Foreign Wars are steamed up 
because of the large number of members 
of the armed forces in combat zones 
who either have no insurance protec- 
tion or very small average amounts: the 
red tape necessary to be untangled be- 
fore those abtoad can get insurance pro- 
tection, and the former discrimination 
against men in the service who did not 
within 120 days after they had joined 
the armed services take advantage of 
buying life insurance without medical 
finally 
the amendment to extend the time an- 


service. Congress has passed 
other 120 days and it is now on Presi- 
dent Roosevelt’s desk. 
Thousands of Uninsured Fighters at the 
Fronts 
It is not believed that more than 70% 
of the men in the African and South 
Pacific campaigns have National Service 
Life Insurance, and a glance at the form 
of application which for all practical 
purposes all desiring 
complete would indicate that those fight- 
ing abroad are going to have extreme 
difficulty in meeting the requirements 


insurance must 


for getting insurance. 

Major General Milton A. Reckord, 
commanding general of the Third Serv- 
ice Command, in a memorandum sent 
to all commanding officers in the whole 
service command, said: 

“In a recent airplane crash involving 
a number of military personnel, all of 
whom were killed, it was revealed that 
50% did not carry Government life in- 
surance of any kind. Some of the offi- 
cers and enlisted men involved, who 
were protected by this unique form of 
insurance, did not carry the maximum 
amount to which they were entitled. 
Some may have felt that their commer- 
cial life insurance gave them ample pro- 


(Continued on Page 15) 
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Here's a prospect 


who will 


help you with the sale 


H. is the man who already has discovered life insurance. He has at least one 
and often several policies. He has an active interest in more life insurance: 
he is the father of children. He is as eager to take more life insurance as you 


are to sell it. Find him and collaborate with him on a life insurance sale. 


ret yhe 
LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 
GUY W. COX, President 
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Ellsworth A. Roberts — 


Fidelity Mutual’s New President Was One of St. Paul’s 
Outstanding Citizens; Early Jobs in Railroad Field; 
Practiced in Duluth After Leaving Yale Law School; 
Long Prominent in Insurance and Legal Fields 


Few elections in the insurance busi- 
ness have attracted as much attention as 
that of Ellsworth A. Roberts to be 
president of the Fidelity Mutual Life, 
the duties of which post he assumed the 
first week in April after having been 
for some years vice president and gen- 
eral counsel of the Minnesota Mutual. 

It was the first time in some years that 
4 man from the West has been brought 
Fast to head a large Eastern life insur- 
ance company. He had been for some 
vears a leader in the civic, social and 
oreanization life of St. Paul and was at 
the time of his election president of the 
St. Paul Community Chest and of St. 
Paul Athletic Club; was a major in the 
National Guard; and other activities in- 
cluded those he had in the Minnesota 
Insurance Federation. 

Six feet, two inches tall, liking people 
en masse as well as having intimate as- 
sociations with many individually, rug- 
ved, democratic and frank in manner, 
never hesitant about lending a helping 
hand in putting a communal project 
across, fortunate in seeing the world 
from its most cheerful aspects, St. Paul 
was sorry to lose such a citizen. 
Received More Than 800 Letters After 

Announcement 

Since the announcement was made 
“Bob” Roberts has received more than 
800 letters from friends who represent 
every branch of the insurance business, 
including State Insurance Departments; 
from the legal and financial worlds and 
other walks of life. To every one of 
those letters he has written, or will 
write, an individual reply. 

“I didn’t get any form letters of con- 
gratulations,” he said to the writer, “and 
| don’t intend to send out any form 
letters in reply. Naturally, those letters 
have pleased me. Outside of one’s fam- 
ily the chief asset a man has are his 
friends—and friends and family are the 
only assets which really count.” 

Before Mr. Roberts left St. Paul he 
and Mrs. Roberts were guests at a num- 
her of affairs in their honor. At one, 
where the insurance fraternity particu- 
larly wanted to express their high re- 
gard, there were 600 present. He re- 
ceived illuminated scrolls from the Min- 
nesota Insurance Federation, the St. 
Paul Athletic Club and the St. Paul 
Conimunity Chest, testifying to the ef- 
ficient services he had rendered them. 
Mr. and Mrs. Roberts were presented 
With a set of silverware at one dinner, 
and at an event attended by his com- 
Panions in Minnesota Mutual he was 
xiven_a wrist watch which was inscribed 
“To Bob, from his friends at Minne- 
sota Mutual.” 

First Meeting With Fidelity Mutual 

Family 
2 iortly after Mr. Roberts arrived in 
Philadelphia he addressed all the home 
office representatives, his personality, 
sincerity and confidence making an im- 
mediate good impression which has been 
stowing. During the talk he said among 
Other things: 

“My office is open to you. If IT can 
help you, come to see me. I want to 
know all of you, and I want to know 
the agents, too. The agents are respon- 
Wie for the growth of the company. 
You at the home office have been re- 


By Clarence Axman 


sponsible for making the administration 
of the company efficient.” 

He concluded by saying: “Is there any 
one here who has come with the company 
since April 1? Are there any who have 
not been in the president’s office? This 
is your invitation to come. If you have 
not time this afternoon, if you must 
catch a train, then come tomorrow morn- 
ing. The door is always open.” 

Father for Forty Years Was a 
Railroad Man 

“Bob” Roberts spent his boyhood in 
Marquette, Mich., and in Duluth where 
his father, Charles Roberts, still lives, 
having retired from many years’ work on 
railroads, most of the time as a con- 
ductor. Charles Roberts was born in 
Canada; lived for a time on a rocky 
farm near Hamilton, Ont., where he got 
a great kick out of farming and garden- 
ing. He went to the Upper Peninsula 
of Michigan as a member of crews which 
got out square timber which had been 
felled and which was to be used as masts 
for sailing ships. He returned to Can- 
ada, but when the depression of 1893 
threw thousands of men out of work 
he returned to his Canadian farm. After 
a while he came back to the United 
States and became a railroad man. His 
first job was as station agent with the 
Duluth. South Shore and Atlantic Rail- 
road which ran through land where tim- 
ber was cut. He then became a freight 
conductor, then a passenger conductor, 
and he remained in the railroad business 
for forty years, his principal run being 
from Duluth to Sault Ste. Marie, the 
road being owned by the Canadian Pa- 
cific. Although never making a larger 
income than that of a railroad conductor, 
he managed to own a paid-up $7,500 in- 
surance nolicy and a comfortable home 
in Duluth where he could do gardening 
in his spare time, and a small farm, also. 
He has some stocks and bonds, and also 
his nension from the railroad. No won- 
der he is enioving his old age. 

Paternal Advice 

Relations between Mr. Roberts and 
his father have continued close all 
throuch the years. His father was pro- 
lific in offering advice to his three sons. 
Havine had only a third crade educa- 
tion himself he was determined that his 
sons should face the world with as geod 
an education as he could provide for 
them, being firm in the belief that an 
educated man has a great advantage 
over those who are not. 

“There is no limit to how far vou 
can go.” he said, “if you have an edu- 


cation.” He gave the bovs a lot of 
covmnsel as to conduct and character 
building. He particularly issued warn- 


ings against patronizing pool rooms or 
plaving poker, citing so many horrible 
examnles of men whose future had heen 
ruined in that way that the sons were 
tremendously impressed until when they 
crew up thev found that their father 
was one of the best poker players in the 
Unner Peninsula. He played everv Sat- 


urday afternoon and so well that he he- 
came known as “Lucky” Roberts. He 
has always been a great hunter and 
fisherman and “Bob” Roberts went and 
still goes on fishing and hunting trips 
with him. 

The other two sons are Henry, a mem- 


ber of the American Mathematical So- 
ciety, who was with the Fulton Bag Co. 
in Minneapolis before he entered the 
Navy, where he is now a senior instruc- 
tor teaching mathematics and tutoring 
boys in the period leading up to their 
getting commissions; and Charles, Jr., 
who is with the railroad his father 
served so long. 


His Mother 

The family moved to Marquette, Mich., 
near Houghton in a copper mine section 
of the Upper Peninsula. His mother was 
an unusually intelligent woman who had 
had something more than a high school 
training, some studies at the University 
of Michigan and also normal teaching 
training. She was Minnie Oliver Hooper 
and was born in Houghton. Both her 
father and her mother were born in 
Devonshire, England, and came to this 
country in 1860. Her father became an 
important figure during the Civil War 
period in bringing copper out of the 
mines which was used for armament by 
the Northern army. Grandfather Hoop- 
er’s decision to come to this country 
had been a precipitate one as it grew 
out of his love of hunting in Devon- 
shire. Unfortunately, while on a shoot- 
ing expedition he had trespassed on a 
part of a Duke’s estate and was appre- 
hended for poaching. There was a time 
in England when that crime meant death. 
Penalties were still severe at the time 
of Henry Hooper’s transgression. He 
made up his mind to sail for America, 
caught a sailing ship in a few days and 
went to the copper mining country of 
Upper Peninsula, Mich., because friends 
from Devonshire were already there. 
He never returned to England. Among 
the mines with which he was connected 
were the famous Calumet & Hecla and 
the Franklin. 

Worked in Railroad Freight Yards 

“Bob” Roberts attended a “forward 
looking” normal training school in Mar- 
quette which in retrospect he now re- 
gards as a particularly valuable experi- 
ence. He had some extraordinary teach- 
ers, including the sister of Julius Barnes, 
the former president of the Chamber of 
Commerce of the United States. This 
school was one of the first to combine 
field trips with class room study, espe- 
cially in botany, geology and chemistry. 
He began to study German while in the 
sixth grade. 

The family moved to Duluth when 
“Bob” Roberts was 13, and he went to 
the Duluth High School for four years. 
The first year he made the “A” honor 
roll, but never did again in the other 
years. He attributed this to the old- 
fashioned system of study in the high 
school and the fact that most of the 
students were not ambitious to do more 
than “get by,” although many of them 
were unusually intelligent. Most of them 
had been sent to the high school be- 
cause it was “the thing to do” and few 
of them went to college. 

While attending high school “Bob” 
Roberts wanted some pocket money and 
in the summer time got jobs in the 
Weighing and Inspection Bureau, acting 
as a weightmaster in freight yards. 
When he finished high school he went 
to work for the Duluth & Iron Range 








campus seems tame. 








R. T. Dooner 
ROBERTS 


Road as a freight received clerk and 


ELLSWORTH A. 


made abstracts for the railroad while 
inspecting freight to see that the rail- 
road was getting the proper tariff rates. 
This last railroad job was working 
nights. 
Enters University of Minnesota 

When he was 19 he was making $90 
a month, had an annual pass on the 
railroad and had managed to put enough 
aside to buy United States Steel stock 
below the market price, an advantage 
given to employes. He felt that he was 
getting along well, but always in the 
back of his head was the advice of his 
parents about a college education, so 
in the fall of 1916 he quit and entered 
the University of Minnesota. He had 
not been there long before he got a job 
in the university post office and within 
a few months became postmaster of the 
university. Also, he was placed in charge 
of the employment bureau. At the time 
the university had 12,000 resident stu- 
dents. He quickly entered a variety of 
college circles; joined a Greek letter 
fraternity. 

In May, 1917, Mr. Roberts left college 
to join a northern Wisconsin project 
having to do with providing more food 
for the armed services where he super- 
vised the work of men and young boys 
on a farming operation that was near 
a farm his father owned in that state. 
This project raised several thousand 
bushels of turnips. 

Experience in World War Period 

In the fall of 1917 Mr. Roberts re- 
turned to the university and while there 
became a cadet officer in R.O.T.C. In 
April, 1918, he went to Fort. Sheridan 
in an officers training camp. He was 
later attached to general headquarters 
at Fort Sheridan and was promoted to 
second lieutenant. When Major Irving 
A. Opperman of Fort Sheridan was 
given command of operations putting 
students of the University of Illinois 
in the Army, Mr. Roberts went to Ur- 
bana and Champaign with him and be- 
came his personnel adjutant. He did 
this voluntarily because he was so much 
impressed by the major, who had been 
a lieutenant-colonel of the Philippine 
constabulary, and who after serving six- 
teen years in the Philippines resigned 
to enter the United States Army as a 
major. Mr. Roberts greatly enjoyed this 
work with the students and later helped 
demobilize them. 

Returns to University 

When the first World War was over 
Mr. Roberts went back to the Univer- 
sity of Minnesota. It is a difficult 
transition for those in the armed serv- 
ice to make. They have been facing 
so much real drama in war that the 
It takes the boys 
some time to get adjusted to the new 
environ. Mr. Roberts is firmly convinced 
that college courses interrupted by war 
service should be resumed, Waving had 
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the advantage of the discipline and 
training of the Army and, in the case 
of officers, the advantage of command- 
ing men, the completed college course 
gives an extra aid in moulding later 
careers. 

It was a particularly difficult transition 
for Mr. Roberts as he was 23 when he 
got back to college, and, therefore, con- 
siderably above the average age group 
in the academic college. As was the 
case with the other men in the service 
from Minnesota he had his tuition paid 
by the state which furnished a bonus 
which could be used either as immediate 


cash resources or a larger tuition credit. 


Enters University of Minnesota Law 
School 
second residence at the 
Roberts decided he was 
going to be a lawyer. . Was an eco- 
nomic challenge because of his age and 
the fact that there were Pret more years 
of college study ahead of him. He 
entered the law school in 1919. Dean 
of the faculty was William Reynolds 
Vance, author of “Vance on Insurance,” 
and who had been counsel of the War 
Risk Insurance Bureau. Roberts took 
courses on contracts and insurance un- 
der Vance, was greatly influenced by 


During his 
university Mr. 


this educator. 
Follows Dean of U. of M. Law School 
to Yale Law School 
At the end of Roberts’ first year at 
U. of M. Law School Dean Vance 
joined the faculty of the Yale Law 
School. The personality, wide knowl- 


edge, extraordinary teaching ability of 
the dean had so captivated Roberts that 


he decided to go along to New Haven 
with him. An interesting sidelight was 
that three other professors of the Uni- 
versity of Minnesota Law School had 

been captured by Yale. They were 
Lorentzen who lectured on conflicts of 
law; Morgan whose lectures were on 
code pleading and common law prac 
tice; and Thurston, equity and _ trusts. 
If Roberts had gone to U. of M. Law 


1916 instead of the academic 
would have had courses at the 
Minnesota under this 


School in 
school he 
University of 
Strong quartette. 
Roberts was an enthusiastic student at 
Yale Law and considerably broadened his 
acquaintance. Three men with whom 
Roberts was closely associated at Yale Law 
School—they lived together in New Haven 
for two years—were Alfred P. Ramsey, 
now assistant general counsel, Consolidated 


Gas & Electric Co., Baltimore; R. H. 
Nottelmann, now professor of law, Univer- 
sity of Washington; and Edwin F, Morse, 


now practicing law at New Canaan, Conn. 
These three students had transferred from 
University of Minnesota to Yale Law, just 
as Roberts had done. 

Ramsey Tells of Roberts at Yale 

Alfred P. Ramsey, 
for some comments on Mr. 
Yale, said: 

“ ‘Bob’ Roberts went to Yale Law School 
with a serious job in mind, and while 
there he was primarily an assiduous stu- 
dent of the law. Most of his days, and, 
in fact, a good share of his nights, were 
devoted to that labor. Although he then 
had his large physical frame it had con- 
siderably less upholstery on it than at 
present, and he was definitely on the lean 
side, especially just before term examina- 
tions. As was to be expected, he made all 
of his courses in good form. He studied 
under such men as Thomas W. Swann 
and Charles Clark, both of whom are now 
members of the United States Circuit 
Court of Appeals for the Second Circuit. 

“He was elected to Waite Inn of the in- 
ternational legal fraternity of Phi Delta 
Phi, which at Yale still maintains the 
name and charm of its local predecessor 
‘Corbey Court.’ His associates in that 
group included such men as Charles Taft, 
now high in the councils of the National 
War Effort; Ashbel Gulliver, now dean 

f the Yale Law School; Raymond Bald- 


asked by the writer 
Roberts at 


win, now Governor of Connecticut, and 
Tohn A, Danaher, now United States Sen- 
ator from Connecticut. 


“Bob’s facility in the French Canadian 


and Swedish dialects that he knows so well 
always 


made a tremendous hit at Law 





School affairs, at some of which former 
President, and later Chief Justice William 
Howard Taft, was present. His great 
talent for building lasting friendships was 
clearly in evidence in New Haven. 

3ob was always a great baseball and 
football fan, and Saturday afternoons in 
the fall were always a time for relaxation 
out at the Yale Bowl. Even in those days 
he enjoyed a good hand at bridge.” 


Starts Practicing Law in Duluth 


Upon graduation from New Haven Mr. 
Roberts returned to Duluth ready to em- 
bark on a career of practicing law. About 
that time Frank Randall, son of the late 
’. W. Randall, then president of Minne- 
sota Mutual, and one of Roberts’ best 
friends, left the law firm of Whipple & 
Randall, Duluth, and became counsel for 
Northwest Bell Telephone Co. in Omaha. 
Roberts took over Randall’s office and 
was soon making a favorable impression 
in legal circles as was evidenced by the 
fact that two years after his graduation 
from tthe law school he was elected secre- 
tary in 1924 of the Duluth Bar Associa- 
tion. His practice started to grow and in- 
cluded a retainer from the Northwest Bell 
Telephone Co, It was not long before he 
was engaged bv insurance companies, the 
number eventually being considerable and 
consisting largely of casualty companies. 

During a visit to Duluth of members of 
the American Bar Association en route to 
a Minneapolis convention a lunch was given 
at which Mr. Roberts presided. It was 
at that luncheon where a situation arose 
which might have been embarrassing to a 
toastmaster, but which he handled in such 
an ingenious manner that it attracted con- 
siderable favorable attention. The lunch 
had gotten well under way when Chairman 
Roberts was advised by the maitre d’hotel 
that the room must be vacated at 2.30 
o’clock as a women’s organization was to 
meet there. Shortly before 2.30 o’clock he 
was informed that Governor Whitman of 
New York had made his appearance, was 
seated at a table and should be asked to 
talk. Roberts arose; said that the time 
had almost arrived when the women’s or- 
ganization was to take over the room and 
he was calling on Governor Whitman to 
make the concluding talk, recognizing that 
the Governor, with his long experience in 
public speaking, resources and timing facil- 
ity, and knowledge of how to handle a 
situation requiring diplomacy, made him 
just the man to perform the job of clear- 
ing the hall. The Governor furnished a 
witty, appropriate talk, getting by before 


the bell rang, and the women were not 
kept waiting 

In April, 1925, the Kappa Sigmas held 
an annual banquet in Minneapolis at which 
Roberts was toastmaster. Frank Randall 
came up to attend the dinner and also “to 
see, Bob, how you act as presiding officer 
of the event.” During the evening Randall 
discussed with Roberts the legal and claim 
situation with the Minnesota Mutual. That 
company’s legal affairs had been under the 
direction of William D. Mitchell, one of 
Minnesota’s outstanding attorneys who had 
gone to Washington to become Solicitor 
General of the United States. Young 
Randall had i‘. discussing with his father 
and with T. A, Phillips, then vice-president 
of the company, the desirability of the 
Minnesota Mutual starting the nucleus of 
a legal department of its own. He thought 
that Roberts might be willing to consider 
going with the company and he gave him 
a letter of introduction to Mr. Phillips. 
“IT know you have been doing well in 
private practice, but there are some ad- 
vantages of an insurance company staff 
affiliation which may apepal to you, Any- 
way, I wish you would go over and sce 
Mr. Phillips and father and look the situa- 
tion over,” Randall said. 

Roberts was doing well in private prac- 
tice, but he has always been receptive to 
challenge, especially where there is a long 
range career implication. Phillips began 
the conversation by asking what kind of a 
student Roberts had been in mathematics. 
The lawyer told him he had not been a 
brilliant student in that field, but had man- 
aged to get by in trigonometry and algebra, 
although calculus was over his head. 
Phillips asked some more questions; said 
he was not offering Roberts a job, but he 
might think over the possibility of joining 
the company. It all resulted in Roberts 
saying good-bye to private practice career. 
He joined the Minnesota Mutual on June 
1, 1925, entering its claim division. The 
salary was not large, but he was willing 
to take a chance of entering this brand 
new career, in the belief it was an im- 
portant step in advance. Before long he 
was made assistant counsel and in 1934, 
when O. J. Lacy left the Minnesota Mutual 
to become president of California- Western 
States Life, Roberts was made vice presi- 
dent and general counsel. 

Mr. Roberts liked his new job, thought 
more of it than ever after he had attended 
his first convention of the legal section of 
American Life Convention. There he 
found some of the best legal minds of the 
country owned by attractive personalities. 
Eventually, he became secretary of Amer- 





Named Home Life Director 


WORTHINGTON 


WILLIAM 
William P. 


dent and superintendent of agencies, has 


Worthington, vice presi- 


elected to the board of directors 
of Home Life of New York, according 
to an announcement by Ethelbert Ide 
Low, chairman of the board. “The elec- 
tion of Mr. Worthington to the board 


been 


is recognition,’ President Low ex- 
plained, “not only of his personal quali- 
ties but of the importance of the agency 
end of the company’s business. We 
know that it will be gratifying to our 
entire organization.’ 

Mr. Worthington entered the life in- 
surance business twenty-three years ago. 
A year after entering the field, at the 
age of twenty-six, he was appointed as- 
sistant manager of an agency. A vear 
later he was made manager. He joined 
Home Life as assistant superintendent 
of agencies in 1933 and in 1935 was pro- 
moted to superintendent of agencies. 
In 1941 he was appointed vice president 
and superintendent of agencies. Under 
his direction Home Life has developed 
its nationally known planned estates 
service which has been a factor in lifting 
the company’s average size policy to a 
high level. 





CONN. MUTUAL ERROR RATIO 


Policy Department Had Only 33 Policies 
Out of 31,820 Returned 
in 1942 

During 1942 the policy department of 
Connecticut Mutual Life set a new all- 
time record for accuracy when only 33 
policies of .0010 of the 31,820 issued by 
the company, were returned for correc- 
tion of any kind. Such a low ratio, it 
is pointed out, approaches perfection. 

Connecticut Mutual’s policy depart- 
ment has prided itself on its fine record 


for many years. Its policy error ratio 
in recent years has run: 1942—0010; 
1941—.0014; 1940—.0014; 1939—.0018; 1938 


—.0019. 





ican Life Convention legal section and 
then its chairman. 
Becomes a Leader in St. Paul Life 


For some years Mr. Roberts has b 





one of the most civically and_ soci: 
minded citizens of St. Paul. By 1928 |e 
found he had more time to devote to work 


of this type, and his activities have ¢ 

braced the Community Chest, Association 
of Commerce, National Guard, Insurance 
Federation of Minnesota and Gyro Club 
the latter a group of seventy-five men who 
meet in good fellowship and are a fi 
social influence in St. Paul. Discussing 
this club Mr. Roberts said to the writer: 
“It has no noble purpose, except that of 
getting a group of people together wlio 











like each other and have an inherent love 
for St. Paul and a desire to do everything 
they can to boost the city and its worthi- 








while activities.” 

The St. Paul Athletic Club of which 
Mr. Roberts was president until he left 
for Philadelphia occupies an unique posi- 
tion in St. Paul as compared with similar 
clubs in other cities because it is a civic 
center where all organizations for civic 
improvement and welfare gather. VY. L, 
Johnson, manager, St. Paul Athletic Club, 
said this week : 

“Mr. Roberts became a member of th: 
club in March, 1930. In 1937 he was 
elected a director and in 1941 becanx 
vice president and chairman of the house 
committee, Under his direction a program 
of rehabilitation was carried out as a re- 
sult of a fire. In 1943 Mr. Roberts was 
elected president. He accomplished mucl 
for the future of this club not only with 
respect to the property but also with our 
finances.” 

Becomes President of Fidelity Mutual 

Because of the distinguished position lh 
had in the St. Paul community, his Minne 
sota roots and love for that state, Mir. 
Roberts thought long and very seriously 
when he was approached by a committee 
of the board of directors of the Fidelity 
Mutual Life some weeks ago and was 
told that he was under consideration for 
president of that company. It was a great 
compliment. He'was happy in St. Paul, 
both because of his activities outside of 
insurance and his insurance company posi- 
tion, but here again was a challenge. The 
Fidelity Mutual, organized in 1879, and 
with a most interesting history, including 
much pioneering in —— coverage by 
the late President L. Fouse, one of the 
most noted men of his time in business, 
has insurance in force of $390,473,000 and 
assets of $149,508,000. A member of the 
board committee calling upon Mr. Roberts 
is himself one of the country’s leading 
insurance men—John A. Diemand, presi- 
dent of the Insurance Co. of North 
America, oldest American stock fire and 
marine insurance company; Indemnity !n 
surance Co, of North America, and ailili- 
ated companies. 

Mr, Roberts decided to accept the chal 
leng ', was elected president of the Fidelity 
Mutual and arrived to assume his new 
duties the first week in April. 

Mrs. Roberts 

In talking with friends Mr. Roberts fre- 
quently discusses the large contribution 
which Mrs. Roberts has made to what 
cess he has had. She was Adair Mck ac, 
whose father when he retired was seniot 
vice president of the Northwestern Na 
tional Bank of Minneapolis. A graduat 
































of University of Minnesota with a B. \ 
degree she also won a scholarship at |! 
first school for music in Fontainel: : 
famous palace near Paris. Possessin« a 


beautiful contralto voice she has sung 
der the baton of Ormandy with the 
neapolis Symphony Orchestra and at « 





concerts, She is prominent in a nunwr 
of clubs and social organizations in 
Paul. 

Mr. and Mrs. Roberts have two child 
Thev are Jean Adair, 17; and Chi 


McRae, 12. 

For recreation Mr. Roberts is. still 
ceedingly fond of fishing and hunt 
especially if he can be accompanied b 
father, Charles Roberts of Duluth, w! 
his principal deflater, accepts all honors 
Mr. Roberts has won as: logical and 
due of “an educated man,” and when 
that “Bob” was going to be president 
the Fidelity Mutual, asked without 
display of emotion, “Why not?” 
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National Life Names 
Shaw for Springfield 


HE SUCCEEDS RALPH E. CLARK 





Has Been a Large Personal Producer; 
Active in Civic Affairs, Field 
Explains 





Howard C.' Shaw has been apointed 
general agent at Springfield, Mass., for 
National Life of Vermont, according to 
an announcement by Edward D. Field, 
vice president. Mr. Shaw succeeds Ralph 
E. Clark, for many years general agent 
of the company, who has resigned to 
accept service in the American Red 
Cross. 

For many years Mr. Shaw has been an 
associate general agent in Springfield 
for a large Eastern company. He is a 
large personal producer and has_ been 
consistently among the company’s lead- 
ers. In 1935 he was awarded a cup for 
leading the entire company in paid pre- 
miums during the eighteen months pre- 
convention period. 

He entered the life insurance business 
in 1919 after attending the College of 
Business Administration of Boston Uni- 
versity. His home is at Westfield, Mass., 
where for sixteen years he has been 
active in civic affairs as chairman of that 
city’s planning board, and more recently 
as a member of the board of survey. He 
is present chairman of the law and legis- 
lation committee of the Springfield Life 
Underwriters Association. He is mar- 
ried and has four children. 





NEW NAME FOR ASS’N GROUP 





“Board of Field Underwriters” Proposed 
for Important Agency Coinmittee 
of N. Y. C. Ass’n 


At the June meeting of the Life Un- 
derwriters Association of New York City 
among the matters to be voted on will 
be a proposal to change the name of 
the important agency committee to 
“Board of Field Underwriters” as being 
more descriptive of the functions of this 
group which is composed of representa- 
tives of those general agencies and 
branch offices which have ten or more 
active association members. 

Three members of this group were 
elected to serve on the nominating com- 
mittee which will choose a slate of 
officers for the new association year 
beginning July 1. They are George A. 
Goodridge, State Mutual; Robert Rem- 
er, John Hancock; and Hilliard Rent- 
ner, Berkshire. 





TO EXPAND REINSURANCE 





Business Men’s Assurance Has Nearly 

50 Reinsurance Clients; Plans 
for Development 
The Business Men’s Assurance of 
Nanas City has nearly fifty reinsurance 
clients and provides reinsurance for ex- 
‘ess Double Indemnity as well as stand- 
ard and sub-standard life coverage. In 
announcing about Ray R. Haffner, for- 
erly of Illinois Insurance Department, 
becoming Business Men’s chief reinsur- 
ince officer, W. T. Grant, president, 
ays that the company expects to de- 
elop the reinsurance business more ag- 
ressively. 


MUTUAL LIFE CITES 122 

One hundred and twenty-two field un- 
erwriters of Mutual Life of New York 
ave been cited by the company for 
utstanding leadership in connection 
vith the company’s centennial com- 
nemorating 100 years of service to the 
ublic. The company had planned a 
ation-wide centennial meeting to which 
hese field underwriters would have been 
invited, but to eliminate extra travel 
he ceremony was postponed. It is 
oped that it may be combined with a 
\ctory celebration after the war has 
een won, 

Robert M. Saville led the John ©. 
layton agency of Massachusetts Mutual 
ite at Newark in lives and paid-for 
business during March. 














Picaned 


for 
America’s 
Security 


N THESE times, there’s only one yardstick 

that should be applied in measuring the 

worth of anything. Is it planned for the 
security of America? 


The Guardian Life Insurance Company of 
America has a special policy which fully 
meets this qualification. Geared to the times 
—designed to fit present-day conditions, this 
policy offers greatest security for families dur- 
ing the “growing-up” years—when children 
are young and wholly dependent. And it 
provides this protection, at the lowest cost. 


Complete information about this policy may 
be obtained from any Guardian Agency, or 
by writing direct to The Guardian Life. 


* 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
50 Union Square — New York City 


A Mutual Company Established 1860 


GUARDIAN OF AMERICAN FAMILIES FOR 83 YEARS 











J. Elliott Hall Retires 
As Penn General Agent 


TO BE WITH CO. IN THE SOUTH 





Newark General Agent, Formerly Prom- 
inent in New York Field, Succeeded 
by Harry O. Rasmussen April 30 


J. Elliott Hall, one of the country’s 
best known general agents, a master 
of life insurance whose 
viewpoints relative to production have 
had wide currency, has resigned as gen- 
eral agent of Penn Mutual in Newark, 
effective 


sales process 


\pril 30, and will be succeeded 


Hahne & Co. 
J. ELLIOTT HALL 


in that city by Harry O. Rasmussen, 
who has been associate general agent. 
In making the announcement Wallis 
Boileau, Jr., vice president, Penn Mutual 
Life, decision of Mr. Hall 
to leave the East was prompted solely 
by Mrs. Hall’s health making necessary 
for her to have a change in climate. 
Mr. Hall will continue his association 
with the Penn Mutual as representa- 


says the 


oe 


RASMUSSEN 


HARRY O. 


tive of the company’s agency depart 
ment and will assume the responsibility 
of regional superintendent for the South 
For the present he will work from the 
home office. 
Mr. Hall’s Career 

At the age of 13 J. Elliott Hall began 
earning his living and for four years 
was an apprentice in the plumbing and 
steamfitting trade. In 1902 he became 
a clerk in the head office of the Mutual 
Benefit, Newark. After hours he had a 
variety of jobs, including one repre- 
senting a firm handling advertising; 

(Continued on Page 6) 
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Met Makes New Rulings 
As to Civilians Abroad 


RATES ACCORDING TO COUNTRY 





Applies to Six Classes of Persons; New 
5-Year Renewable Nonconvertible 
Term Policy Used 





Bese Metropolitan Life has issued new 
gulations to apply to applications for 
by civilians traveling or 


new insurance 
temporarily residing outside the conti- 
nental United States and Canada. A 


with extra premiums de- 
pending on the area in which they will 
be located has been prepared. In a 
letter to the field force the company 
states taht by making available needed 
insurance protection the company hopes 
to be of service to such persons en- 
gaged in activities related to the war 
effort. 


Classes of Persons Covered 

There are six classes of persons who 
will be considered for this insurance: 
Civilian employes of government agen- 
whoe are traveling or residing or 
may be required to travel or reside out- 
side the stated areas; other civilians 
helping in the war effort who are travel- 
ing or residing or may be required to 
do so outside stated areas; civilians in 
overseas auxiliary services associated 
with but not part of the armed forces; 
civilians in merchant marine service on 
ocean going vessels; deep-sea or off- 
shore fishermen; civilians in merchant 
marine service on inland waterways 
vessels, 


special policy 


c1es 


Amount of Insurance 
The minimum amount of insurance 
which will be considered is $2,000. The 
maximum amount of insurance which 
will be considered, in general, will be in 
accordance with the following schedule. 
If the Annual Extra 
Premium per $1,000 
of Insurance Is 


Limit of 
Insurance 


BS) OF MOTE is csacdswnsed $ 2,000 
Re sci scicuatabetees 4,000 
eee eee 7,500 
Le << becksnadeeaaeetes 15,000 
BAS) iscwiredenGeciews OOO 


Schedule of Extra Premiums 


The extra annual premium for the 
extra travel and residence hazards will 
depend on such matters as the locality 
to which the applicant is likely to travel, 
the means of transportation, the prob- 
able period of stay, and the type of work 


involved. The extra annual premiums 
are subject to change without notice. 
Of course, any such change will not 


affect policies issued prior to the change. 
The extra premium applicable to a par- 
ticular case will be determined by the 
company on the basis of the pertinent 
information. 


Plans of Insurance 


With the exception stated below, only 
the 5-Year Renewable Nonconvertible 
Term plan of insurance will be offered 
to persons in these four classes. The 
double indemnity and disability waiver 
of premium benefits will not be included. 
The premium will be the premium ob- 
tained from the Ordinary rate book for 
the 5-Year Renewable Convertible Term 
plan, increased, however, by an appro- 
priate extra premium in accordance with 
the schedule of extra premiums herein- 
after set forth. 

The policy will contain teh regular 
war-risk and aviation provisions. It 
should be observed that the war-risk 
provisions will impose no restrictions 
unless the insured enters the military, 
naval, or air forces of any country. The 
aviation provisions will impose no re- 
strictions unless the insured travels by 
aircraft in a capacity other than that of 


passenger as defined in the aviation 
provisions. 
In cases where no extra premium is 


indicated for the 
cations may be submitted for other 
plans of insurance applicable to the 
class of risk to which the applicant be- 
longs, but without double indemnity or 
disability benefits. : 


travel hazards, appli- 





Companies’ Subscription to War Loan 


The following shows the subscription of leading life insurance companies of 


the Second Federal Reserve 


amount subscribed in the drive last 

Prigential <.ds haces eid sas aera ns 
Metronontan Date. 4. oss es 
Equitable Life Assurance Society.... 
New WOME Ales cous ensues haw saeco 
Mutual Life of New York............ 
Mutual Beneht (ake. «oi cuicdcdeae dee 
At 11 a. m. Wednesday, 


District to the second war loan compared with the 
December: 





April December 

....  $ 400,000,000 $250,000,000 
Lier 300,000,000 225,000,000 
eee 150,000,000 100,000,000 
Recs 125,000,000 200,000,000 
cea 37,000,000 106,500,000 
ees 35,000,000 35,000,000 
$1,047,000,000 $916,500,000 


twenty-four hours after the revelation that purchases 


in the Second War Loan Drive by non-commercial bank buyers totaled $1,365,000,000, 
the Treasury’s War Finance Committee announced that subscriptions in the same 
category and within the Second Federal Reserve District had leaped to more than 


$2,015,000,000. 





Graham Heads Bond Drive 
Of Maryland Life Men 





J. P. GRAHAM, JR 
James P. Graham, Jr., general agent, 
Aetna Life, Baltimore, is state chairman 


for Maryland of all life underwriters’ 
associations of that state in the 
War Loan drive, and under his chairman- 
ship the Maryland drive got off to an 
auspicious start with a kickoff breakfast 
Monday, April 12, at Hotel. 
Main speaker Ralph G. Engelsman, 
field Ss. 
Department, who nationally 
general agent of Mutual 
New York. Honor guest was Howard W. 
Jackson, Mayor of Baltimore, who is also 
an insurance man, his agency being H. 
Riall Jackson Co. Seated at the head 
table were the following: 

John C. Legg, IJr., 
Mackubin, Legg & Co., investment bank- 
ers, Baltimore city chairman of the War 
Finance Committee; Walter N. Ruth, state 
administrator of that committee; John 
Redwood, Maryland state manager and 
Maynard Hammond, special assistant, same 


Second 


Belvedere 
was 
associate director, Treasury 
known 


Life in 


was 
Penn 


senior partner of 


committee; Harry N. Stadler, president, 
Baltimore Life Underwriters Association, 
and Lester N. Towner, Baltimore City 


chairman of that association’s war bond 
committee. Mr. Towner is with the John 


Hancock. 
Devote Entire Day to Bond Sales 


Baltimore life insurance men, grouped 
together in about a dozen teams of from 
ten to fifteen men on a team, were stimu- 
lated at the kickoff breakfast to devote 
the entire day to solicitation of war bonds. 
They turned in a sizeable total, too. About 
3,000 prospect cards were distributed by 
the various team captains whose names 
are as follows and who were designated 
as vice chairmen of the war bond com- 
mittee: 

L. W. Brown, 
Franklin O, 
Austin C, 


Life; 
Connecticut General ; 
General ; 


C.L.U., Reliance 
Curtis, 
Dive: 


dbo”) 


Connecticut 


J. Elliott Hall Retires 


(Continued from Page 5) 


decided in 1906 to confine his activities 
exclusively to life insurance and began 
selling it at night while working as a 
home office clerk in daytime. 

Three years later he became cashier 
of the State Mutual; then a supervisor 
in Newark and Philadelphia for Reliance 
Life; for a time was partner of John 
C. McNamara; and in 1917 returned to 
Mutual Benefit, later becoming an as- 
sistant to L. A. Cerf, New York City 
general agent. In the year 1921 he 
became general agent for Penn Mutual 
in New York and in October, 1940, moved 
to Newark as general agent of the 
company in a consolidation of his New 
York agency with that of John C. Elliott 
of Newark. 

Earlier in his career 
tracted wide attention by 
advocacy Of the monthly income plan 
of family protection; was frequently 
called on to address sales congresses. 
His monthly income sales talks and fig- 
ure charts were widely used in the busi- 
ness, as were his answering objections 
technique. Over the years he placed an 
unusually large volume of production on 
books of the company. 

For many years on his Vallevue farm 
near Morristown, N. J., Mr. Hall raised 
Guernsey cows. In 1935 his herd con- 
sisted of 85 head of this cattle, includ- 
ing a number of champions. 

Harry ©. Rasmussen began with the 
Penn Mutual Life in its home office 
underwriting department, and after six 
years went with Mr. Hall in New York 
as new business manager and personal 
producer, later becoming supervisor. He 
has been an outstanding example of Mr. 
Hall’s training. In 1939 he traveled 
throughout the country as a member of 
the home office training division. 


Mr. Hall at- 
his vigorous 





GUERTIN PERMISSIVE IN IOWA 

Life companies may base their busi- 
ness in Iowa upon Guertin report ma- 
terial instead of the present mortality 
table, the Insurance Department of that 
state has revealed. Commissioner Charles 
R. Fischer has conferred with the At- 
torney General’s office and he believes, 
he has explained, that a company may 


use the new table without its adoption 


Fraternal companies, 
required to use the 


in the statutes. 
however, will be 
present table. 





PENN MUTUAL CONFERENCE 

Administration of life insurance in 
wartime will be the topic of discussion 
at the annual three-day conference of 
the cooperative committee of Penn Mu- 
tual Life which begins Monday, April 
19 in Philadelphia, John A. Stevenson, 
president, has announced. The confer- 
ence will draw field representatives 
from all sections of the country. 


John C. Jenness, Monarch Life; Gibbs 
LaMotte, Massachusetts segs Elmer P. 
Rader, Farm Bureau Life; George Remer, 
Metropolitan Life; Nathan R. Smith, Jr., 
Guardian Life; J. F. Weaver, New Eng- 
land Mutual ‘Lie. Russell Wonderlic, 
CLU, Mutual Life ‘of N. ¥., and 2. Ho, 
Yeoman, Home Life. 





“Information, Please” 
Starts Hartford Drive 


MANY INSURANCE MEN ATTEND 





Insurance Companies-Banks’ $200,850,000 
Subscription; Parkinson Talks at New 
York Carnegie Hall Meeting 


The opening of the United States 
Treasury’s second war loan drive in 
Hartford was a dramatic occasion as 
it was featured by the broadcasting in 
Bushnell Hall there of “Information, 
Please,” with Clifton Fadiman as master 
of ceremonies and Wendell Willkie as 
guest participant. To attend it was nec- 
essary to subscribe for a bond of $50 
or over and the 3,250 individuals in the 
audience subscribed for $2,617,150. Pres- 
ent were 150 representatives of insur- 
ance companies and banks. The banks 
and insurance companies subscribed for 
$200,850,000 

“Information, Please” program was a 
tremendous success, every quiz being 
answered. While audience was waiting 
for program to start Oscar Levant played 
a Chopin waltz and John Kieran an ac- 
cordion stunt. Governor Baldwin was 
introductory speaker. 

Parkinson at Carnegie Hall Meeting 

In New York the drive was opened 
at Carnegie Hall with a crowd that 
packed the building, speakers being Sec- 
retary of Treasury Morgenthau, Gov- 
ernor Dewey, Mayor LaGuardia, Thomas 
I. Parkinson, president of Equitable So- 
ciety, and some others. 

Major Parkinson told the audience that 
four of the largest life insurance compa- 
nies in the United States had subscribed 
to $1,000,000,000 of war bonds and five 
leading savings banks had subscribed to 
$150,000,000 worth of the bonds at the 
opening of the campaign. 

In urging the purchase of war bonds 
by individual citizens Major Parkinson 
said that their sale to banks alone would 
involve appalling consequences for us 
all. “The seeming relief which we, the 
people, might feel from the burden of 
buying would be temporary, the conse- 
quences ultimately disastrous,” he said. 
“We must not depend on newly created 
bank funds but must practice rigid econ- 
omy and self-sacrifice and buy to the 
limit out-of our savings from existing 
funds and current income.” 





NEW LIFE UP 13.7% IN MARCH 


Ordinary and Group Rise While Indus- 
trial Declines Relative to 1942 
Comparable Period 

New life insurance for March was 
13.7% more than for March of last year, 
according to the report of the Associa- 
tion of Life Insurance Presidents. This, 
it is explained, is the first monthly in- 
crease this year. Ordinary and Group 
showed increases for the month, while 
Industrial showed a decrease. For the 
first three months of the year, th: 
amount of all classes was 15.6% less 
than for the corresponding period 0! 
1942. 

In thousands, the new business of tli 
39 United States companies on whic! 
the reports are based amounted in Marc! 
to $752,561 as against $661,681 for Marc! 
of 1942. For the first three months «| 
this year, new business, in thousands, 
amounted to $1,922,729 as compared wi!! 
$2,277,280 for the first quarter of la: 
year. 








MINNESOTA LIFE PARLEYS 


With a view to bringing local und 
writers together for discussions that w 
improve service to policyholders, a grou 
of Twin Cities life men, headed by Pau! 
H. Dunnavan, trustee of the Nationa! 
Association of Life Underwriters, 1 
a series of meetings recently at mee 
ester, Winona, Mankato and Austin. 
companying Mr. Dunnavan were 
W. LaBounta, president of the state a> 
sociation; Arthur Devine, industrin’ 
manager of the Prudential at St. Paw, 
and Joyce A. Thomas, Mutual Life 
New York at Minneapolis. 











































| Our business is 
| KEEPING FAITH 
2a with America 


Some day — soon, we hope — the dawn of peace will burst forth upon us, in 
ad all its splendor of promise. When that day comes, life insurance will still have a job to do, 
c- ) a bigger and more important job than ever before. 
as Widowed mothers and fatherless children — hundreds of thousands of them — 
will be looking to life insurance to take care of them. They can look to it safely, knowing 
“a : that it keeps every promise that it makes. How important keeping those promises becomes, 
to when a family needs money most. 
Keeping faith with all who have put their trust in it, is a hallowed tradition 
“ with life insurance. In years of war, as in times of peace, it keeps right on keeping faith 
with families all over America. 
In 1861, when civil war ravaged our land, and our national sovereignty was 
ed strained to its last fibre — even then — American families received two and a half million 
he dollars from their life insurance. A little more than thirty years later, when our re-United 
| States warred against Spain, life insurance payments were a hundred and forty-six million 
I } dollars. In 1917, when we entered World War I, our life insurance companies distributed 
" : benefits of five hundred ninety million dollars. And in 1942, with the whole wide world at 
war, life insurance payments right here in our own U. S. A. were two billion, four hundred 
“ two million dollars. * 
| Mr. America, Mrs. America, Junior America, you may well express your 
ap gratitude to the men and women who persuaded you to buy the life insurance that made 
he : these payments possible. Theirs has been a noble service. They still have much work to 


do, and they keep right on doing it, in war and in peace — always. 


a | Masrachusel, Mutual 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


BERTRAND J. PERRY, President 
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Promoted by Home Life 





J. H. COLES 


Home Life of New York has an- 


nounced appointment of J. H. Coles of 


Pittsburgh as home office agency field 


assistant. He will be associated with 
John H. Evans, manager of home office 
sales planning division in New York 
City, while training for subsequent as- 


signments in agencies where he will as- 
sist general agents in recruiting and di- 
rection 

Mr. Coles entered the life insurance 
business = Home Life in October, 
1939, after a career in teaching and ath- 
letic ca In his first full year in 
the business he achieved the position of 
sixth ranking company producer. Again, 
in 1941, though giving time to super- 
visory duties in the Pittsburgh agency, 
he finished among Home Life’s first fif- 
teen producers. For the past year Mr. 
Coles has been engaged in supervisory 
work with Victor M. Shewbert, Pitts- 
burgh general agent He is a graduate 
of Waynesbury University and obtained 
an A.M. from University of Pittsburgh. 


COOLIDGE AT LITTLE ROCK 


Aetna Superintendent Addresses Camp- 
bell & Vineyard Agency Meeting; 
Retirement Plan Lauded 
Robert B. Coolidge, Aetna Life super 
intendent of agencies, was guest of hon- 
or and principal speaker at a_ recent 
meeting of the Campbell & Vineyard 
Agency, Little Rock, Ark. Announce- 
ment of the new Aetna retirement plan 
for agents was enthusiastically received 

by the forty representatives present. 
Gordon H. Campbell presided at the 


business phase of the meeting. Louis 
Throgmorton, Aetna general agent at 
Shreveport, was toastmaster at the 


luncheon. Foster A. Vineyard had gen 
eral charge of the program. W. D. Mur- 
phy, company representative at Bates- 
ville, Ark., was announced as winner 1n 
the new business contest. Stanley E. 
Smithson, Fort Smith, was second. 


THE TYPICAL FIELD LEADER 
In Mutual Life’s Rreseiennt He’s 44, 
Married, and Earned $5,000 on 
1942 Business 
The typical field underwriter among 
{utual Life of New York agency lead- 
ers for 1942, is 44 years old, is married 
and has two children, a study by that 
company reveals. He writes almost two- 
thirds of his business on executives and 
professional people and works in a com- 
munity of less than 50,000 people. On 
his 1942 business alone he will have 
earned $5,000. He uses a simple pro- 
eramming method of selling, and is en- 
rolled in Mutual Life’s training pro- 
eram for continuous, systematic study. 
Significant is the fact that the “typical 
agency leader” sold 20.4% more business 
in 1942 than in 1941 but that only 8% 
of his total business was on war work- 
ers. Significant also is the fact that 
74% of Mutual Life’s 1942 agency lead- 
ers are enrolled in the company’s new 
training course. 
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WE POINT WITH PRIDE.... 


To this latest proof of Minnesota Mutual’s healthy growth, and 
the unusual sales opportunities of its Social Security—Family 
Policy—Payroll Deduction Plan. 

In ten years Minnesota Mutual insurance in force has increased 


23.8%, about twice the average of the 25 largest mutual companies. 


The opportunity to obtain insurance protection for employees 
and all members of their families through small monthly deduc- 
tions, with a minimum of detail and expense, is weleomed by 
employees and management alike in rapidly expanding plants and 


factories. The plan is now in operation in over 600 firms. 


A Quarter Billion Dollar Mutual Company, 63 years 
old, with an understanding, cooperative Home Office. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


Saint Paul, Minnesota 














For Berkshire at Detroit 





EDWARD J. DORE 


Edward J. Dore has been appointed 
general agent of Berkshire Life at De- 
troit, effective May 1. He will devote 
the major portion of his time to per- 
sonal production. Mr. Dore has been 
connected at Detroit with one of the 
large Eastern life companies since 1928. 
For the years 1937, 1939, 1940 and 1942 
he has been a member of the Million 
Dollar Round Table of National Asso- 
ciation of Life Underwriters. He served 
two terms as a vice president and di- 
rector of Detroit Association of Life 
Underwriters. In 1942 he was elected 
trustee of the National Association of 
Life Underwriters. 

Mr. Dore was born in Chicago and 
after graduation from Lane Technical 
High School took an electrical engi- 
neering course. Until his enlistment for 
World War I he was connected with the 
Central Trust Company of Illinois. He 
served seventeen months overseas and 
upon his return became a salesman for 
an electrical appliance concern in Chi- 


cago. He was transferred to Detroit 
in 1920. 





TRAVELERS PAYMENT REPORT 


Natural Causes Costly As Killed In 
Action, Post-Pearl Harbor 


Tally Shows 


War losses paid under regular, Grou 
life and other forms of personal insur- 
ance by The Travelers since Pearl Har 
bor have passed the million dollar mark 
The bulk of these payments, amounting 
to $811,080, come under 158 regular and 
wholesale life policies. Natural causes 
were responsible for almost as much in 
loss as the killed in action. Accidental 
losses not involving enemy action were 
also important causes of loss. 

Nearly a half million dollars of add 
tional insurance is involved in cases 1 
ported as missing in action, etc., whic! 
have not yet been verified. Ninete 
policies involving $75,000 of insurance 
on which notice of claim had been file‘ 
have turned out not to be claims, wi 
the policyholders either being report 
later as prisoners of war or found. 





BANKERS LIFE PAYMENTS 

War losses paid by Bankers Life 
Des Moines during the first quarter 
1943 amounted to $72,000, on eighte 
lives. Eleven of the deaths occurred 
a result of combat in various war zon¢ 
eight in the Pacific area, two in | 
African area and one off the coast 
South America. Six war casualties ‘ 
curred at training areas in tthe Unit: 
States, five from airplane crashes. | 
war losses during the quarter were 3.9'/ 
of all death losses, which amounted 


$1,989,000. 
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Osborne Bethea, general agent, Penn 
Mutual, New York, who was chairman 
o: the second day’s session of the New 
York managers meeting in Saratoga 
Springs last week, the agenda being en- 
tirely devoted to the agency compensa- 
tion system, said this week that the 
Saratoga meeting has attracted atten- 
tion throughout the country; and _ that 
Chairman Alfred J. Johannsen of the 
New York managers compensation plat- 
form committee, has received a large 
number of letters from general agents 
in various parts of the country asking 
for a copy of the proceedings and in 
quiring about the conference. 





C, Vivian Anderson, Cincinnati, lead- 
ine agent of the Provident Mutual Life, 
is chairman of the Peoples Committee 
to Defend Life Insurance and Savings. 
As chairman of the committee he has 
sent out a number of communications to 
the insurance business in advocacy of 
the Ruml plan. Insurance men on the 
board of directors of the Peoples Com- 
mittee to Defend Life Insurance and 
Savings are W. W. Boyer, Minneapolis; 
John Cottrell, Martsville, Kansas; Jule 
M. Hannaford, St. Paul; Benjamin M. 
MacDougal, Providence; P. B. Rice, 
Harrisburg, and Ernest W. Travis of 
Youngstown, O. 


In proportion to the number of news- 
paper and magazine correspondents at 
the fronts, casualties have been large 
when compared with casualties for all th 
men at the front. Akout a dozen war 
correspondents have been killed; many 
have been wounded or captured. 

Discussing the insurance which the 
New York Times carries on its war cor 
respondents, Editor & Publisher says: 

“This insurance does not include cov 
erage for death or injury occurring in 
fights over enemy territory. I[n_ the 
past, if it had advance knowledge of an 
impending flight of this nature the Times 
paid a 5% premium, totaling $1,250, so 


STATE MUTUAL NEW UP 60% 





March Paid-For Tops 1943 Substan- 
tially; First Quarter Volume Ap- 
proaches Last Year 
State Mutual Life of Worcester re- 
orts for March a new paid business 
olume exceeding that of the comparable 
Y2 month by 59.6%. Volume in Feb- 
uary also topped its counterpart of last 
year. Total paid-for in the first quarter 
of this year is within 81% of the cor- 
responding period in 1942. The com 
pany’s average policy in March amount 
ed to $5,443, a gain of $1,361. Typic | 
policy in the first quarter amounted to 

$9,297, an increase of $987. 

lirty-seven agencies show a paid-for 
gain, led by the Detroit, Chicago Caper- 
ton, Memphis, Worcester Ayres and 
Pittsburgh agencies. Twice this year 
the Memphis agency, which is second 
in the company for three months, has 
bettered its all-time volume record. 
Siate Mutual’s March paid-for, nearly 
OU"; greater than last March, is also 
the largest March volume the company 
ad in eleven years, and the largest 
1 h in volume since January, 1942. 
ersion of Term insurance, showing 
largest total since State Mutual 
n publishing these figures separate- 
'y, saw the Knoxville agency in the lead. 


I 
V 
l 
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WILLIAMS, NEWARK, SCORES 
'rank A. Williams, CLU, president of 


Ne Jersey State Association of Life 
Unierwriters, and affiliated with the 
John E. Clayton agency for Massachu- 
‘etis Mutual Life at Newark, has quali- 


led tor the company’s victory club on 


the basis of his production during the 
year ended March 31. Mr. Williams 
8 led the Ciayton agency in produc- 
10! 


for the first quarter of this year. 


that the policy would be in effect in the 
event anything happened to the corre- 
spondent. In cases where it had no pre- 
vious knowledge of a combat trip the 
correspondent was without insurance 
protection, and in case of death or injury 
the Times felt it would be its duty to 
provide for the correspondent’s family.” 

General MacArthur recently issued an 
order which forbid war correspondents 
from making any flights over enemy 
territory in the Southwest Pacific area 
which he commands. 


Grant L. Taggart, president of Na- 
tional Association of Life Underwriters, 
attended a meeting of the life insurance 
coordinating committee, chairman of 
which is George L. Harrison, president 
of New York Life, while he was in New 
York last week. Mr. Taggart is en 
route West. He is scheduled to talk 
before National Association of Life Un- 
derwriters on April 30. 


Uncle Francis. 


Underwood & Underwood 


OSBORNE BETHEA 
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“KEEP UP YOUR ADVERTISING” 





Fight Plans to Suspend It if You Want 
to Stay in Business, Says King, 
Counsel, Intertype Corp. 

Every company that expects to be in 
business at the end of the war should 
fight the proposal of the 200 professors 
for abandonment of advertising for the 
duration, Howard N. King, typographic 
counsel for the Intertype Corporation, 
told the Keystone Group of Life Ad- 
vertisers Association at its April meet- 
ing. Eighteen national advertisers who 
stopped their advertising during World 
War I were never again able, he point- 

ed out, to win back their markets. 

Discussing the general theme, “Ad- 
vertising Needs a Few New Ideas,” Mr. 
King explained, “it is only in creating 
that man fulfills a reason for being on 
earth. Let us create something new, 
catch the eye, be different. Break with 
the set way of doing things. Violate 
such rules as you have heretofore gone 
by. Don’t hesitate to take a chance 
with something startling. The old con- 
servative way of doing things needs a 
jolt.” 





“There Goes Jones — 
He Knows the Answers.” 


Field men who have sound knowledge 
of their own business have a priceless 
asset—the approval and confidence of 
the persons in their communities. 

C. L. U. study courses, company study 
courses, regular careful reading of the 
insurance trade press, membership in 


THE 


Fort Wayne 





Geared To Help Its Fieldmen 





Life Underwriters’ Associations, are most 
valuable field helps. 
public consciousness of the responsibility 
of business, the men who sell Life Insur- 
ance are also its ambassadors-at-large. 
This Company heartily endorses these 
fine educational activities for agents. 


LINCOLN NATIONAL LIFE 


COMPANY 


In these times of 


Indiana 
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Policy Loans Decrease 
Despite Tax Increases 


48%, BELOW THE 1942 FIGURE 





200,000 Fewer Applications Received for 
Cash Loans by Life Companies in 
First Part of 1943 





The number of policyholders who bor- 
rowed on their life insurance policies 
in the two weeks before March 15, the 
date for payment of the first installment 
of the Federal income tax, was only 
half as for the same period in 1942, ac- 
cording to the Institute of Life Insur- 
ance. The number of cash loans in 
these two weeks was 48% below the 
number of such loans in the correspond- 
ing weeks of 1942 despite the increase 
in tax rates and in the number of peo- 
ple paying Federal income tax for the 
first time. 

“The record made at a time when sub- 
stantially increased borrowings were to 
be expected tends to confirm the fact 
that life insurance is regarded as one 
of the more permanent forms of sav- 
ings and that people borrow on their 
insurance only in case of extreme emer- 
gencies,” the Institute pointed out. “Not 
all the loans during the period, of course, 
were made to provide cash for income 
tax payments. 

“There is, however, a clear indication 
that the obligation of meeting income 
taxes causes some policyholders to bor- 
row on their insurance. As compared 
with January and February of this year, 
the rate of borrowing in the first two 
weeks of March was 27% higher. A 
year ago there was a similar increase, 
although not so large proportionately, 
being only 12%.” 

It is estimated that in the first two 
and a half months of 1943, at least 200,- 
000 fewer applications were received for 
cash loans on policies by the life com- 
panies than a year ago. If the rate of 
decrease is continued for the balance 
of the year, this will mean that only 
about 1,000,000 cash loans will be made 
on policies in 1943 as compared with 
more than 2,000,000 in 1942. 

These figures embrace only cash ad- 
vances and do not cover premium loans 
which normally follow the same general 
trend. 


H. E. Van de Walker Dead 


Hugh E. Van de Walker, one of Mich- 
igan’s most widely known insurance men, 
died recently at his home in Ypsilanti, 
aged 66. He had been ill for several 
months. Most recently Mr. Van de 
Walker had represented Ohio State Life, 
a company for which he was Michigan 
manager for a time. Earlier in his 
career he was associated with the old 
Peoria Life and was one of its largest 
producers. He was reputed to have 
equalled, if not set, the world’s record 
in 1925 for number of policies written 
in a single year. 

In addition to his insurance career, 
Mr. Van de Walker was active in other 
fields. He served as mayor of Ypsilanti 
from 1920 to 1924. For years he was 
chairman of Michigan Crippled Child- 
ren’s commission. He was district gov- 
ernor of Rotary International and a past 
grand chancellor of Knights of Pythias. 
He was a regional director of the Na- 
tional Foundation for Infantile Paralysis. 
Mr. Van de Walker is survived by two 
sons, Grandon V. and Lewis Edward, 
both of Ypsilanti. 








RURALS LEAD BANKERS LIFE 

Seven rural agencies are leading Bank- 
ers Life of Des Moines in production 
so far this year. As of April 1 the 
agency standings were Lincoln, Des 
Moines, Ottumwa, Cedar Rapids, Mil- 
waukee, Decatur and Indianapolis. These 
agencies, it is explained, are located in 
predominantly agricultural producing 


areas, where better prices are being re- 
ceived for crops and farm products than 
in many years past. The farmer is prov- 
ing to be the best life insurance prospect 
in these sections. 











N. Y. and N. J. Heavy 


NEARLY 26 MILLIONS IN_ 1942 





Company’s Investments in Those States 
More Than 319 Millions, Alexander 
E. Patterson Reports 





A total of $25,732,000 in benefit pay- 
ments was made to resident of New 
York and New Jersey by Mutual Life 
Insurance Co. of New York during 1942, 
Alexander E. Patterson, executive vice 
president of the company, said. 

“These payments”, Mr. Patterson 
stated, “included approximately $10,466,- 
000 paid to beneficiaries in death claims 
and over $15,267,000 paid to living policy- 
holders of the company in matured en- 
dowments, annuities, dividends, cash 
values, disability and other benefits.” 
The Company has about $773,665,000 of 
life insurance in force in these states, 
he said, represented by almost 205,000 
individual policies. 

“The Mutual Life had approximately 
$319,915,000 invested in New York and 
New Jersey alone at the end of 1942”, 
Mr. Patterson declared, adding that the 
company’s assets, invested in every state 
in the Union, provide an important 
source of capital for local enterprises 
and governments and materially con- 
tribute to the economic welfare of many 
hundreds of communities. 

Principal company investments in New 
York and New Jersey are in State, 
County and Municipal bonds, mortgage 
loans, real estate, and policy loans. Over 
41% of The Mutual Life’s entire assets 
are in United States Government secur- 
ities, Mr. Patterson said. 


MADE UNDERWRITING SEC’Y 

J. C. Archbald, asistant actuary of 
the Bankers Life of Iowa has been 
made underwriting secretary succeeding 
F. I. McGraw who is retiring after 25 
years service. 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Room 2418, 70 Pine St., New York 








PURCHASED ON 
EQUITABLE BASIS 


Tel.: BOwling Green 9-0109 





STATE MUTUAL MARCH SALES 
Business Issued to Women Rises Sub- 
stantially Above Comparable Period 
of Last Year 
State Mutual Life of Worcester re- 
ports for March a 69% increase in its 
business issued to women as compared 
with the corresponding month of 1942. 
Sales to women, it is explained, helped 
in the company’s increase of 59.6% in 
paid business from all sources. Of the 
181 cases representing business issued 
on female lives in March, the company 
found that 108, or 54%, were on life 

policies and 73 were endowments. 

The March increase in female busi- 
ness came on the heels of State Mu- 
tual’s announcement in February that 
its complete sales portfolio, aimed at 
the women’s market, was ready for use. 
The portfolio includes a program for 
recruiting women into the agency or- 
ganization as well as a complete plan 
for selling insurance to women. 


BRENNAN AGENCY LEADS CO. 

James H. Brennan, general agent at 
Chicago for the Fidelity Mutual Life and 
president of the Chicago Association of 
Life Underwriters, led general agents of 
the company for the entire United States 
for first quarter of 1943 on basis of paid 
for volume, and Mr. Brennan personally 
is the second leading personal producer 
in the company’s nationwide agency 
ranks. 














One of a series— 
Giving facts about 
the Fidelity 


be sent to anyone interested. 














BACK OF THE CONTRACT 


Whether a contract be made as buyer or as seller, it gets its 
worth from the institution back of it—the ability and willingness 
of that institution to meet the terms of 
the agreement. 
faithfulness to its contracts rests the repu- 


tation of any company. 


Fidelity’s favorable reputation has 
been gained by over sixty-four years of 
friendly and fair relations with policy- 
holders and agents alike. 
its contracts are recognized by policyhold- 


ers and agents alike in thirty-six states . 


A copy of “The Company Back of the Contract” will gladly 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


E. A. ROBERTS, PRESIDENT 


Upon the record of its 


The value of: 








Leads His Company 





DAVID T. HERSCH 


David T. Hersch, general agent for the 
Security Mutual Life at 17 East Forty- 
second Street, New York, has received 
from the president of his company, Ired 
D. Russell, a letter announcing that 
Mr. Hersch is the leading personal pro- 
ducer of the company at the end of the 
first quarter of the year. Also his 
agency stands first in paid for business 
for the period and in addition Mr. 
Hersch leads all agents of the company 
in amount of premiums and his agenc) 
is second in premium income. 

President Russell in writing Mr. 
Hersch said: “This is a splendid record 
and one which I would like to see you 
continue for the remainder of the year. 
It means hard work but there is a great 
deal of satisfaction in being a leader. | 
hope your associates will get some ol 
the enthusiasm which you have had 
during the past quarter and help you at- 
tain your goal.” 


SOL KARNETT IN ARMY 








P. L. Klyne Made Manager of Inde- 
pendence Agency, U. S. Life, 
for Duration 


Sol Karnett, of the Independence 
Agency, United States Life, 101 Fifth 
Avenue, New York, has announced the 
appointment of P. L. Klyne, CLU, as 
manager for the duration. Mr. Karnett 
reported for duty at Camp Dix April 3. 
His assistant, Malvina Karnett, has been 
in charge of the office since Mr. Karnett 
entered Army. . 

Mr. Klyne has spent fifteen years 1 
insurance. In 1929 he joined the Ives 
& Myrick agency, Mutual Life, and prior 
to his present appointment wit!) the 
U. S. Life he was with James [:lton 
Bragg, Guardian Life, for five years. 


GRANT TAGGART BROADCASTS 

Speaking as president of the National 
Association of Life Underwriters, (rant 
Taggart broadcast over station KIRO, 
Seattle, Thursday night under the aus- 
pices of the Treasury Department [he 
talk was carried by the Columbia !}road- 
casting network and was given at || 30 
p. m. eastern war time or 7:30 )/. ™: 
Pacific war time. Mr. Taggart told o! 
the contribution of life underwriters © 
the country toward the war effor! 
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U. S. Chamber Devotes 
Day to All Insurance 


AT WALDORF WED., APRIL 28TH 





Prominent Leaders to Attend War 
Council; Program to Be Broadcast; 
Reservations Being Made 





One day of the three-day War Council 
of the U. S. Chamber of Commerce to be 
held at the Waldorf-Astoria, New York, 
April 27 to 29, will be given over to 
“Insurance and the War Effort”, a sur- 
vey of the part all branches of ‘insurance 
are taking in wartime. The insurance 
session will be Wednesday, April 28, be- 
einning with a luncheon in the Waldorf’s 
Starlight Roof Garden at 12.30. In at- 
tendance will be executives and leaders of 
the major branches of insurance. 

Some of the Speakers 

Headlining the speakers will be Jesse 
H. Jones, Secretary of Commerce; W. 
Gibson Carey, president, Yale & Towne 
Manfg. Co., and former president of the 
National Chamber, and Dr. James \S. 
McLester,. professor of medicine, Uni- 
versity of Alabama, chairman of the Na- 
tional Chamber’s Health Advisory Council 
and former president of the American 
Medical Association. 

The nation-wide Blue Network will 
broadcast most of the program, beginning 
at 1:45 o’clock. In addition to the ad- 
dresses, the broadcast will include dramati- 
zations by professional talent on “The 
War Services of Fire, Casualty and Life 
Insurance.” 

Attendance is to be arranged by table. 
Seat reservations can be obtained directly 
from the Chamber’s Insurance Department 
or from Harry K. Schauffler, National 
Board of Fire Underwriters, New York 
City; Chase Smith, American Mutual Alli- 
ance, Chicago; Claude Fairchild, Associa- 
tion of Casualty and Surety Executives, 
New York City; Ralph Kastner, American 
Life Convention, Chicago, and James E. 
Rutherford, National Association of Life 
Underwriters, New York City. Luncheon 
tickets will be at the regular Waldorf- 
Astoria price, $2.50. 

James L. Madden, third vice president, 
Metropolitan Life and chairman of the 
Chamber’s insurance committee, will be 
chairman of the session and Paul L. 
Hardesty, manager of the Chamber’s Insur- 
ance Department, will be secretary : 

rhe program follows: 

INSURANCE LUNCHEON SESSION 
STARLIGHT ROOF GARDEN 
WEDNESDAY, APRIL 28, 1943 
ASSEMBLY AT 12:30 P.M. 

LUNCHEON SERVED PROMPTLY 

IN ORDER TO START PROGRAM 

AT 1:30 SHARP 

WAR COUNCIL AND 

3ist ANNUAL MEETING 

CHAMBER OF COMMERCE OF U.S.A. 
April 27-29, 1943 
Waldorf-Astoria 
New York City 
Presiding: James L. Madden, 3rd vice president 

Metropolitan Life Insurance Company 
Chairman, Insurance Committee 

U. S. Chamber of Commerce 
cretary: Paul L, Hardesty, Manager 
Insurance Department 
Chamber of Commerce of U. S. 
INSURANCE AS A PUBLIC SERVICE 

_ INSTITUTION 
W . Gibson Carey, president 

Yale & Towne Manufacturing Company 

Former president, U. S. Chamber of Com- 

merce 


\TION-WIDE BROADCAST OVER BLUE 
NETWORK 1:45 SHARP 
INSURANCE AND THE WAR EFFORT 
Jesse H. Jones, Secretary 
Department of Commerce (Speaking from 
Vashington) 
DRAMATIZATIONS OF INSURANCE 
WAR SERVICES 
a. Fire Insurance. 
b. Casualty Insurance. 
c. Life Insurance. 


MEALTH HINTS FOR POLICYHOLDERS 
Dr, James S. McLester, Professor of Medi- 
cine 
University of Alabama 
Chairman, Health Advisory Council 
Chamber of Commerce of U. S. 
Past President, American Medical Asso 
ciation, 


NATIONAL LIFE REPORT 
National Life of Vermont reports that 
ew business for March tops the volume 
n the corresponding month of last year 

/%. Business in force gained $1,838, - 
0, bringing the company’s total up to 


The 





“620,460,054, largest in its history. 








STILL ANOTHER NEW SALES 
A/D THATS BRINGING /N 


BUSINESS FOR UC. AGENTS! 

















"Sure-fire’ for cracking the 


juvenile market | 








UNION CENTRAL LIFE INSURANCE COMPANY 
CINCINNATI, OHIO 


OVER $450,000,000 IN ASSETS 
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Business Gain Despite 
War Personnel Drain 


HEAVY LOSS TO WAR EFFORT 





Women Constitute 34.2% of Total En- 
gaged in Business; Home Office 


Staffs Hardest Hit 





The Institute of Life Insurance in a 
survey of the manpower situation in 
the life insurance business found that 


by the end of the first year of the war, 
the total number of men engaged in the 
business had decreased 30,000 or 17%, 
to 145,000 as compared with 175,000 em- 
ployed in January 1940, when employ- 
ment conditions were more normal. The 
number of women employed, in contrast, 
rose during the period from 70,000 to 
75,300. In December, 1942, women con- 
stituted 34.2% of the total personnel en- 
gaged in the business, as compared with 
28.6% in January, 1940. 

While the total number of employes 
and full-time agents had declined from 
245,000 to 220,000, the aggregate of life 
insurance in force expanded about 15% 
from $114,000,000,000 to $130,000,000,000, 
involving a substantial increase in the 
basic requirements for policyholder ser- 
vice. 

Withdrawals for service in the armed 
forces, the government, and war produc- 
tion industries are reported as 37,400, 
made up of 31,100 men and 6,300 women. 
The heaviest drain has been on the home 
office staffs, but here replacements have 
been more readily available than in the 
agency forces where the greatest net 
loss in personnel has occurred. 

In the agency forces where losses to 
the war effort have been most severely 
felt the total number of agents have de- 
clined 16%, from 130,000 to 109,000, in- 
cluding ordinary and industrial agents. 
The number of men on home office staffs 
decreased from 31,000 to 24,900, but 
some of this decrease was balanced by 
an increase in the number of women 
employed from 49,000 to 53,700. Women 
now make up 68.3% of home office per- 
sonnel and 58.7% of branch office per- 
sonnel, compared with 61.3% and 51.4% 
in January, 1940, 


SAMUEL McCURDY DIES 

Samuel McCurdy, formerly agency di- 
rector for the New York Life in Los 
\ngeles, died recently at the Mentone 
Sanitarium, Mentone, California, at the 
age of 61. Mr. McCurdy had been as- 
sociated with the New York Life foy 
more than a quarter of a century, having 
served in the field and as an agency 
director. He is survived by his widow 
and one son. : 


,department on January 1, 





F. D. R. Signs 120 Day Bill 


President Roosevelt has signed the 
amendment to Section 602, D, sub 
section 1, relative to National Ser- 
vice Life insurance act of 1940, as 
amended, which amendment grants 
to all members of armed forces Na- 
tional Service Life insurance without 
proof of insurability and upon appli- 
cation and payment of premium if 
such application is made within 120 
days after enactment of the amend- 
ment. 


E. W. Allyn To Be New Head 
Of Connecticut Dept. 


John C. Blackall, Insurance Commis- 
sioner of Connecticut, former president 
of the Commissioners, and one of most 
popular members of that body, will be 
succeeded on July 1 by Ellery W. Allyn 
now Deputy State Controller of Con- 
necticut. 

Mr. Allyn has been active in Connecti- 
cut military commissions; was Deputy 
Collector of Internal Revenue for ten 
years; served four terms in the state’s 
general assembly and was one time sec- 
retary to the Republican State Central 
Committee. 


CALEB STONE VICE-PRESIDENT 

















Promoted by Prudential; Kerby H. Fisk 
Now Associate Manager of 
Bond Department 
Caleb Stone has been elected vice- 
president of The Prudential, which com- 
pany he joined July 1, 1931. He be- 
came associate manager of the bond 
1932, and on 
January 1, 1934, was elected to a second 

vice-presidency. 

After his graduation as a civil en- 
gineer from the University of Colorado 
in 1920, Mr. Sione joined the National 
City Co., security affiliate of the National 
City Bank of New York. He specialized 
in public utilities, later entering other 
phases of buying activity. He repre- 
sented the National City in Europe for 
a year on. special assignment and re- 
mained with that organization until. he 
resigned to join The Prudential in 1931. 

Kerby H. Fisk has been elected as- 
sociate manager of the bond department. 
He joined the bond department May 1, 


‘1941, and on September 8 of the-same 


year, became assistant manager. 


Red Cross Cites U. S. Life 


United States Life has been awarded 
the “ARC” citation by the American 
Red Cross. 
tificate indicates that a company sub- 





The letter “A” on this cer-.; 


$187,853,000 Paid on 
Life Policies in Feb. 
IS INCREASE 16% 


Reason for Keeping Insurance in Force 
is Attributed to Increasing 
Financial Ability 


DEATH CLAIMS 








The amount of payments to American 
families, in the month of February on 
their life insurance policies was $187,853,- 
000, as reported by the Institute of Life 
Insurance, which brings total payments 
to date to $391,457,000. Death benefits 
payments for the fourth successive 
month showed an increase as compared 
with the corresponding month of the 
preceding year. They amounted in Feb- 
ruary to $85,549,000, an increase of ap- 
proximately 16% over the $74,057,000 re- 
ported a year ago. The rise is inter- 
preted by the Institute as indicating that 
health on the home front is feeling the 
strain of the war effort, at the same 
time that claims resulting from war 
casualties are being paid. 

Withdrawals by policyholders of emer- 
gency cash values declined 34% in Feb- 
ruary to $24,319,000 as compared with 
$36,856,000 for February, 1942. This con- 
tinuation of the declining trend is in- 
terpreted as evidences of the increasing 
financial ability of American families to 
keep their life insurance in force. 

More than offsetting the decrease in 
surrender value payments, a 9% increase 
in the aggregate of other payments 
brought total benefits to policyholders 
and beneficiaries during February slight- 
ly above the total for February, 1942, 


Hobbs Bill Hearing 


A two ‘days’ hearing on the Hobbs 
bill (making it unlawful for persons, 
firms or corporations to use mail re- 
specting insurance matters unless there 
is compliance with insurance law), was 
held in Washington Monday and Tues- 
day of this week by committee on post 
office and post roads, chairman of which 





is’ Thomas G. Burch of Virginia. Con- 
gressman Hobbs was only man who 
spoke in favor of the bill. Those in 


opposition regarded it as a step in di- 
rection of Federal regulation of insur- 
ance. Bill was referred to a subcom- 
mittee. 





scription was made to the War Fund; 
“R” that 90% or more of the executives 
and department heads contributed, and 
“C” that 90% or more of the employes 
also subscribed to the current Red Cross 
-Drive. 











COMPLETE BROKERAGE FACILITIES 
All Life, Endowment and Annuity Plans. 
Favorable Par. and Non-par. rates. 

Standard and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 
Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


INSURANCE IN FORCE, 672 MILLION DOLLARS 
(Including Deferred Annuities) 
ASSETS, 221 MILLION DOLLARS 





INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established | 887 














Supervisor Wanted 





We just lost our full-time supervisor on 
account of the War. Looking for an 
experienced man with live wire, lead- 
ing midtown agency. Salary and 
overwriting. 
Box 1463, The Eastern Underwriter, 
41 Maiden Lane, New York 








J. W. Fischbach New Genera! 
Counsel Minn. Mutual Life 


At a meeting of the trustees of the 
Minnesota Mutual Life this week John 
W. Fischbach was elected general coun 
sel of the company succeeding in that 
position E, A. Roberts, who recent}, 
resigned as vice president and general 
counsel to become president of Fidel't, 
Mutual of Philadelphia. At the same 
time I. A. Graff was made assistant 
counsel, 

Mr. Fischbach has been in the law de- 
partment of the company since 1929 and 
since 1934 has been assistant general 
counsel. He has been active in the ai 
fairs of the International Claim Associa- 
tion, serving on a number of its com- 
mittees, including the legal committee, 
of which he was chairman in 1941. He 
is now vice president and a member of 
the executive committee of that Associa 
tion. He is a member of the Minnesota 
State and Local Bar Associations, St. 
Paul Athletic Club, Gyro Club, Kappa 
Sigma Fraternity, and Phi Alpha Delta 
law fraternity. He is a veteran of 
World War I and was wounded in ac- 
tion in France while serving with the 
6th Regiment of Marines. 

Mr. Graff has been employed since 
1931 as an attorney in the law depart- 
ment of the company. He is a member 
of the St. Paul Athletic Club, the 
American Legion ‘and several insurance 
associations. 





EUGENE M. REED DEAD 





Former Editor of Life Aetna-Izer; Ac- 
tive in Schools at Home 
Office 
Eugene M. Reed, agency assistant in 
the life agency department of the Aetna 
Life, and former editor of the Life 
Aetna-Izer, died in Hartford Hospital 

on April 10. 

A Yale man with a B. A. degree, he 
joined Aetna Life Group department in 
1923 and after attending Group school 
served as home office representative in 
Pittsburgh, New York and Cleveland, 
and in 1931 was recalled to the home 
office where he had charge of the Group 
school. He edited the Life Aetna-Izer 
from 1936 to July, 1939, when he was 
appointed agency assistant in charge of 
the life school. 


LINCOLN REDISTRICTS TEXAS 





Sets Up Seven Separate General Agen- 
cies as Sequel to Death of 
O. D. Douglas 

As a result of the death of O. 0). 
Douglas who had been general agent iT 
the entire state, Lincoln National Liic¢ 
has set up seven separate general agci- 
cies in Texas, A. L. Dern, vice president, 
has announced. The seven _ gencval 
agents and their territory are: 

Louis R. Lay, general agent for wes! 
Texas and New Mexico with headqu:'- 
ters at El Paso; C. B. Rittenberry, ¢ 
eral agent for the Panhandle territors 
with headquarters at Amarillo; Nels.” 
C. Oberholtzer, general agent for c:>! 
Texas with headquarters at Tyler; Da 
iel E. Peavy, general agent for Be 
mont and vicinity with headquarters |" 
Beaumont; J. A. Bell, general agent 
Fort Worth with agency headquarter 
that town; R. B. Freeman, general ago!!! 
at Abilene with headquarters in 1)?! 
town; and J’ L. Lawrence, general agc't 
for San Antonio and vicinity with hea: 
quarters in San Antonio. 
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Dr. Hutchinson, Long 
Of Penn Mutual, Dead 


HAD BEEN MEDICAL DIRECTOR 





Was Decorated for Distinguished Serv- 
ice With Medical Corps in 
World War I 





Dr. James P. Hutchinson, former med- 
cal director of Penn Mutual Life, died 
\pril 8 at age 75. He was a member 
f the Penn Mutual staff from 1898 to 
927, beginning as a medical examiner 
and retiring as medical director. ; 

Dr. Hutchinson was a graduate of 
larvard, where he was an outstanding 
rewman and football player, and the 
University of Pennsylvania Medical 
School. He became one of the greatest 
urgeons in Philadelphia, and in 1915 
e went to France with the American 
Hospital. Later he joined the U. S. 
\rmy Medical Corps, and was in charge 
of the American Hospital at Neuilly, 
France. 

He was awarded the Distinguished 
Service Medal and the Cross of the 
Legion of Honor. After the war he re- 
turned to this country as a major, and 
retired from surgical practice. However, 
he continued on the staff of the Penn 
Mutual. 

Since his retirement, Dr. Hutchinson 
had lived on his estate, Rocky Creek 
Farms, and continued on several hospi- 
tal boards. He was president of the 
directors of Overbrook School for the 
Blind, and was on the board of the 
Philadelphia Contributionship. He was 
a fellow of the College of Physicians 
and of the American Surgical Associa- 
tion. He was a former president of the 
Rose Tree Hunt and once served as its 
master of the hounds. 

Dr. Hutchinson is . survived by his 
wife, the former Amory Hare, the poet. 





“KIBRICK SEES OUTLOOK GOOD 

There is plenty of business for the life 
underwriter, Isaac Kibrick, leading pro- 
ducer for New York Life, asserted at a 
recent breakfast meeting of Life Under- 
writers Association of Los Angeles. 
More than 300 members and their guests 
heard Mr. Kibrick and Col. LeRoy Hunt, 
U.S.M.C., who commanded the first ma- 
rines to land on Guadalcanal. Explain- 
ing how the underwriter may get the 
business available, Mr. Kibrick pointed 
out that he must now do a great deal 
of his work on extra time. 


JEFFERSON STANDARD REPORT 

Jefferson Standard Life of Greens- 
boro, N. C., reports since December 31, 
1942, an increase in insurance in force 
amounting to $7,250,000, bringing the 
company’s total to $477,500,000. Lapses 
‘ontinue to show a decrease, their ratio 
0 the volume of business in force be- 
ng the lowest in the company’s history. 
‘ew sales for the first quarter of this 
year totaled $12,500,000 . Sales have been 
tcadily increasing, it is explained, over 
e last few months. 


wre 


s 





CINCINNATI SALES CONGRESS 


Scores of life men and women from 
io, Indiana and Kentucky are today 
‘tending the annual tri-state sales con- 
ress of Cincinnati Life Underwriters 
\ssociation in the Hotel Sinton. W. 
omas Craig, president of the associa- 
n, is chairman. Life Insurance Sales 
search Bureau is conducting. John 
Lloyd, former Ohio State Insurance 
perintendent, now vice president of 
‘ion Central Life, is among the prin- 
pal speakers. 


BANKERS LIFE REPORTS 
<eports from a s‘gnificant number of 
nkers Life of Des Mo'nes avencyv 
Nagers indicate a_ satisfactory first 
irter volume of new business. “This 
he best quarter we have had in over 

vears” says William A. Crowder, 
nager of the Salt Lake City ageney 
ir first quarter’s business is $52,000 
ad of the first quarter of 1942,” ex 
ins FF. W. Darling, manager of the 
ney at Cedar Rapids. 





Home After 5 p.m. to Aid 
Northern N. J. Producers 


Edgar A. Levesque, agency assistant 
of. the MacWhinney agency, general 
agent for the John Hancock in Newark, 
has established a residence in Elizabeth, 
N. J., where he will assist agents and 
brokers of Union County with their life 
insurance sales problems. Mr. Levesque 
believes that with the reduction in some 
casualty lines, life insurance offers to 
the broker a new field of operation. He 
will be available for consultation at his 
office, 9 Clinton Street, Newark, until 
5 p. m., and at his home, 841 Floral Ave- 
nue, Elizabeth, in the evening. 

Mr. Levesque began his insurance car- 
eer with the John Hancock in 1918 in 
New England. He became a member of 
the MacWhinney agency in 1939. 





SPEAKS ON PENSION TRUSTS 

Gustave Simons of the New York law 
firm of Simons and Greeley has been 
addressing life underwriters associations 
and other groups on pension trusts under 
the 1942 Revenue Act. He addressed 
the Union League Tax Group at the 
Union League Club of Philadelphia last 
week and had previously been a speaker 
before the Federal Tax Forum in New 
York. 


W. W. HEAD AT DES MOINES 





Addresses Life Underwriters Association 
On Need for Lasting Peace 
In World 

Restoration and preservation of a 
lasting world peace is the principal post- 
war problem, Walter W. Head, presi- 
dent of General American Life, told a 
recent meeting of the Des Moines Asso- 
ciation of Life Underwriters. “Never 
again within our lifetime,” he added, 
“should the maintenance of peace be 
left to chance. Most Americans agree 
on that point. We must be prepared to 
enforce peace by arms, if necessary.” 

Asserting that we are menaced by in- 
flation, Mr. Head went on to point out 
that “pressure groups representing iso- 
lated interests exert their influence in 
their own behalf. They foster class 
rivalries, hatred, animosity and _bitter- 
ness. Each seeks to pull out a plum at 
the expense of the others. Such dis- 
unity, such selfishness, such group con- 
sciousness, unless controlled by the force 
of public opinion, will render our econ- 
omy asunder and clear a path for the 
spiraling tornado of severe inflation.” 


CANADA LIFE PROMOTES MILNE 

Canada Life Assurance has announced 
the appointment of J. D. Milne, F.A.S., 
as mathematician. Mr. Milne joined the 
company in 1929 








| Average Monthly Payments 
| Under U.S. S.S. Program 


| A recent issue of Congressional 
| Record reports that average pay- 
|ments of beneficiaries under the in- 
| surance provisions of Social Security 
| Law are as follows: ; 

| 252,000 individuals past Age 65 re- 


| per month. 

25,000 widows over 65 receive $19.56 
| per month. 

| 28,000 parents receive $20.16 per 
| month. 

| 159,000 children under 18 receive an 
| average of $12.21 per month. 

| 2,414,486 persons receiving age aid 
}under the state assistance program 
jare paid an average of $23.59 each. 





NEW ORLEANS WAR LOAN DRIVE 
April 22 has been designated Insur- 
ance Day in New Orleans for the second 
war loan drive. The New Orleans In- 
surance Exchange and the Life Under- 
writers Association of New Orleans have 
combined forces to make the occasion 
a success. All insurance men and their 
office forces will devote their entire ef- 
forts on that day to the bond sale. 








Mutual. 


uniform. 









RUSH 


Pol icyho 


Men in the service (or going in) get 
speedy action in their dealings with State 
Agents are provided with a 
special RUSH sticker and whether it's a 
letter, request for dividends, application 
for loan or what not, the moment it reaches 
the Home Office, it gets priority attention. 
That is how it should be. Agents, too, 
like this super-service to their clients in 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


Incorporated 1844 


Americas 5th Oldest Life Dasurance Company 





Iderin Servic’ 
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Chicago Round Table 
Plans Full Program 


LAA GROUP MEETS APRIL 26-27 


Helping Agent Sell Wartime Buyer to 
Be Covered in Informal 
Discussion Sessions 
A full program for the two half-day 
sessions of the North ¢ entral Round lable 
of the Life Insurance Advertisers Associa- 
tion has been announced by Francis a; 
O’Brien of Franklin Life, chairman ot the 
committee in charge. Other members of 
the committee are Martin J. Mullen, Gen- 
eral American; Alan M. Kennedy, North- 
western National; J. H. Fisher, Country 
Life: and A, W. Tompkins, State Farm 
Life. The Round Table will be held at 
Edgewater Beach Hotel, Chicago, April 
26 and 27. ’ ; 
Members were in favor of the idea of 
devoting the sessions to informal discus- 
sions on designated topics under selected 
discussion leaders. All discussions, while 
tied to the theme of the meeting ‘Helping 
the Agent Sell and Keep Sold the War- 
time Buyer,” are planned to give maximum 
play to ‘a free exchange of ideas and in- 
formation, The only speech is on the 
practical subject of direct mail. 

Speakers and Topics 


The program follows: sd 
KIRST SESSLON—Monday afternoon, April 26 
1:30 p.m, to 5:00 p.m. 
Introduction of Guests and 
O’Brien | 
Remarks of P 
Report on “Exhibits by 
Russell B. Reynolds 
Theme—‘Helping the 
Time Buyer.” a 
\V/etivating Agents 
L. Fisher, Lincoln 
Company 
Hugh D. Hart, Vi 
Agencies, Illinois 
Company 
Harry 5S. 
Agencies, 
BN Mills, Secretary, Bankers Life Company 
T. T. McClintock, Supervisor of Field Ser- 
vice, Ohio State Life Insurance Company | 
Leo G. McManus, Agency Secretary, Ohio 
State Life Insurance Company | 

Po ite ohcine Publicity and Sales Pro- 
motion Manager, Ohio National Life Insur- 
ance Company 

Prospecting’ 
Pease, Service 
surance Company of lowa 

erin I. Mullen, Director of Publicity, 
General American Life Insurance Company 

Nan Loughran, Publicity Manager, Old Line 
Life Insurance Co. . z 

A. B. Olsen, Agency Vice President, Guaran- 
tee Mutual Life Insurance Company 

Harold P. Winter, Assistant Superintendent 
of Agencies, Union Central Life Insurance 
Company 


Members—F. J. 


President A. Scott Anderson 
Mail” competition 


Agent to Sell the War 


Discussion leader Fred 
National Life Insurance 


Vice President & Director of 
Bankers Life Assurance 


Superintendent of 


McConachie, 
Life Insurance 


American Mutual 


Discussion leader George 
Section, Equitable Life In- 


SECOND SESSION—Tuesday Morning, April 
27—9:30 a.m. to 12:30 p.m. - 
Theme—“Keeping the Buyer Sold.’ 
“Building Good Will” Discussion leader 


Harry V. Wade, Gen’l Mgr., Standard Life 
Insurance Company ¢ 

\lan M. Kennedy, Assistant to the President, 
Northwestern National Life Insurance Co. 

Hi. S. Jacobs, Manager, Service Section, 
Equitable Life Insurance Company of lowa. 

Z. Starr Armstrong, Director Education & 
Public Relations, Republic Life 
Insurance Company. 

“Serving Policyholders”’ Discussion leader 
O. R. Tripp, Treasurer and Advertising 
Manager, Ministers Life & Casualty Union 
. W. Tompkins, Agency Vice President, 
State Farm Insurance Company 


National 


Russell B, Reynolds, Secretary, American 
Mutual Life Ins. Co. : 
H. Fisher, Assistant to Sales Manager, 


“Country Life Ins. Co. ; 
O. R. Jackson, Vice President, Postal Life & 


Casualty Company 
LUNCHEON ADDRESS—by Homer J. Buck- 
Dement and Com- 


ley, President, Buckley, 
pany, Chicago, leading exponent of direct 


mail advertising 


HORTON AGENCY EXPANDS 

Newark agency of Home Life has 
been forced by increased business to 
take additional space in the Raymond- 
Commerce Building, Lester Horton, gen- 
eral agent, has announced. In produc- 
tion of new business during March, Rob- 
ert N. Van Gilder was agency leader. 
He ranks twenty-ninth among all com- 
pany agents for the first quarter and 


fifteenth for March. The agency itself 
ranks fifth in production for the first 
quarter. 

Henry A. Feustel, supervisor, Alexan- 


der F. Gillis agency for Provident Mu- 


tual Life at Newark, led the agency 
force in March paid production. 


Selling Insurance to the 
Current War Worker 


STUDY HIM, WILSON URGES 


He’s Well Worth Cultivating for Long 
Pull, Northwestern National Repre- 
sentative Says 


If you take the trouble to understand 
the war industry worker, learn how he 
thinks and feels, you can sell him life 
insurance enough, make money at it and 
do him and his family the service his 
war effort deserves. So Eric J. Wilson, 
general agent at Seattle for Northwest- 
ern National Life, told the Washington 
State Sales Congress, April 15. 

Mr. Wilson, who besides running his 
agency personally produced $430,000 on 
96 lives in 1942, explained that un to 
the time he came to Seattle from New 
York four years ago, he had never sold 
a mechanic. All his business, he said, 
had been white collar. 

While we hear much these days about 
scientific estate planning, he continued, 
it should be borne in mind that many 
prospects do not want a life insurance 
man to teach and preach and appear to 
be so much better informed and better 
educated. They want to know of a 
simple way to save money, a_ simple 
system devoid of lengthy and compli- 
cated explanations. Then they will buy. 


Building for Future 


His business, Mr. Wilson explained, is 
by no means confined to war workers. 
But the reason he pays so much atten- 
tion to them is that the mechanic of to- 
day will be the foreman of tomorrow, 
the engineer will be the president. Many 
a life insurance agent has grown old 
and disappointed because as his policy- 
holders grew old and their buying power 
stopped he didn’t cultivate the young 
men as they grew up. 

Contrary to what one may have heard, 
he said, a large percentage of war work- 


ers do not svend their money in beer 
parlors and dance halls. The tynical 
war worker is concerned more about 


his work, how long it will last and what 
he may learn from promotions and at- 
tendance at classes. 

Illustrating the diversity of war 
worker backgrounds in Seattle. Mr. Wil- 
son said his recent sales included an ex- 
lawver, an ex-accountant, a former law 
student who is still studying in his spare 
time and a young lady who was a coun- 
try school principal. Some are ex- 











EXECUTIVE now employed by large financial institution is desirous of making 
new connection due to limited expansion program of employer in present 
activity. For the last twelve years has been in charge of Real Estate Sales 
Department as well as purchasing of new investment mortgages. Thoroughly 
conversant with all types of real estate, competent in appraisal work, wide 
experience in real estate management and construction. 
opportunity of a personal interview with insurance company desirous of 
obtaining services of man with above experience and qualifications. Location 
not important. Box 1461, The Eastern Underwriter, 41 Maiden Lane, New York. 


Would appreciate 








farmers from the Middle West and 
many are young fellows recently out 
of engineering school. 

“If your pride has interferred and 
stopped you from visiting small homes 
and sitting down to the kitchen table 
with men not wearing ties,” he said, 
“may Fsuggest you do something about 
it. Houses are scarce and many of 
these men simply cannot find good 
places for rent. To judge a man by 
what he wears and where he lives these 
days is pretty silly.” 

He uses an organized sales talk with 
war workers, Mr. Wilson said. In it 
he stresses the difference between re- 
tiring on the old basis of capital at in- 
terest and the relatively new thought 
of pensions and annuities. “Then ap- 
proximately ten minutes after I start 
the sales talk, I try to close for the ex- 
amination or non-medical on the basis 
that unless he is approved by my com- 
pany, I can’t sell him and therefore I’m 
wasting my time and his. The second 
interview is where T go back with policy, 
attached to which is a simnle typewrit- 
ten explanation of the highlights and at 
this second interview T ask for the 
money. Mv average size case now is 
ahout $4600 and my monthly premium 
business has been excellent. 

“T believe it world be well for all of 
us, for the sake of all the future nros- 
nects we want to have in our files, to 
trv and understand a little more com- 
nletelvy, something about the average 
man in war work and what his nossi- 
bilities are as a steadv customer for what 
the life insurance companies have to 
offer.” 





HEAR H. M. SCHACHTE 
The Midtown Managers Association 
of New York was addressed yesterday 
hv H. M. Schachte, nnblic relations, 
General Flectric Co. His subiect was 
“That Will Get ’Em or How to Win the 
Public and Embarrass Yourself.” 











41 Maiden Lane 





CHICAGO -- PITTSBURGH 


© A good job is open in these cities for 
an experienced man interested in | 
© supervisory work with a life and 


A. & H. agency. Interesting salary 











@ arrangement and ample time for 


personal production. 


Send full information to 


Box 1462, The Bastern Underwriter 


New York 














PENN MUTUAL LIFE JUVENILE 


Company Lowers Limit From Age 5 So 
Insurance May Begin 
at Birth 

Penn Mutual Life is now issuing juve- 
nile on an enlarged program, Malcolin 
Adam, vice president, has announced 
Age limit for children has been lowered 
from age 5 so that now the insurance 
can commence with the day of birth, 
It is known as “Junior to Zero.” It 
provides for the same benefits as_ the 
company’s regular policies, except that 
in the case of contracts issued at ages 
0 to 4, inclusive, the ultimate amount 
of insurance is not reached until the 
anniversary of the policy on which the 
child attains age 5 nearest birthday. 

Insurance at ages 0 to 4, inclusive, 
will be issued on four plans: 20-Payment 
Life, 30-Payment Life, Endowment at 
18, and 20-Year Endowment. The 30- 
Payment Life plan will also be issued 
at ages 5 to 9 in addition to the plans 
now issued at those ages. For the pres- 
ent the new junior insurance is not be- 
ing issued in the States of New York 
or New Jersey. 





JEFFERSON AS A SALESMAN 


Declaration Was an Organized Talk 
Designed to Surmount Objections, 
Huttinger Explains 
Referring to the 200th anniversary of 
the birth of Thomas Jefferson, E. Paul 
Huttinger, second vice president of 
Penn Mutual Life, in a recent War Bond 
rally at Lebanon, Pa., drew, by implica- 
tion, from that statesman’s experience 
with the Declaration of Independence a 
moral for the life insurance fraternity. 
“Did you ever look at the Declaration 
as a piece of sales promotion?” Mr. 
Huttinger asked. “It was written to sell 
the world on the idea that thirteen un- 
ruly British Colonies along the Atlan- 
tic Seaboard ‘are, and of right ought to 
be, free and independent states.’ The 
Second Continental Congress engaged 
young Mr. Jefferson to put their ideas 
into what we call an organized sales 
talk. Young Mr. Jefferson had certain 
objections to overcome in the world at 
large, although 167 years ago these ob- 
jections were much more formidable than 

any you will meet today.” 





MANHATTAN LIFE REPORT 


In Force Rises Eight Millions to All- 
Time High, President James 
Fordyce Reveals 

Manhattan Life of New York, in its 
ninety-second annual report to  policy- 
holders, reveals that at the end of 
its insurance in force stood at an 
time high of $105,163,691. This repre- 
sents an increase of $7,986,337 for the 
year. Payments to policyholders during 
1942 amounted to $1,981,768. New pai 
for business, including revivals and_ in- 
creases, amounted to $16,626,999. A 
increased by $1,335,014 to a total of $26, 
325,656. 

Discussing the increase in the com- 
pany’s in force, James P. Fordyce, prest- 
dent, says: “During the past six years 
Manhattan Life’s record in this respect 
has been outstanding. In this period our 
insurance in force has increased (2% 
If the same rate of growth is maintained 
during the years 1943 and 1944, it will 
result in the company having place: i! 
force in etght years an amount of [life 
insurance nearly equal to that whicli it 
had in force after eighty-six year- ol 
operation,” 
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30% 


of Combat Troops Not Insured 


(Continued from Page 1) 


icction, but their beneficiaries learned 
therwise.” 

Many at Bataan, Midway and other 
distant fronts were not covered, and 
uany of those having National Service 
Life Insurance did not have the max- 
imum amount—$10,000. 


App Men at Front Must Fill Out 


The form of application which faces 
the men in the combat zones and else- 
where, of course, takes up two pages 
and there are another two pages for 
the examiners’ ‘report. When the com- 
hat troops see the application they are 
shocked. They are asked whether they 
have had any of a large number of dis- 
eases and been treated for any of them, 
which include diseases of the lungs, 
tumor, paralysis, convuls:ons, nervous 
or mental trouble, et al. Naturally, the 
thought immediately confronts them: 
“If | weren’t in good physical condi- 
tion how could I have entered the Army 
in the first place?” In small type at 
the top of the application is a state- 
ment which the American Legion and 
Veterans of Foreign Wars regard as 
somewhat astonishing. It reads as fol- 
lows: } 

“The purpose of the questions con- 
tained in this form is to secure com- 
plete information regarding the condi- 
tion of the applicant’s health. Every 
question must be answered. All diseases, 
injuries, abnormalities, deformities, 1n- 
firmities or the results thereof in impair- 
ment of bodily functions must be stated 
and fully described. Statements made by 
the applicant in this application are relied 
upon in granting insurance. Consequently, 
ty deception or false statement either 
by inference, omission or otherwise may 
result in cancellation of the insurance 
cr in the refusal to pay a claim on the 
policy. In either case the premiums are 
not returnable. The law provides that 
whoever makes any statement of a ma- 
terial fact knowing it to be false shall 
be punished by a fine of not more than 
$1,000 or by imprisonment for not more 
than one year or both.” 

The reference to refusal to pay sol- 
diers a claim on a policy if there is any 
“cmission or otherwise” of facts given 
in filling out the application under con- 
ditions in combat areas is disturbing 
‘ecause it has so many openings for 
nullifying the claim through carelessness 
of the applicant, or unintentional mis- 
information, as the applicant’s mind may 
he occupied at the time with pressing 
thoughts in other directions. 

Another angle in the situation inter- 
sting the veterans is the absence in 
the new law of a provision for the pay- 
ment of benefits for permanent and 
otal disablement. 


Col. Harrell in Charge of Lite Insurance 
Sales Program 


It took a long time before National 
Service Life Insurance began to be sold 
the camps. “It was not until No- 
ember, 1942, that the War Department 
‘tually had an insurance organization 
at was capable of doing a first class 
b of insurance salesmanship,” Robert 
Merrill, commander-in-chief of Vet- 
rans of Foreign Wars, told The East- 

‘1 Underwriter this week. 

That situation is now vastly improved. 
Remarkable work in selling the insur- 
nce to the soldiers is now being done 

camps all over the country. Approx- 

ately $60 billions of National Service 
i.ite Insurance has been sold. 

National Service Life Insurance is un- 

r the over-all direction of Major Gen- 

cal James A. Ulio. 

Officer in direct charge of the War 

‘epartment’s life insurance program is 
‘olonel William F. Harrell, formerly 

the Metropolitan Life. The program 
ven to him by the War Department is 

systematize the field and standardize 
omotional procedure. Today schools 


sting two or three days are being held 
' the headquarters of each service com- 
Nand, the purpose being to instruct not 
uly the Service Command life insur- 


ance officers who attend such schools 
in the fundamentals of National Service 
Life Insurance, the organization plan 
for promoting the campaign, but to con- 
vey a clear understanding of the moral 
and sociological angles involved. As as- 
a ge to Colonel Harrell, Colonel J. 

O’Brien, Major Lou J. Grayson and 
Sites Horace H. Wilson are conducting 
these schools throughout the service 
commands. They go from one Service 
Command headquarters to another and 
cover the subject by lecture and open 
forum. (Major Wilson was general 
agent, Equitable Life Assurance Society, 
Madison Avenue, New York, when he 
entered the Army after Pearl Harbor. 
Major Grayson was formerly an agent 
f The Travelers.) 


Station Officers Attend Two Day Schools 


Each camp, post, station and other 
military installation is directed to ap- 
point a station life insurance officer and 
advise the Service Command headquar- 
ters his name, rank and serial number. 
Where possible the insurance organiza- 
tions are headed by an officer who has 
had previous life insurance experience. 
Many of these station life insurance 
officers have attended two- day schools 
where they become impressed with the 
seriousness of the job, importance of a 
standard ‘aletnaians plan. They have 
been told to keep the job simple—avoid 
confusion and curbstone opinions about 
the technicalities of life insurance. Re- 
sponsible to their respective command- 
ing officers, they have been charged 
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with the task of setting up organizations 
that would have capable representation 
down to the lowest units. Those sta- 
tion life insurance officers hold meetings 
designed to better acquaint themselves 
with ri angles of the program. Major 
Eric Johnson, formerly vice presi- 
dent, Fen Mutual Life, in charge of 
production, is insurance officer at the 
Baltimore school (Third Service Com- 
mand). 

Work kits containing all essential data 
are furnished, the kits having been 
standardized for the benefit of not only 
the present life insurance officers, but 
successors. Camp newspapers publicize 
the program, and fifteen-minute broad- 
casts over a commercial network are 
given, the idea being to carry to all 
military installations in the command 
the educational phases of the program. 

Fundamentally, the fundtion of the 
Service Command life insurance officer 
is that of organization, promotion and 
follow up. The real job of selling is 
done by the insurance officers in the 
field, so designated by their command- 
ing officers to do a complete job. Lin- 
ing up assistants is part of the job so 
that maximum coverage will be done. 


Situation as Seen by American Legion 
Rehabilitation Committee 

T. G. Kraabel, national director of 
the American Legion’s national rehabili- 
tation committee, said this week to The 
Eastern Underwriter: 

“It is significant to note that the 
American Legion had nothing to do with 
the original inception of either the war 
risk insurance, which was in effect dur- 
ing World War I, or with the National 
Service Life Insurance which is avail- 
able to service men and women of to- 
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day. The reason for the first is that 


there was no American Legion when 
the original War Risk Insurance Act 
and its early amendments were passed. 
And as to the second, the Legion had 
no opportunity to study or review the 
insurance provisions until they became 
law on October 8, 1940. It might also 
be noted that the law came into being 
as Title VI of another enactment and 
was not a separate bit of legislation 
by itself. 

“However, the Legion has had much 
to do in recommending and advocating 
amendments to both laws which have 
proved of inestimable benefit to the in- 
sured themselves and to their benefi- 
ciaries. There is much of the war risk 
insurance structure that has not been 
included in the new program. It has 
been the observation of American Le- 
gion service officers and rehabilitation 
people during the past two years that 
the new insurance program does not 
measure up to what we had come to 
understand as the Government’s insur- 
ance program for its service men and 
women. The one outstanding feature 
which is absent in the new law is a 
provision for the payment of insurance 
benefits, or the maturity of the policy, 
for permanent and total disablement. 
That generous provision in the war risk 
insurance and Government life insur- 
ance contracts has proved a definite 
blessing to hundreds and thousands of 
war veterans who became totally and 
permanently incapacitated from carrying 
on with a gainful occupation. The base 
pay or compensation for permanent and 
total disability connected with wartime 
service is $100 per month. There are 
special awards in addition for blind- 
ness, loss of the use of hands and 
limbs, etc. And if the disabled person 
had an insurance contract in the amount 
of $10,000 in effect, either through pay- 
ment of premiums on a current basis 
or through the revival of his contract 
by virtue of compensation money being 
due him from the Government at the 
time the insurance lapsed, a monthly 
award of $57.50 was made. So you will 
find many permanently and totally dis- 
abled veterans of World War I receiv 
ing an aggregate amount of $157.50 for 
their total incapacity. The veterans of 
this war are entitled to the same award 
of pension for permanent and total dis- 
ability, but their contracts will afford 
them no benefits during their lifetime 
except the waiver of premiums for total 
disability extending six months or more. 

“The American Legion is committed 
to a policy that the veterans of this war 
are and should be entitled to the same 
benefits which a grateful Government 
made available to the group which came 
out of the last emergency. There are 
other features which go into consider- 
able detail which we are still studying 
and concerning which we hope to make 
constructive recommendations. 


Initial Apathy About U. S. Life Ins. 


“Another angle to this whole ques- 
tion which the Legion has watched 
closely for the past two years was the 
apparent apathy of the members of the 
new armed forces toward this insurance. 
Especially was this true before the at- 
tack on Pearl Harbor. Since that time 
applications for protection have come 
in by the hundreds of thousands. Some 
branches of the service seem to have a 
high average of coverage, while the 
Army somehow seems to lag behind. 
This situation developed to a point last 
November that became challenging to 
our organization. Accordingly, the Na- 
tional Commander addressed the Secre- 
tary of War and pointed out our obser- 
vations of the low average amount per 
policy in the Army and the relatively 
small percentage of coverage as com- 
pared to the record attained in the last 
war, and as compared with the results 
obtained in other branches of the active 
service during this conflict. As a re- 
sult of our presentation the whole in- 
surance program in the Army of the 
United States was revitalized, with 
schools of instruction being conducted 
and insurance officers down to. the 
smaller units of the Army being ap- 
pointed. The past ninety days have 
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shown a great improvement both in the 
amount per policy and in the 
of men who have taken out these con- 
tracts. 

‘Because of the rush of events and 
the global distribution of our forces we 
have again found many men in theaters 
of operations who do not have any in- 
surance, or who may have only nominal 
amounts. Because they may have over- 
looked making aplication within 120 
days of entrance into service, they had 
to meet certain physical tests to have 
their applications approved. Many of 
them in hospital beds and in combat 
zones cannot meet these tests. So the 
Legion again advocated a further ex- 
tension of 120 days within which all 
troops inadequately insured, or not in- 
sured at all, may anply for and receive 
insurance without physical examinations. 
This matter has now passed the United 
States Congress.” 

As Seen by Veterans of Foreign Wars 


In discussing National Service Life 
Insurance, slowness in getting under 
way with the sales angle and general 
views of the subject, Commander-in- 
Chief Robert T. Merrill, Veterans of 
Foreign Wars, said to The Eastern Un- 
derwriter this week: 

“We have no way of knowing defi- 
nitely what percentage of the members 
of our armed forces in combat zones 
have no insurance protection. We have 
had estimates running as low as 20% and 
as high as 33 1/3%. We do know, how- 
ever, that the numbers are great. 

“The National Service Life Insurance 
Act became law on October 8, 1940, and 
provided that any persons in our armed 
forces, or who hereafter enter the 
armed forces, would be allowed 120 days 
from date of the passage, or call to 
active service in which to apply for 
National Service Life Insurance without 
physical examination other than the ex- 
amination made at time of enrollment 
in active service. It also provided in- 
surance would be issued in multiples of 


$500, the amount of such insurance with 


respect to any one person shall be not 
less than $1,000 or more than $10,000. 
ba ie is also a restriction in the class 


f beneficiaries. 

“After the attack on Pearl Harbor it 
was found that approximately 50% of 
the men in our armed forces had no 
insurance protection whatsoever and that 
the average amount of insurance car- 


ried by those who did have protection 
was approximately $3,000 per person. 
This condition was caused by three fac- 


tors: First, most of the men in our 
armed forces prior to Pearl Harbor felt 
that they would serve for only one year 
under peacetime conditions. Second, the 
rate of pay at that time for privates 
was $21 per month as against $50 per 
month at the present time. Third (and 
this is the most important factor), the 
War Department had failed in its sales 
campaign. In other words, no special 
effort was made by the War Department 
to apprise the men of their rights and 
privileges with reference to insurance. 


The Question of Physical Examination 


“A few days after Pearl Harbor, rec- 

gnizing the deplorable insurance situa- 
tion, the Veterans of Foreign Wars of 
the United States offered to Congress 
a bill amending the National Service 
Life Insurance Act and providing an 
extension of another 120 days for all 
men in our armed forces in which to 
apply for National Service Life Insur- 
ance without the necessity of a physical 
examination. This bill, which was passed 
and approved December 20 1941 (Pub- 
lic 360) also provided for automatic in- 
surance benefits in the amount of $5,000 
for the dependents of those who had 
died or become totally disabled in serv- 
ice, in line of duty, after eustue 8, 
1940, and before April 20, 1942, and who 
had not applied for insurance. In such 
cases this automatic insurance was pay- 
able only to widows, children or de- 
pendent parents of the soldier or sailor. 

“You can readily understand what a 
burden would have been placed upon the 
medical facilities of the Army and Navy 
had it been necessary to give a com- 













number 




























































































James D. Reeder Actuary é 
Illinois Insurance Dep’t 


James D. Reeder has been appointed 
actuary of the Illinois Insurance Depart- 


ment, succeeding R. R. Haffner who, 
after serving during the administration 
of four Governors, resigned to become 


and chief reinsurance officer of 
Men’s Kansas 
The appointment of Mr. Reeder 
Governor Dwight H. 


actuary 
the Business Assurance, 
City. 
was announced by 
Green after conferring with Director of 
Insurance Paul F. 
After graduating the Actuarial 
School of the University of Michigan in 
1918, Mr. Reeder was 
Haight, Haight, 
aries of Indianapolis; served two years 
» M 2 > 

as actuary for the Provident Life & 
Accident; and then for six years was 
secretary of the reinsurance department 
of the Lincoln National Life. A term 
of six years as actuary of the Insurance 
Department of North Carolina followed 
and for the last seven years he has been 
actuary of the Aid Association for Luth- 
erans at Appleton, Wis. Mr. Reeder 
recently completed a term as president 
of the Fraternal Actuarial Association. 
Mr. Haffner, who received his M.A. 
in actuarial science degree at University 
of Michigan and was also graduated 
from University of Indiana, started in 
the insurance business as actuary of Na- 
tional Fidelity Life; then was assistant 
actuary Inter-Southern; and joined IIli- 
nois Department in 1930. He has been 
a member of the blanks committee and 
committee to study nonforfeiture bene- 
fits and related matters of Commissions 
During his thirteen 


Jones. 
from 


associated with 


Davis, consulting actu- 


association. years 
with Illinois Department an unusual 
number of reinsurance agreements was 


presented to the Department for ap- 
proval, among those being Hercules Life, 
Illinois Life and Peoria Life. 


PILOT LIFE GAINS 





Insurance in Force Increases 26% for 
First Quarter; Officials Expect 
Banner Year 
The Pilot Life showed an increase in 
insurance in force, for the first quarter 
of 1943 of 26% over the same period in 
1942, President Emry C. Green announc- 
ed. The company’s gain during the first 
three months of htis year was the third 
best for the same period in its entire 
history. Pre sident Green and Vi ice 
President J. M. Waddell have expressed 
confidence that 1943 would be an out- 
standing production year. Insurance in 
force has now reached a total of $169,- 

500,232. 


plete examination to all of the men in 
the service on December 7, 1941, who 
were without insurance protection, 

“Now we come to the third phase of 
the situation. After the passage of the 
amendatory act of December 20, 1941 
(Public 360, 77th Congress), there was 
no special effort made by the War De- 
partment to put on a sales campaign 
in the numerous military units, and 
troops began to move to the four cor- 
ners of the earth; and as a result there- 
of the 120 days expired and there were 
still hundreds of thousands of members 
of our armed forces here and abroad 
who had not been fully informed about 
their right to secure the new life in- 
surance without medical examination 
and are, therefore, precluded from se- 
curing this protection because the med- 
ical personnel and facilities, especially 
abroad, are not adequate to give de- 
tailed physical examinations such as are 
required by the Veterans’ Administra- 
tion, and at the same time care for the 
health of our men. 

“It was not until November, 1942, that 
the War Department actually had an in- 
surance organization that was capable 
of doing a first class job of insurance 
salesmanship. 

“For that reason 
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“IT AIN'T HAY" 


When you think that after April 30th 
our rates will increase about 20% on 
all our Endowment Annuities. 


Why not get after that prospect now. 
Illustrations cheerfully furnished. 


Charles Edwards 
General Agent 
MANHATTAN LIFE INS. CO. 
551 Fifth Avenue, New York 
Mu. 2-7330 











meet 


HAIGHT, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NBW YORK 
Telephone BArclay 7-4443 











Jules Anzel Agency Leads for Continental American 





JULES ANZEL 


The Jules Anzel agency, New York 
City, led the entire agency force of Con- 


tinental American Life in March pro- 
duction. Mr. Anzel, moreover, during 
March, led the entire field force of the 
company in personal production. Both 
he and the agency supervisor, Joseph 
W. Fox, consistently have achieved 
membership in the company’s honor 


clubs; Mr. Anzel has qualified for the 
President’s Club and Mr. Fox for the 
Minute Men. In the first three months 
of this year they both qualified for the 
top honor club. 

In a telegram to Mr. Anzel, President 
Rydgren has remarked: ‘“Congratula- 
tions on your splendid March produc- 





FOX 


JOSEPH W. 


American field force in volume of new 
business placed during the month. More 
than that, the Anzel agency leads all 
Continental American agencies in vol- 
ume of new insurance placed during the 
month.- I appreciate the contribution 
that you and your associates are mak- 
ing toward a successful year for the 
company. It is one of the reasons why 
Continental American is ahead of last 
year.” 





Capt. Charles L. Wilber, U. S. Army, 
formerly associated wtih the Wilmer M. 
Hammond general agency of the Aetna 
Life Insurance Co., now is an aide on 
the staff of Gen. Eisenhower, in North 
Africa. 





tion. You lead the entire Continental 
again proposed legislation that would 
extend the time for another 120 days. 


This was provided for in Senate Bill 903, 
which has now passed Congress. We, 
as an organization, feel that where a 
man has not had full opportunity, no 
matter for what reason, to subscribe 
for this insurance and is still a member 
of our armed forces, he should not be 
deprived of insurance protection because 
facilities are not available to give him a 
complete medical examination which will 
the Veterans’ Administration’s 
definition of good health. That. defini- 
tion of good health is as follows: 

“Good health, as defined by the Vet- 
erans’ Administration, means that the 
applicant is, from clinical or other ev- 
idence, free from disease, injury, ab- 
normality, infirmity or residual of dis- 
“ase or injury to a degree that would 
tend to weaken or impair the normal 
functions of the mind or body or to 
shorten life.” 

“Nor do we believe it is practical to 
have members of our armed forces serv- 
ing with combat units in Africa, for ex- 
ample, to fill out the personal medical 
history and make the certification re- 
quired by the Veterans’ Administration 
on the insurance application form 


350 (a).” 





AMERICAN MUTUAL REPORT 


March Paid Production Highest in Com- 
pany’s History With One Exception, 
McConachie Reveals 


March paid production of American 
Mutual Life was the highest in the 
company’s history with the exception o! 
March, 1937, Harry S. McConachie, vice 
president and superintendent of agents 
has revealed. The March volume re)re- 
sents a 49.4% gain over the previous 
month and a 36.2% gain over paid | 10- 
duction for March, 1942. Total ;aid 
production for the first quarter topped 
the corresponding period of last \ «ar 
by 15.0%. 

A. D. Fogarty, Des Moines gen: ral 
agent, is leading all company agent: 10 
paid production so far this year. R. M. 
Threlkeld, Sr. Cedar Rapids general 
agent, is second. Maxwell Steger, 2«n- 
eral agent at Dallas, led the compny 
in personal production during Mach. 





Aetna Takes 55 Million 


The of the Acina 
n 
War Loan 
amount of $55,000,(00. 


finance committee 


Life on April 9 authorized a subserip)' 
to the second United States 
bond 


issue in the 
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Advises Service Men 
To Retain Insurance 


AETNA POINTS OUT BENEFITS 


Personal Accident Policies Should Not 
Be Dropped; Lists Claims Actually 
Paid by Company 


Civilians entering the armed forces of 
the nation are advised to keep their per- 
sonal accident insurance in force in an 
article appearing in the current issue of 
the Aetna-izer (casualty, bond, fire and 
marine edition). Pointing out that a man 
can retain his accident insurance on entry 
into the service although he cannot pur- 
chase a new policy, the articles states: 

“An underwriter in the Aetna home 
office has figured that the rate for Class J 
risks (men in the Army or Navy) would 
be $125 even in time of peace if any com- 
pany would accept an application from a 
person in these occupations. 

“A civilian who has paid, say, $18.40 
for that same policy, however, can retain 
it—even in war time—and have the benefit 
of more than $125 worth of protection, at 
no extra cost. 

Unanswerable Argument 

“This has been figured merely to prove 
the value of such insurance in time of 
war. It is an unanswerable argument that 
can be used by agents when policyholders 
ask for the cancellation of their accident 
insurance, 

“One common reason for asking can- 
cellation ‘that the Government will take 
care of everything,’ is also fallacious. A 
soldier or sailor on leave, who may be 
injured, may be taken to the nearest 
civilian hospital and would be liable for 
medical and hospital charges. While he 
would continue to draw Government pay 
until discharged from the service, the 
weekly indemnity payments under his ac- 
cident policy would be doubly welcome, 
and might, in case of total disability, con- 
tinue for life. 

“Even when an injury occurs while the 
insured is on duty and receives aid and 
medical attention in field or evacuation 
hospitals there is still a need for the 
weekly indemnity features of most acci- 
dent contracts. 

Here are just a few of the recent 
claims made under Aetna accident policies 
by men in the services which were paid 
to men in the military or naval service. 

Soldier on Leave 

“Claim No. 665. The insured, a soldier, 

on leave, was struck by an automobile 
While crossing street. He sustained a 
compound fracture of the left leg and 
was paid a total of $863.57, representing 
nore than a year’s indemnity under a $15 
weekly indemnity policy. 
“Claim No. 3458. A soldier sprained his 
ikle while engaged in mass athletics for 
hich he was paid $31.42, representing one 
‘cek of total disability and ten days partial 
isability. 

‘Claim No. 5530. Policyholder, a sold- 

was a passenger in an automobile 
‘ich crashed into a ditch. Aetna paid 
1,000 death benefit and $60 medical ex- 


cnse, 
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Falls Beneath Caisson 
“Claim No, 7289. A young soldier fell 
ieath a caisson which overturned during 
‘neuvers, and suffered a dislocated ankle 
d fracture of the right leg. He was 
id $289.28 for seventeen weeks and two 
‘ys of total disability, plus $30 operation 


mi laim No. 7910. A _ sailor who sus- 

ned a fractured toe while playing base- 
was indemnified in the amount of 
($50 elective indemnity plus $5 opera- 

n fee.) 

‘Hold fast that which is good’ is an 

cient maxim which applies with great 

rce to accident insurance. See that your 


l 
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H. & A. Annual Meet 
Plans Shaping Rapidly 


TO BE IN CHICAGO ON JUNE 3-4 


R. J.-Wetterlund, Washington National, 
Chairman of Convention Committee; 
No Frills at Meeting 


Plans are going forward rapidly for 
the annual meeting of the Health & 
Accident Underwriters Conference which 
will be held at the Edgewater Beach 
Hotel, Chicago, June 3 and 4. 

R. J. Wetterlund, Washington Na- 
tional, chairman of the convention com- 
mittee, went on record some months 
ago as not favoring the usual frills. 
Thus, there will be no golf tournament 
or banquet, both of which events have 
been traditional with the H. & A. men 
during most of the forty-one years 
which the Conference has been meeting. 

June 3 will be devoted to an open 
meeting in the morning with several 
prominent speakers on the docket. The 
afternoon has been dedicated to round 
table discussions of problems of timely 
interest, with no set papers or speakers 
The agency management and home of- 
fice management committees of the Con- 
ference will conduct the Friday morn- 
ing session with C. W. McNeill, Union 
Mutual Life and M. W. Hobart, Min- 
isters Life & Casualty, in charge. Both 
of these committee chairmen have been 
very active during the past year and it 
can be assumed that these sessions will 
be well worth attending. 

Friday afternoon will be devoted to a 
closed executive meeting at which com- 
miteee reports will be given, officers 
elected and other matters pertaining to 
the business of the Conference dis- 
cussed. Harold R. Gordon, executive 
secretary, states that it may be neces- 
sary to hold a short session on Thurs- 
day evening, but as yet no such auxiliary 
meeting has been definitely scheduled. 

W. G. Alpaugh, Inter-Ocean Casualty, 
who is president of the Conference, is 
urging all representatives of member 
companies to plan well in advance to be 
on hand, so that they will not be handi- 
capped with difficulty in making hotel 
and railroad reservations. 





Principle of Health Insurance 


Approved by Medical Ass’n 


The Canadian Medical Association, in 
a submission to the House of Commons 
social security committee at Ottawa, ex- 
presses full approval of the principle of 
health insurance. The association pro- 
poses medical services for all, at no 
direct cost to the individual but on a 
contributory basis, and with the funda- 
mental service based on the general prac- 
titioner. The individual is free to choose 
his own doctor and the doctor free to 
choose his patient. 


SAMUEL BARNETT PASSES 

Samuel Barnett, 92, retired insurance 
attorney and actuary, died at his home 
at Atlanta, Ga., April /. He Was. a 
charter member of the Ame rican Insti- 
tute of Actuaries. Author of “Insurance 
Accounting,” Mr. Barnett was a former 
professor of mathematics at Loutsiana 
State University and Davidson College. 
He was a graduate in engineering of the 
University of Georgia and took advanced 
mathematics at the University of Edin 
burgh in Scotland. . 


clients realize the tremendous value of the 
protection which they may mistakenly con- 
sider useless once they become members 
of Uncle Sam’s armed forces. Until they 
leave the United States or unless war 
comes to the shores of the United States, 
millions of soldiers and sailors should 


retain and renew their mere-valuable-tlean- 
ever accident insurance policies.” 


Pittsburgh A.QH. Convention Keymen 
Prepare for Big June Gathering 





general chairmanship of 
Walter M. Ivey, Monarch Life, the 
Pittsburgh Association of Accident & 
Health Underwriters is making plans to 
be host to the National Association at 
its scheduled annual convention June 10 
and 11 in that city. It will be the four- 
teenth annual gathering, keynote of 
which will be “Freedom from Want the 
American Way.” George L. Dyer, Jr., 
Columbian National Life, St. Louis, is 
president of the association. 

The accompanying picture shows the 
Pittsburgh convention committee in a 
recent luncheon session at which plans 
for the meeting were fully discussed. 


Under the 





Reading, left to right, the various chair- 
men and their capacities are as follows: 

Charles H. Bokman, New Amsterdam 
Casualty, entertainment; Frank W. 
Hale, Mutual Benefit H. & A., exhibits; 
James A. Robertson, Columbian National 
Life, attendance; Ross F. Roberts, Loyal 
Protective Life, re servations ; (stand 
ing) Thomas Hopkins, vice president, 
Pittsburgh A. & H. Association; H. P. 
Schewe, Massachusetts Indemnity, pro 
gram chairman, and president of the 
association; Walter M. Ivey, general 
chairman, and (standing) W. J. Me- 
Clelland, Massachusetts Bonding, ser- 
geant-at-arms. 





Indemnity Co. Issues New 
Accident Insurance Policy 


The Indemnity Insurance Co. of North 
America has issued a new accident pol- 
icy offering additional coverage clauses 
which make it newsworthy. Chief among 
the changes is the provision for double 
weekly indemnity if the policyholder is 
injured away from home and the injury 
prevents removal to his home. The new 
policy provides also for hospitalization 
and nurse indemnity on a daily basis for 
140 days, miscellaneous hospital expense 
and surgical operation fees in amounts 
desired. 

Cost of the policy depends on the ex- 
tent of coverage, to be determined by 
the individual needs of the insured. For 
example, for men, class A, between the 
ages of 18 and 59, a yearly premium of 
$15.80 provides $1,000 for death; $25 a 
week for lost income; $5 a day for hos- 
pital room, $5 a day for trained nurse, 
$25 for X-rays, operating room, etc.; $5 
to $100 for operations—a total of $1,580 
in medical features available for a seri- 
ous accident. 


HEALTH INSURANCE IN CANADA 


Quebec Premier Sponsors Provincial 
Plan; Asks for Commission to Draft 
Bill; Also Up in Alberta 
According to Premier Godbout of Que- 
bec Province, a provincial committee is 
being planned to organize a health in- 
surance system “to meet the best needs 

of the people of the province.” 

The present session of legislature will 
be asked to authorize appointment of 
an organizing commission. Drawing up 
“of the most suitable insurance system” 
will be left to the commission which is 
expected to begin work as soon as its 
appointment is approved. Number of 
members to be appointed has not been 
revealed. 

Mr. Godbout states an agreement can 
be reached so that the provincial health 
insurance legislation will not conflict 
with any similar plan enacted by the 
Federal government. 

Dr. W. M. Cross, minister of health, 
Alberta, has urged in the Alberta Legis- 
lature, that a scheme of health insur- 
ance be given serious consideration in 
that Province as “an urgent necessity if 
we are to have a worthwhile post-war 
world.” 





ACCIDENT SELLING COURSE 


Travelers Starting Brokers’ Classes in 
A. & H. Insurance April 27 at 55 John 
St., New York; Twice Weekly 
The Travelers at its 55 John Street, 
New York branch is organizing an acci- 
dent insurance selling course for brokers 
re wish to increase their knowledge of 
. & H. insurance and to be conversant 
be sales ideas effective in today’s mar- 
ket. First meeting of this course has 
been set for Tuesday, April 2 between 
5 p. m. and 6 p. m. in Rasen 809, 55 
John St., and the invitation is extended 
by Walter W. Canner, assistant man- 
ager, life, accident and group division, 
to interested brokers to attend. Sessions 
will be held on Tuesdays and Thurs- 
days each week for a period of a month. 
Mr. Canner will be the instructor and 
schedule of the course he has prepared 

follows: 
Session No. 1 ’ 

(a) Brief history and development of Accident 

and Health insurance. 

(b) Advantages in selling disability insurance. 

(c) The need today. 

(d) Prospecting today. 

Session No. 2 

(a) The Contract—Benefits. 

(b) Importance of approach. 
Session No. 3 

(a) Contract benefits continued. 

(b) Sales Talks that click. 
Session No. 

(a) Standard Provisions. 

(b) Motiv: ating the interview. 
Session No. 5 

(a) Classification Manual. 

(b) Answering excuses effectively, 
Session No. 6 

(a) The Accident application. 

(b) Aids in selling. 

Session No, 7 
(a) Claims—their importance to the producer. 
(b) Sales slants used by the successful pro- 

ducers. 

Session No. 8 

(a) General review. 

(b) Questions. 

At each session half of the time will 
be devoted to knowledge and the other 
half devoted to sales. Mr. Canner is 
well qualified as instructor. During the 
past year he has conducted courses for 
the Insurance Society of New York, 
Marquand School, Pohs School and Pace 
College. 


MUTUAL TRUST NAMES BLACK 


Howard M. Black has been appointed 
central New Jersey general agent by 
Mutual Trust Life with headquarters in 
New Brunswick. He has been in life 
insurance since 1937 and for the last 
year has been in supervisory work. 
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OUICK ACTION BY LIFE COS. IN 
_ WAR LOAN PARTICIPATION 

A dav after the inauguration of the 
campaign to sell $13 billions of the sec- 
ond war loan bonds there was no ques- 
tion in the minds of Americans that the 
quota would be reached. , In the 2d 
Federal Reserve district which includes 
New York City and Newark, where 
the quota for investors other than com- 
mercial banks is $3 billions, more than 
a third of that amount was purchased 
the first day and a half. It was exceed- 
ingly gratifying not only to the Secre- 
tary of the Treasury and the campaign 
managers, but also to the policyholders 
of life insurance that six insurance com- 
panies in this area had invested $1,- 
407,000,000. Companies participating in 
this enormous total were Prudential, 
Metropolitan, Equitable Society, New 
York Life, Mutual and Mutual Benefit. 
One company, The bought 
$400,000,000, which is the 
purchase in one 


Prudential, 
largest war 
bond transaction on 
record. 

The Treasury is pleased because those 
purchases are a forecast that the cam- 
paign will go over the top and because 
of the instantaneous favorable reaction 
throughout the country. 

The campaign managers are in good 
spirits as they feel their work will be 
easier to accomplish. 

Policyholders also are pleased because 
the administration of their companies 
acted so quickly, again demonstrating 
qualities of first class leadership; and 
because of the renewed confidence and 
larger pride they feel in being members 
of the greatest “family” — 
the family of tens of millions of the in- 
It is a brilliant picture in life 


American 


sured. 
insurance adding additional prestige to 
the institution. 

Also, it must be observed that in each 
of the patriotic 
speedy action of life companies of the 


bond campaigns the 
nation has had a large share of responsi- 
bility in paving the way for ultimate 


success of the drives. 





DEWEY ON STATE RIGHTS IN 
POST-WAR PERIOD 

One of the strongest statements made 
for preservation of state rights was that 
of Governor Dewey in an address de- 
livered at the recent regional meeting 
of the of State 
his theme being “Approach to the Prob- 
lems of the Post-war Period.” He says 
this needs the reexamination of the re- 
lationships between the people, their 


Council Governments, 


states and the Federal Government. The 
trend in the last ten years of the Fed- 
eral Government to bypass the states in 
attempts to deal directly with the local 
communities got strong attention from 
the New York State One 
result has been the syphoning of the 
funds of the people direct to the na- 
tional government. Ultimate power re- 
inains always with control of the purse, 
he said. 

The United States Government now 
has a civilian staff of more than 2,500,- 
G0) people or two and one-half times 
the number needed in the last war. It 
is a staff of adults almost as large as 
the whole population of the Kingdom of 
Norway. 


Governor. 


During the course of his address Gov- 
ernor Dewey said: 

The totalitarian trend spread all over 
the world in the 1930’s. One of the 
questions we must determine for our- 
selves is: Shall we permit the contin- 
uance of the totalitarian trend in our 
own country or shall we recover the 
rights of the individual for which we 
are sacrificing today? ... 

As we shape our thinking for the 
1cace to come, let us determine whether 
we shall again bring government close 
to the people. Shall they make their 
cen decisions as robust, clear-thinking 
tree men or shall they abandon their 
rights to an aggressive oligarchy at the 
seat of national government? There 
is only one course by which we can 
retain and bring to its full flower the 
freedom which shall again be so hard 
won at such great cost. 





J. Roth Crabbe, Ohio’s new Superin- 
tendent of Insurance, spoke before the 
Cincinnati Fire Underwriters Associa- 
tion at its monthly meeting April 15. 
For the last six years Mr. Crabbe has 
been Deputy Superintendent. 

ele oe 


Mr. and Mrs. Milton D. Price an- 
nounce the engagement of their daugh- 
ter, Patricia Ann, to Cadet Frederick 
E. Shellman of St. Paul. Mr. Price is 
executive vice president of the St. Paul- 
Mercury Indemnity. 

eee ae 

William Linck, district manager at 
Danville, Ill., for Mutual Life of New 
York, has been elected president of the 
Christian Layman League of that com- 
munity. 

x ok x 

Gerard H. DeVries, Kansas state agent 
of the New York Underwriters, has been 
forty-five years with that company, en- 
tering its service as an errand boy. For 
thirty years he has been in the field and 
during that time among states in his ter- 
ritory have been Kentucky, southern II- 
linois, West Virginia and Kansas. 

* 


Marjorie Durham McLain, daughter of 
James A McLain, president of Guardian 
Life, and Cecil Woodrow Fallilove were 
recently married at Fort Lauderdale, 
Florida. 






















































JAMES C. HITT 


James C. Hitt is now Pacific Coast 
manager, London Assurance, Manhattan 
F. & M., Guildhall and British Law in- 
surance companies, to succeed the late 
John M. Mendell, who died March 25. 
He will supervise one of the largest 
of Pacific Coast territories, embracing 


entire eleven Western states, Alaska, 
British Columbia and the Hawaiian 
Islands. Born in California, Mr. Hitt 


attended San Francisco public schools, 
started to earn his own living at 13 
and when 17 joined Pacific Coast branch 
of London Assurance as a ledger clerk. 
After four years in the office as clerk, 
underwriter, surveyor, etc., he was given 
his first field assignment as special agent 
for Oregon and southern Washington, 
headquarters Portland. While in the 
Pacific Northwest he served as Most 
Loyal Gander of Oregon Pond of the 
Blue Goose and was president of the 
Pacific Coast Conference of Blue Goose 
Ponds for two terms. In 1938 he was 
transferred to San Francisco as super- 
intendent of agencies and on January 
1, 1940, became assistant manager, Pa- 
cific Coast branch. In assuming his new 
duties he also becomes vice president 
and a director of the Manhattan Fire 
& Marine. 
x * 

O. J. Lacy, president of California- 
Western States Life, has been appointed 
liaison officer for life insurance inter- 
ests for the twelfth Federal Reserve 
district in connection with the Victory 
Fund drive, the second war bond cam- 
paign which started on Monday. The 
twelfth district comprises the states of 
California, Washington, Oregon, Idaho, 
Nevada, Utah and part of Arizona. In 
this Second War Loan Drive the Treas- 
ury Department has welded the activi- 
ties of both the War Savings Staffs and 
the Victory Fund committees into a 
single War Finance Committee under 
the direction and chairmanship of the 
presidents of the twelve Federal Reserve 
Banks. One insurance leader from each 
of these twelve districts, embracing the 
United States, has been selected to mar- 
shall the life underwriters of his dis- 
trict. 

x ok x 

Thomas W. Russell of Allen, Russell 
& Allen, general agents, Connecticut 
General Life, Hartford, has been ap- 
pointed Connecticut fuel administrator 
by Governor Baldwin. He also served 
as emergency fuel administrator of the 
state in last World War. For past two 
years Mr. Russell has served as chair- 
man of the evacuation committee of the 
State Defense Council which has been 
ne by the Connecticut War Coun- 
cil. 


W. W. JAEGER 


W. W. Jaeger, vice chairman of the 
board of directors of Bankers Life of 
Des Moines, has become a ‘‘dollar-a-year- 
man.” He has entered that classifica- 
tion through his appointment as regional 
administrator for ten central Iowa coun- 
ties in the War Bond sales campaign of 
the United States Treasury Department. 
Last year Mr. Jaeger served as chair- 
man of his home county War Bond 
campaign and the addition of nine coun- 
ties to his care now is a tribute to the 


job he did. 
* * * 


Milton C. Miller, veteran state agent 
in Kentucky for the Royal, who suffered 
a stroke some months ago and was dan- 
gerously ill at a Louisville Hospital for 
a period of weeks, is convalescing nicely 
at his home in Louisville. He is able 
to be up and about the house. Mr. 
Miller, prior to going with the Royal 
more than twenty years ago, was for a 
number of years secretary of the Louis- 
ville Board of Fire Underwriters and 
the Kentucky Association of Insurance 
Agents. 

x  & 

First Lieutenant Richard K. Van 
Nostrand of the Home Insurance (o., 
who joined the company after gradua- 
tion from Rutgers and was in its ad- 
vertising department, has received the 
Silver Star from the United States Army 
and the Croix de Guerre with Gold Star 
from the general commanding _ tlic 
French Army Corps. He was in charge 
of reconnaisance missions of tanks to 
establish and maintain contact with op- 
posing forces and to secure information 
as to their strength, disposition and 
composition. His tank force at Kassa- 
rine Pass located Rommel’s forces. 
Lieutenant Van Nostrand’s father was 
formerly head of the Home’s finance 
department. 

* * * 

Henry K. Toenes, agent, Penn Mutual 
Life, Branch & Powell, Mobile, is now 
an artillery major in the United States 
Army, located in North Carolina. 
cently his regimental colonel asked |: 
to see what he could do toward inducing 
the men of his battalion to take ‘lie 
financial protection afforded by the ‘ 
ernment’s war risk insurance. Thx 
sult was that 100% of the officers 
men of his battalion signed up, ad 
79.57% of them have the $10,000 limit ©! 
coverage. The total Government life '"- 
surance they have amounts to $8,288.°'¥). 
and the average policy amounts to 
912.37. , 


id 


os 


ee 
Kurt M. Jachmann, insurance broket. 
announces removal of his office to Suit 


816 at 116 John Street, New York City. 
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The Late Henry W. Marsh 

Ask any veteran insurance executive 
who has seen them come and go over 
the decades and he will tell you that 
there never were two greater producers 
in fire insurance than Henry W. Marsh, 
who died this week, and his partner, 
Don R. McLennan of Chicago. Their 
joint efforts have made the name of 
Marsh & McLennan known in every 
industrial and business circle of any 
consequence in America. They built up 
an organization of tremendous size. 
Biggest line M. & M. handle—and big- 
vest of all insurance lines—is the United 
States Steel coverage of more than a 
billion in the Factory Insurance Asso- 





ciation. 

Mr. McLennan is still very much on 
the job. In recent years Mr. Marsh had 
been enjoying leisure and I never knew 
“retirement” who found life 
more pleasant. While in New York he 
was frequently seen in the famous grill 
(back room) of the Hotel Plaza, his 
home while New York, and generally 
with companions with whom he ex- 
changed pleasant memories. He spent 
considerable time in Florida and while 
in Miami liked going to the track. 

Over a period of years Mr. Marsh and 
Eliza- 


anyone in 


his former wife, who was Agnes 
beth Power, daughter of Richard and 
\lice A. Power of London, spent con- 
siderable time each year in the finest 
private castle in the world. It was War- 
vick Castle, which they had leased from 
the old Countess of Warwick. 
sands of tourists, including many Amer- 
icans, visited this castle during summer 
vacation time. Dating back centuries it 
is located in the Shakespeare country 
ear Stratford with a marvelous vista 
of the Avon River and its valley. Pea- 
cks stroll around the estate. The gar- 
icns are unusually beautiful. 
The Marshes had turned the former 
hanqueting hall of Warwick Castle into 
living room and the tourists, being 
own through the castle by guides, fre- 
ijuently saw the American insurance 
‘an and his wife entertaining guests 
n this room. The Marshes regarded the 
visitors as routine and were indifferent 
lo the tourists’ visits. 


Thou- 


I was a member 

one of these tourists’ 
when we reached the living room where’ 
ne of the guests of the Marshes was 
laying the piano the guide said: 

You see: before you an American 
iuillionaire and his wife who are now 
living in Warwick Castle. They are 
very fine, democratic people as you can 


groups and 

















see, and it is a pleasure to have them 
in the castle.” 

During the World War Mr. and Mrs. 
Marsh turned over the castle to the 
British Army which ured it for hospital 
facilities for wounded British officers. 

A lover of sport, Mr. Marsh liked te 
take a chance at the races and took 
many a whirl in the market. Once when 
Mrs. Marsh protested, he promised to lay 
off, but one day he said to her: “I have 
broken my promise. I wanted to make 
one more speculation. It is a big one, 
and if I lose I'll not say anyth'nrg about 
it. If I win, you can have the winnings.” 
What he had done was to »urchase 
thousands of bushels of wheat. He then 
sailed for England and arrived the first 
week of August, 1914. The World War 
had started while he was at sea; wheat 
went up over $2 a bushel. 

In his bachelor ses when Mr. Marsh 
first arrived in New York City he had 
an apartment with his former Chicago 
pal, Joe Leiter, son of Levi Z. Leiter, 
partner of Marshall Field in the big 
Chicago department store. Joe Leiter’s 
sister had married Curzon, famous Brit- 
ish statesman. In this apartment, acrois 
the street from the old Waldorf-Astoria, 
Marsh and Leiter entertv'ned friencs 
with parties that were jolly and for 
which invitations were much in demand. 
Their large acquaintance included fa- 
mous people of the theatre. 

Henry W. Marsh liked companionship 
to the end. His friends included many 
of the top men in the world of industry. 
He knew all the railroad presidents ofa 
former day; all the great figures in the 
steel and iron world; hundreds of others. 

- © SS 
Harold V. Smith at Sub-Treasury 
Second War Loan Inaugural 

Linking of the 200th anniversary of 
Thomas Jefferson’s birthday with the 
inauguration of the Second War Loan 
drive, through which the Government 
expects to raise $13,000,000,000, brought 
visitors to Maiden Lane this week to 
take a look at 57 Maiden Lane, New 
York, where Jefferson lived while serv- 
ing as Secretary of State in Washing- 
ton’s cabinet. The building now on the 
site is the head office of the Home. 

Harold V. Smith, president of the 
Home, which is this week celebrating 
its ninetieth anniversary, was one of 
the principal speakers at the Second 
War Loan rally held on the steps of 
the historic Sub-Treasury, Wall and 
Nassau Streets. Those steps were the 
scene of the inauguration of George 
Washington and the first Congress was 
held in the building. 

Mr. Smith said that as he sits in his 
office on the site of the home where 
Jefferson lived 153 years ago it some- 
times occurs to him what must have 
been the statesman’s thoughts at that 
time. He did not mean the weighty 
responsibilities that must have been his 
as the first Secretary of State, but 
rather the simple thoughts of his home 
life and whether he imagined the 


changes that time would bring to this 
community in which he lived. He must 
have thought much of what would be 
the life of the average man in the 
future which would have been most nat- 
ural for all of his life was devoted to 
the thought of and work for the aver- 
age American. ‘He may well have re- 
flected upon how much his own hearth- 
side meant to him as to every other 
American, present and future,” said Mr. 
Smith. 

“And there is one other thing that | 
like to think of, one thing at which he 
would not have been surprised, one 
thing which has remained the same for 
nearly seventeen decades,” said Mr. 
Smith. “That is our American spirit 
which he so well represented and for 
which he fought so ardently with mind 
and body and which is perhaps his 
greatest legacy for us who are here to- 
day. Jefferson truly can be called the 
conscience of democracy. Let us think 
of that today when we are fighting for 
democracy in this great worldwide trial 
by arms in which will be decided whether 
we shall keep our system of government 
or forever lose it. 

“How much that system of govern- 
ment meant to him can be seen in his 
much quoted words, ‘I shall not die 
without a hope that light and liberty 
are on a steady advance. Even should 
the cloud of barbarism and despotism 
again obscure the science and liberties 
of Europe, this country remains to pre- 
serve and restore light and liberty to 
them.’” 

Of all American heroes “Jefferson has 
become the particular inspiration of 
civilians like ourselves who have to fight 
on the home front,” Mr. Smith con- 
cluded. 

a 


Lt. Col. Fordyce Writes From 
North Africa 


One of the most interesting letters re- 
ceived by Salute, the new publication 
for men and women of the Aetna Life 
Affiliated Cos. now in the armed forces, 
comes from Lieut.-Colonel John R. For- 
dyce, formerly an Aetna agent in Little 
Rock, Ark. 

“T am in command of an observation 
group,” he writes. “ ‘Observation’ means 
nothing since balloons went out except 
for barrages. We are designed for air 
support with heavy fire power, pursuit 
and very fast, light bomber-type planes 
with special equipment for reconnais- 
sance and ground strafe. Our planes 
were to provide air support of the initial 
attack on West Africa along with the 
Navy. Our administrative and ground 
crews were given ‘Commando-type’ 
training for a month or so before leav- 
ing the U. S. and were assigned the job 
on the initial landing of by-passing 
oa resistance to take the airport at 

Casablanca and to hold and service the 
aircraft supporting the attack. We 
landed at Fedala and got. side-tracked 
for two days unloading transports, as 
our airplanes were not received in time 
to participate in the attack or for some 
time later. Then with a few broken- 
down French trucks we hauled our avia- 
tion supplies to Casablanca. The initial 
trip, which was a bit breath-taking, in- 
volved going through the French lines, 
through the town of Casablanca and to 
the airport. Our trip through the town 
seems to have hit the newspapers in a 
very glowing account—I can assure you 
that while the populace on the whole 
seemed quite friendly, the flowers which 
strewed our path consisted of only four 
branches of narcissus and that each time 
a bunch was thrown, we shrank mentally 
completely up into our steel helmets 
and hoped that it wasn’t a grenade. 
When we arrived at the airport, our 
welcome was polite, as several tanks 
had arrived just ahead of us and had 
pointed their guns in the right direction. 

“In the subsequent days, we had quite 
a job maintaining a dirt and sod field, 
servicing aircraft, and transporting Sup- 
plies—we brought aircraft gasoline in 3- 
gallon cans and 50-gallon drums, which 
may explain some of your rationing 
problems. Also bombs, oil rations, etc. 
Rain added much to our problem as our 
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men and.nearly all other Air Corps per- 
sonnel were passed through Casa at one 
time or another. Those who had pup 
tents were scattered over the surround- 
ing country; those who didn’t were given 
floor space in a hangar. Transportation 
was very scarce and was used for sup- 
plies—walking was prevalent if not pop- 
ular. The French swung completely 
over after a little tactful handling—we 
celebrated a joint Mass for both our 
dead, and from that time on they dug 
deep and we used.much French equip- 
ment and facilities. We were welcomed 
into their mess and clubs. All of them 
are darn good pilots and very eager to 
get another crack at Jerry. 

“T can’t write you where we are or 
what we are doing now but it’s what 
we are supposed to be doing plus a few 
side lines. We have to our credit a 
very fine letter of commendation from 
the British Mediterranean Naval Com- 
mand. Also, our boys are annexing a 
fair share of medals—and lots of experi- 
ence. 

“For general information—we have 
lived out of food in cans for three 
months. Thanks for the cans. Our 
gasoline also comes in 5-gallon cans for 
ease and speed in handling. These cans 
are known as ‘flimsies’ and when emptied 
have many uses. We flatten them to 
support between the beams of our dug- 
outs. We fill them with dirt for revet- 
ments for our men and equipment and 
also use them for seats, beds (when laid 
out in rows) and to heat water for baths 
(when taken!). 

“We are getting some movies and 
have had one Red Cross and one USO 
show. Martha Raye as the sole American 
survivor of a movie troupe put on the 
USO entertainment. Andre Baruch (for- 
mer radio announcer) was with her and 
really brought down the house (hangar) 
when he looked over the audience—all 
sitting on 5-gallon ‘flimsy’ cans—and 
made the remark that it was the first 
time he had ever seen so many men 
sitting on the can at the same time. 

“Morale here is at an all-time high.” 

* oo x 
Canada Now Has Consul General 
Here 


For the first time Canada has ap- 
pointed a consul general in New York 
City, a post to broaden diplomatic rep- 
resentation in the United States. He is 
Hugh Day Scully. Discussing Consul 
General Scully, Toronto’s The Financial 
Post says: 

“Soft-spoken, friendly, and one of the 
most popular of Ottawa's top-flight civil 
servants, Mr. Scully had a brilliant rec- 
ord at the University of Toronto, served 
the Canadian Manufacture rs’ Association 
as secretary for nine years, became a war 
industry executive in 1916. He went to 
Ottawa in 1932 as commissioner of ex- 
cise, later became commissioner of cus- 
toms. To help speed the wheels of war 
administration he served for a time as 
chairman of the Wartime Industries 
Control Board and as steel controller. 
He has a thorough grasp of Canadian 
affairs in peace and war, plus the tact to 
fit him for his new career as a diplomat.” 

* +’ . 


Liverpool Fire Salvage Association 
100 Years Old 

The Fire Salvage Association of Liv- 
erpool recently held its centenary con 
vention. A. W. Stubbs of Commer- 
cial Union Group was chairman. Ac- 
cording to the report of the chairman, 
London is suffering from an epidemic 
of false alarm fires just as New York 
City is. 

“In normal times the subject might 
be dismissed as an irritating and costly 
nuisance to the fire services and to the 
salvage corps, hut in times of war and 
national danger stronger words apply,” 
he said. “False alarms, malicious or 
otherwise, waste manpower, burn petrol 
and oil, subject rubber tires to unneces 
sary wear and tear and may direct val- 
uable men, machines and equipment 
away from actual fires, where their at 
tendance might be vital. The strongest 
word which applies is sabotage, a crime 
well me riting the punishment it at 
tracts.” 
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Gontrum Succeeds Lloyd 
As NAIC Chairman 


MEETING AT COLUMBUS, OHIO 


Maryland Commissioner Heads Execu- 
tive Committee; To Submit Constitu- 
tional Amendment at Boston 





The executive committee of the Na- 
Association of Insurance Com- 
missioners, April 8 and 9 at 
Columbus, Ohio, elected Insurance Com- 
Gontrum of Maryland 


tional 
meeting 


missioner John B. 





GONTRUM 


JOHN B. 


as chairman of the executive commit- 
tee, to succeed John A. Lloyd, former 
Superintendent of Insurance of Ohio, 
who resigned to become vice president 
of the Union Central Life at Cincinnati. 

Mr. Gontrum has taken a prominent 
part in the association since he was ap- 
pointed Insurance Commissioner in May, 
1939, by Governor Herbert R. O’Connor. 
Mr. Gontrum, prominent Maryland at- 


torney, first was appointed Secretary of 
State by Governor O’Connor, serving 
from January 1939 until his appoint- 


ment as Insurance Commissioner. The 
Maryland Association of Insurance 
Agents has just requested its members 
to write to Governor O’Connor urging 
the reappointment of Commissioner Gon- 
trum. The association’s official organ 
praises the Commissioner for his co- 
operation, declaring that the insurance 
business and the interests of the insur- 
ing public will be secure as long as he 
continues in office. 


Fire Prevention Chairman 


He is chairman of the fire prevention 
committee of the commissioners’ asso- 
ciation and in this capacity spoke be- 
fore the mid-year meeting of the Na- 
tional Association of Insurance Agents 
in New York last year. 

Mr. Gontrum was named a member 
of the special committee of the NAIC 
appointed last October to consider the 
problem of fire insurance companies in- 
dicating in their annual statement 
blanks their liability under War Dam- 
age Corporation insurance and casualty 
and accident and health companies in- 
dicating their liability under war hazard 
coverage. 

He is also a member of the commit- 
tee to confer with the War and Navy 
Departments, and of a special sub-com- 
mittee which studied a report on a spe- 


(Continued on Page 27) 


Agger Talks to Agents 
On Qualification Bill 


ADDRESSES N. J. ASSOCIATION 


Commissioner Asks Agents to Draft 
Preliminary Measure; Upholds 
State Supervision 


In an address dealing primarily with 
qualification of agents, Dr. Eugene FE. 
Agger, Commissioner of Banking and 
Insurance of New Jersey, spoke before 
the meeting of the New Jersey Asso- 
ciation of Insurance Agents at Trenton 
yesterday. The Commissioner indicated 
that it is now the responsibility of the 
agents’ association to prepare a prelim- 
inary agents’ qualification bill embody- 
ing the association’s own ideas. Such a 
bill, the Commissioner said, would re- 
ceive the Department’s sympathetic 
study. 

Pointing out that he had discussed 
the subject of agents’ qualifications with 
a special committee of the association 
for the past year, Dr. Agger said that 
originally he had believed -the present 
law gave him power enough to lay down 
certain requirements of education and 
experience as a condition to granting 
licenses to agents in New Jersey. 

However, he said, further study 
based upon an opinion prepared for him 
by Louis J. Cohen, Assistant Attorney 
General and the Department’s counsel, 
had led him to the conclusion that leg- 
islation is necessary. The Commission- 
er read Mr. Cohen’s letter, which said: 
“There is no guaranty of consistency 
of judicial interpretation. The only safe 
solution is legislation clearly drawn to 
effect the purpose for which it is drawn. 


WDC RATES TO BE UNCHANGED 
No Free Coverage on Renewal of Pol- 
icies; Clayton Praises Companies 
and Producers for Cooperation 

President W. L. Clayton of the War 
Damage Corporation announced _ this 
week that there will be no changes in 
rates and terms for insurance, new or 
renewal, in the second year of WDC 
operations, beginning July 1. This 
means there will be no free extension 
of the war damage coverage. Mr. Clay- 
ton says also that a simplified form of 
renewal slip has been adopted for use 
“under certain conditions.” 

Speaking of the work which fire in- 
surance companies and producers have 
done to sell war damage insurance to 
the public President Clayton says: 

“On behalf of the directors and my 
associate officers in War Damage Cor- 
poration, | take this opportunity grate- 
fully to acknowledge the splendid and 
unselfish cooperation we have received 
from the fire and marine insurance in- 
dustry in this program.’ 

Nearly 5,000,000 policies have been 
issued by the WDC with total liability 
of $122,000,000,000. Nearly 6% of this is 
concentrated in New York State, New 
Jersey, Massachusetts, Pennsylvania and 
California. Gross premiums have 
amounted to around $130,000,000. 





would result in a 


” 


Any other course 
deluge of litigation. 
Reappraise Own Calling 
In introducing his subject the Com- 
missioner pointed out that “war neces- 
sitates a broad and sweeping recon- 
sideration of the individual to society 
as a whole.” In times of peace, he said, 
it may be satisfactory to allow the in- 
dividual to think only of his own ad- 
vantage, but not so in war when the 
question is “What are you contributing 
to the war effort?” “As insurance men,” 
said the Commissioner, “we are called 
upon to reappraise our own calling. War 
intensifies rather than diminishes the 
importance of insurance as a whole. The 
(Continued on Page 27) 








Set your sights 


on Business and Banks 








earnestly cooperative. 


There is no better time in all the year to show 
Mercantile and Financial Institutions the importance 
of insurance in protecting a going concern. Busi- x 
nessmen have been analyzing earnings for income BH 
tax filings during the last few weeks. 
in mind the value of continued earning capacity. 


They have 


Here is a timely target where you can score 
many a bull’s-eye with the backing of an organiza- 
tion that is financially strong, progressive and 





PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 
Complete nation-wide Insurance Facilities for 
Agents and Brokers 





Jesse Jones to Report 
On Insurance to Nation 


RADIO ADDRESS ON APRIL 23 
Secretary of Commas and Chairman 
of WDC Will Speak at Chamber of 


Commerce Meeting in New York 


Jesse H. Jones, Secretary of Ccm- 
merce and chairman of the board of 
the War Damage Corporation, will |e 
reporting to almost every American fani- 
ily when he tells insurance policyholders 
about the part theif premium dollars 
are playing in the war effort in a nation- 
wide broadcast over the Blue Network 
on April 28, it is announced by James 
L. Madden, chairman of the insurance 
committee of the Chamber of Commerce 
of the United States. 

Mr. Jones will speak at the close of a 
half-hour program to be given in con- 
nection with a luncheon meeting of the 
Insurance Division of the Chamber oi 
Commerce of the United States at the 
Waldorf-Astoria Hotel in New York 
City that day. The broadcast will be 
from 1:45 p. m. 2:15 p. m., Eastern 
War Time. 

A dramatic program will also be pre- 
sented enacting several incidents  illus- 
trative of the numerous ways in which 
efforts of all lines of insurance—casual- 
ty, fire and life—contribute toward an 
earlier victory over the Axis powers. 

Insurance Works With WDC 

As chairman of the board of the War 
Damage Corporation Mr. Jones has inti- 
mate. knowledge of the ways in which 
the insurance business meets wartime 
protection needs of the American peo- 
ple. The War Damage Corporation, 
created by Congress to provide reim- 
bursement to American property own- 
ers for damage caused by war-like ac- 
tivities, has drafted the nation-wide fa- 
cilities of privately-established insurance 
companies and their production forces 
in order to offer this protection to the 
public at a minimum of expense or of 
government personnel which otherwise 
would have to be withdrawn from war 
production activities. 

All branches of the insurance business 
are cooperating in bringing the program 
to the attention of the public. The in- 
surance companies domiciled in Hart- 
ford have arranged for frequent spot 
announcement of the broadcast over 
their local radio stations, beginning on 
Sunday, April 25. The New Haven As- 
sociation of Insurance Agents will ad- 
vertise the program in local newspapers; 
the South-Eastern Underwriters Asso- 
ciation is enclosing a “reminder” slip in 
all outgoing mail, both to agents and 
property owners; the National Associa- 
tion of Insurance Agents is writing to 
all local boards, urging them to stimu- 
late local interest in the program; tlie 
Springfield Fire & Marine has mailed 
notices of the program to all of its field- 
men and agents, and other companies 
are using various means to urge tlieir 
representatives to invite the public to 
hear the program. 


G. B. Cochran Dies in Fire; 
Was With Chubb & Son 


George B. Cochran, 44 years old, man- 
ager of the automobile and jewelry !oss 
department of Chubb & Son in New 
York City, was burned to death in a 
fire which destroyed his home at Wes‘on, 
Conn., Sunday night. His wife was 
away at the time on Red Cross work 
and his two daughters were rescued. 
Efforts to reach Mr. Cochran were in- 
successful because of the heat of tlie 
flames which were out of control wien 
firemen reached the scene. 

Mr. Cochran attended Episcopal 
School in Alexandria, Va., and was g!ad- 
uated from the University of Virgina 
in 1921. During World War I he served 
in the Student Officers Training Corps 
and before’ joining the Chubb organi 
zation had been associated for eight 
years with the Aetna Affiliated Conipa 
nies at Richmond. 
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Insurance Accountants Association 


New York Organization Formed in 1920 Has Membership of 400; 
Activities Include Sponsorship of Classes in 


One of the most worthwhile organi- 
zations in the fire insurance field is the 
Insurance Accountants Association of 
New York which was organized on De- 
cember 8, 1920, although for some years 
before that a number of company ac- 
countants had met periodically and in- 
formally to exchange ideas and suggest 
methods of meeting problems which 
arose from time to time. With the in- 
crease in complexity of accounting prob- 
lems, growing out of developments of 
the past few years, together with addi- 
tional ones which have appeared with 
the war, the meetings of the association 
have grown in scope, value and interest, 
and the exchange of viewpoints more 
sought than ever. Meetings are held 
monthly except during July and August. 

President of the Insurance Account- 
ants Association, whose slogan is “Wis- 
dom Through Unity,” is Everett S. 
Stryker of the Loyalty Group, Newark. 
Executive secretary is Joseph Raywid 
of Joseph Raywid, Inc., who are statis- 
ticians for Corroon & Reynolds. Other 
officers are Arthur A. Dahlberg, Sun 
Insurance Office, first vice president; 
John W. Dillon, Buffalo Insurance Co., 
second vice president; Harold C. Gross- 
man, Hartford Fire, third vice president; 
Frederick W. Maasen, London Assur- 
ance, treasurer and historian; and De 
Witt C. Glatz, Phoenix Assurance, assist- 
ant secretary. 

Membership is approximately 400, rep- 
resenting 102 stock companies; nine mu- 
tuals; and a number of affiliated or- 
ganizations. 

Much interest and enthusiasm was 
shown at the first meeting which was 
attended by representatives of fifty 
companies, forty-one having signed as 
charter members. 

For the first thirteen years the meet- 
ings of the association were generally 
held in the Assembly Room of the New 
York Board of Fire Underwriters. Dur- 
ing the past six years the meetings have 
been regularly held at Block Hall, New 
York. 

The association has been successful in 
llaving as speakers at a number of the 
heetings persons prominent in the insur- 
ince business. 

Uniform Accounting 

Beginning with 1929 members of the 
association have taken a more active 

iterest in the proceedings of the Com- 
ttee on Uniform Accounting of the 
National Board of Fire Underwriters. 
he late president of the Insurance Ex- 

‘utives Association, Paul L. Haid, on 

number of occasions arranged for a 
eeting with a committee of the In- 
irance Accountants Association. The 
‘cognition received by the association 
‘om these two leading organizations in 
‘e insurance business, clearly indicates 

¢ value of the Insurance Accountants 

‘sociation, and the progress it had 

ade during the past ten years or so. 

\t the organization meeting in 1920 
ie following officers with companies 
ey then represented were elected: D. 
‘. Ackerman, Great American, presi- 

nts WF Schmidt, Firemen’s of New- 
ark, and J. Gaukrodger, Commercial 
non, vice-presidents; L. H. Eckhardt, 
rth British & Mercantile, secretary; 
F. W. Maasen, Royal. : 

A. Krech, then assistant secretary 
the Great American, was the asso- 


Insurance Society of New York 


ciation’s first chairman of the executive 
committee. Objectives were announced 
as being to determine and outline cor- 
rect practices and to promote account- 
ing methods uniformity for companies; 
to provide ways and means for discus- 
sion of subjects of common interest; to 
interchange ideas and suggest methods 
of meeting problems; to serve where 
possible associations organized in inter- 
est of insurance companies; and to pro- 
mote social intercourse between mem- 
bers. 

Beginning with 1940 the association 
has held annual conventions in October 
of each year at which papers were pre- 
sented on accounting and _ statistical 
problems. Those papers, together with 
discussions, are published as a work 
of reference. 

The value of these conventions is 
fully recognized by the companies, a 
fact reflected in steadily increasing at- 
tendance. 

The first convention was held at the 
International Business Machines educa- 
tion center in Endicott, N. Y.. where 
the members were guests of IBM with 
eighty-one members present. The 1942 
convention was held at the Hotel New 
Yorker, New York City, with 136 in 
attendance. 

Seven years ago the association real- 
ized the importance of training of in- 
surance personnel and organized a 
course in Fire Insurance Accounting. 
That course is given by the Insurance 
Society of New York, Inc., under the 
auspices of the association. During the 
first two years lectures were given by 
several members of the association; then 
that system was discontinued. Since 
that time the entire course is given by 
Bernard H. Voelker, member of the 
association, from the text prepared by 
the five members who delivered the lec- 
tures in the early years. With the con- 
sent of the association a book of these 
lectures was published and is now avail- 
able to all. The courses have been 
unusually successful, the yearly enroll- 
ment averaging about forty and the 
percentage of the students taking the 
examination being close to 100%. The 
course is recommended by many of the 
company executives. 

During the early part of June, 1942, 
President Stryker and Edward G. Crap- 
ser, chairman of the War Damage Com- 
mittee of the association, together with 
accounting officials representing factory 
mutuals, farm mutuals and reciprocals 
collaborated with officials of the Recon- 
struction Finance Corporation in estab- 
lishing a procedure for the companies 
writing War Damage Insurance for the 
Government. 

Careers of Stryker and Raywid 

Everett S. Stryker, president of In- 
surance Accountants Association, was 
born in Brooklyn and attended public 
schools there; also, Pace Institute and 
New York University insurance courses. 

In December, 1910, he joined the Royal 
as an office boy in the loss department. 
In World War he served in United 
States Navy and after leaving the serv- 
ice he joined New Zealand Insurance 
Co. as loss clerk. Later, he was ap- 
nointed chief accountant. In May, 1926, 
he joined the Loyalty Group of which 
he became assistant secretary in 1928. 

Joseph Raywid, executive secretary, 


Insurance Accountants Association, came 


here from Russia; was educated in pub- 
lhe schools and College of the City of 
New York, from which he got a B.A. 
degree and took. post-graduate courses 
in economics, statistics and actuarial 
science. Upon graduation he entered 
the statistical bureau of Metropolitan 
Life working under the famous Dr. Louis 
I. Dublin, third vice president and statis- 
tician of the company. He joined Com- 
pensation Rating and Inspection Bureau 
of New Jersey in 1916 and in 1918 be- 


Executive 
Secretary 


Association 
President 





Conway Studios 
Joseph Raywid 


Everett S. Stryker 


came associated with the late Robert 
Van Iderstine and assisted in manage- 
ment of Norske Lloyd, Norwegian As- 
surance Union and the Jakor, which 
later became the Guardian Fire. Was 
also connected with Maritime Under- 
writers Agency as statistician. 

In 1921 Mr. Raywid organized a serv- 
ice bureau known as Underwriters Sta- 
tistical Bureau which in . merged 
with statistical division of Library Bu- 
reau of which he became general man- 
ager. Upon merger of Library Bureau 
with Recording & Statistical Corp. he 
was elected vice president and actuary. 
He resigned in October, 1929, establish- 
ing Joseph Raywid & Co., Inc. Through- 
out his fire insurance career he has been 
associated with Corroon & Reynolds. 

Careers of Dahlberg, Dillon and 
Grossman 

Arthur A. Dahlberg, first vice presi- 
dent, is assistant treasurer of the Sun 
Insurance Office Group. After attend- 
ing grammar and high school and Lewis 
Institute in Chicago he joined Conti- 
nental Insurance Co. in 1904 and in 1917 
was transferred to San Francisco. After 
being a battalion sergeant major in the 
World War he returned to the Conti- 
nental in San Francisco, joining the Sun 
in Chicago in 1920. In 1934 he was 
transferred to the head office at 55 Fifth 
Avenue, New York. 

John W. Dillon, second vice president, 
attended school in Unionville, Conn., and 
took the first insurance course at Colum- 
bia University (which had been spon- 
sored by Pacific Fire). He continued at 
the university night school studying ac- 
counting and business administration. In 
July, 1936, he joined the Buffalo Insur- 
ance Co. as chief accountant. In Janu- 
ary, 1943, he was elected vice president 
of the Buffalo. He was chairman of the 
uniform accounting committee of the In- 
surance Accountants Association in 1940 
and 1941. 

Harold C. Grossman, third vice presi- 





dent of the association, a native of 
Cleveland, was graduated from Hartford 
Public High School in 1916; entered Yale 
University in 1918 and served in Yale 
Naval Unit during World War. He 
joined the Hartford Fire in 1921 as an 
agency bookkeeper and became a mem- 
ber of its auditing staff in 1926, being 
placed in charge of its auditing depart- 
ment on January 1, 1942, his present 
post. 


Careers of Maasen and Glatz 


Frederick William Maasen, 
of Manhattan F. & M. and branch sec- 
retary of London Assurance, who is 
treasurer and historian of Insurance Ac- 
countants -Association, was educated in 
Brooklyn schools. After being in the 
railroad business for six years he joined 
Norwich Union Fire in 1906 where he 
remained seven years, being cashier when 
he left to be assistant accountant for 
the Atlas. Five years later he became 
connected with the Royal, with which 
company he was an accountant for elev- 
en years. He joined London Assurance 
as assistant auditor in 1929. One of the 
founders of Insurance Accountants As- 
sociation, he has been treasurer since 
its organization, and also has been its 
historian. 

DeWitt C. Glatz, assistant secretary 
of Insurance Accountants Association, 
joined the Pohenix Assurance as an en- 
try clerk upon graduation from high 
school in 1910 and remained with the 
company until the last World War in 
which he served in the United States 
Army for a year and a half. 

At the close of the war, he entered 
the accounts department of another 
British company with which he re- 
mained until the close of 1921 at which 
time he returned to the Phoenix as chief 
clerk in the accounts department. He 
has been chief accountant of the Phoe- 
nix for the past ten years. 


secretary 


Sullivan Director of Two 
Loyalty Group Companies 


Fred W. Sullivan, vice president for 
the Loyalty Group in charge of the Pa- 
cific department in San Francisco, has 
been elected a director of the Firemen’s 
and the Commercial Casualty. Both 
companies are members of the group. 

Mr. Sullivan’s insurance career began 
with the American of Newark in the 
Western department, Rockford, IIL, in 
1907. In 1917 he was appointed special 
agent and traveled the Midwestern states 


for the American. The National Union 
Fire then made him Michigan state 
agent. In 1921 he became a member of 


the general agency, Roe & Sullivan, in 
Detroit but he disposed of his agency 
interests in 1925 to become Illinois state 
agent for the Firemen’s. 

In March, 1928, Mr. Sullivan was ap- 
pointed superintendent of agencies for 
the Loyalty Group fire companies’ West- 
ern department in Chicago. Later he 
was promoted to assistant manager. In 
October, 1931, he was appointed secre- 
tary of all Loyalty Group companies and 
was transferred to San Francisco. In 
1934 he was appointed second vice presi- 
dent and on June 3, 1938. vice president 
and manager Loyalty Group’s Pacific 
department. 
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Automobile of Hartford to Mark 


Thirtieth Anniversary on April 19 


Prominent Insurance Company Started as an Insurer of Auto- 


mobiles Only; Later Added Fire, Ocean and Inland Marine, 


automobile was 
birth of the 


Coming-of-age of the 
largely responsible for the 
Automobile Insurance 
Hartford thirtieth an- 
Noting 


eren- 


marks its 
April 19. 
coming 
officials of the Aetna Life 
Accident & Liability (now 
& Surety) 


which 
Monday, 


automobiles were 


niversary on 
that nio 
eral use, and 
the Aetna 


the Aetna realized 


Casualty 


JOSEPH kK. HOOKER 


in 1913 that there would be an increas- 
demand for complete automobile in- 
protection. Under their char- 
neither of these two Aetna 


insur- 


surance 
however, 
companies could 
ance. This obstacle was overcome with 
the purchase of the charter of a com- 
pany incorporated in 1907 as the Manu- 
facturers Fire & Marine. The name was 
changed and, on April 19, 1913, the Auto- 
mobile began business. 

At the outset, the Automobile con- 
fiped itself to the insuring of automo- 
biles, the two coverages written being 
fire and theft. Although the remain- 
ing automobile coverages were written 
through the other Aetna Companies, the 
automobile owner was given the advan- 
tage of an “Aetna-Auto Combination 


ters, 
underwrite fire 


Policy.” 
After the first year or two Aetna 
avents had a considerable amount of 


fire insurance business which came to 
them through the writing of other lines 
and which they were placing in various 
fire companies. Arrangements were made 
to encourage the placing of preferred 
fire business—dwellings, household fur- 
niture, churches and their contents—in 
the Automobile. The res‘dence fire de- 
partment (now the fire department) was 
established at the home office, and, soon 
after, such lines as use, explo- 
sion, tornado, windstorm, etc., were 
added, gradually leading up to the wide 
range of fire lines now written. 


Ocean and Inland Lines in 1916 


In 1916 the Automobile began to 
handle ocean and inland marine lines, 
in addition to general fire insurance, and 
four years later an inland marine de- 
partment was opened to provide more 
complete underwriting and service facili- 
ties. This department assumed _ super- 
vision of all inland marine lines then 
being written, namely transportation, 
nersonal effects, salesmen’s samples, 


loss of 


Other Lines; Careers of Four Senior Executives 


Company — of 





registered mail (domestic), parcel post, 
and tourist’s baggage. 

Not only were these inland marine 
lines absorbed by this new department 
but several new ones were introduced— 
the all-risk jewelry floater, the fine arts 
policy, motor truck cargo insurance, ete. 

In 1920 a zone plan was established 
to provide the service facilities so neces- 
sary to the ‘efficient handling of ocean 
and inland marine insurance. This pro- 
vided for a number of underwriting 
zones, and “service stations,” with an 
experienced ocean and inland marine 
underwriter in charge of each. 

Among companies engaged in the fire 
and marine insurance business, none 
writes a greater variety of insurance 
contracts covering a wider range of 
property than the Automobile. The com- 
pany’s facilities for the underwriting of 
every modern fire and marine insurance 
requirement are complete. Its business 
in the fire and allied lines extends from 
coast to coast and the territorial pos- 
sessions of the United States. 

Wide Claim Service 
Automobile maintains service of- 
fices, state and special agents in prac- 
tically every state and has claim settling 
agents in many of the principal cities of 


The 


the world. Policyholders visiting for- 
eign countries before war made such 
travel impossible, frequently had re- 


course to the company’s worldwide claim 
service when losses occurred under some 
of the many types of all-risks floaters 
written by the company. 

The company = always been among 
the first of the leading fire and marine 
companies to see developments in the 
fire and marine field. Many specialized 
insurance contracts meeting the need of 
individuals and industrial concerns have 





SIBLEY 


DUDLEY ER, 


been developed as the need has arisen, 
thus keeping abreast of the changes and 
developments in modern commerce. As 
a result there is no major form of fire 
or marine insurance which the Auto- 
mobile is not in a position to write to- 
day. 

Starting with a paid-in capital of 
$300,000 and surplus of equal amount 
in 1913 the Automobile today is capital- 
ized for $5,000,000. Its last annual state- 
ment, December 31, 1942, showed assets 
of $32,778,446 and liabilities of $17,856,- 
180, with a surplus to policyholders of 
$14,922,266. Its premium income has 
grown substantially and last stood 


year 
































EDWARD J. 


PERRIN, JR. 


at $18,550,891. Fifteen years ago the 
company’s premium income was $7,931,- 
437. Since organization the Automobile 
has paid more than $166,750,000 to or for 
policyholders. 

The management of the Automobile 
has been in a large measure responsible 
for its success. Typical of this type of 
management are the four present senior 
executives of the company, Vice Presi- 
dents Joseph K. Hooker, Edward J. Per- 
rin, Jr. Olaf Nordeng and Dudley R. 
Sibley. 

Joseph K. Hooker 
Mr. Hooker 


was employed by the 
Standard Fire, an affiliate of the Auto- 
mobile, at the time of its organization 
on April 1, 1910. He was elected assis- 
tant secretary in 1915 and secretary in 
1921. In 1924 he was elected vice presi- 
dent of the Standard Fire and in 1929 
became vice president of the Automo- 
bile. Mr. Hooker has had wide and 
varied experience in fire insurance, hav- 
ing had an opportunity to study every 
branch of the business in the field as 
well as in the home office. He is vice 


NORDENG 


OLAF 


president and chairman of the executive 
committee of the Eastern Underwriters 
Association. He has served several terms 
as president of the Factory Insurance 
Association and is at present a member 
of the board of directors and the ad- 
visory committee of this organization. 
Edward J. Perrin, Jr. 

Mr. Perrin joined the Automobile on 
February 1, 1914, and was placed in 
charge of the underwriting of miscel- 
laneous lines at the New York office. In 
1920 he was called to the home office 
to organize the companies’ inland ma- 
rine department, of which he was made 
manager. In 1923 he was elected as- 
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W ANTE « A resident of Westches- 
* ter County for office of 
40 years standing—a woman to head the 
insurance department. Expert on fire and 
casualty lines capable of writing policies, 
directing assistants and taking care of cor- 
respondence. Write stating your full experi- 
ence in chronological order, in own hand- 
writing, and age and salary expected. 
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sistant secretary of the Automobile and 
in 1926 secretary. He was elected vice 
president of the company in 1929. Mr. 
Perrin’s insurance career began in 19()4 
with the New York Fire Insurance Com- 
pany. He has served two terms as 
president of the Inland Marine Under- 
writers Association and has been pronii- 
nent in other marine underwriting asso- 
ciations including the American Insti- 
tute of Marine Underwriters, United 
States Aviation Underwriters, Registered 
Mail Central Bureau and other groups. 
Dudley R. Sibley 

Mr. Sibley entered insurance in 1916 
when he became a member of the ma- 
rine department of the Providence 
Washington Insurance Company, whicl 
nosition he held until 1920, when he 
joined the Automobile as an under- 
writer in the inland marine depart- 
ment. In 1922 he was appointed man- 
ager of this department and in 1927 was 
elected assistant secretary. In 1930 he 
was elected secretary and in 1939 assis- 
tant vice president. He was elected vice 
president in 1940. 

Olaf Nordeng 

Mr. Nordeng began his insurance 
career in 1909 with the Wisconsin Mu- 
tuals and rose to be assistant secretary 
of the Western department of the 
America Fore Companies in charge of 
the engineering and special risk de- 
partment. He left this position in 1926 
to become secretary of the Automobile. 
He was elected vice president in 1939. 
He has served as a member of the gov- 
erning committee of the Western Under- 
writers Association and is a former 
member of the rates and rating methods 
committee of the Eastern Underwriters 
Association. He is a member of the 
advisory committee of the Hartford Col- 
lege of Insurance. 





Larger Chicago Quarters 


The Chicago service office of the In- 
surance Company of North America. !n- 
demnity Insurance Company of Nort! 
America and affiliated companies will 
take larger quarters on April 26 in the 
Continental Illinois Bank Building, 231 
South La Salle Street, Chicago. Vor 
nearly twenty-four vears the office lind 
been located at 209 West Jackson Boute 
vard. 

The move was made, it was explain d, 
because of business expansion of the 
North America Companies. In char 
of the Chicago service office are R. G 
Osgood, resident manager; R. en Rob- 
inson, marine manager, and W. A. ()s- 
good, manager of the Indemnity io r- 
ance Co. of North America. 





MARYLAND INSURANCE WOMEN 


Thirty-two members of the Insurance 
Women of Maryland have signed up for 
the eight-hour inland marine course be- 
ing conducted by John Weninger, spe- 
cial agent, American Insurance Co. hie 
organization will give its annual card 
party at the Hotel Longfellow May 30. 
the proceeds of which will be use: to 
send a delegate or delegates to the 
meeting of the National Association 0! 
Insurance Women at Milwaukee, /ine 
16-19. Pauline Wagner and Alma /)ush 
are in charge of tickets. 





JOHN B. SOULE LOSES WIFE 


Mrs, Dorothy Soule, wife of Jol B 
Soule, special agent in East subu))an 
terr'tory for the North British & \‘er 


cantile Groun, died suddenly Fri a\ 
morning, April 9, at Nassau Hospital 
Mineola, L. I. The deceased is survived 
by her husband and two children. 
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Wauen the immortal Jefferson was Secretary 
of State in the early, troubled days of the Re- 
public, he lived at 57 Maiden Lane, New York. 
Not as picturesque or as celebrated as his 
famous establishment at Monticello, the resi- 
dence at Maiden Lane is none the less asso- 
ciated with many significant incidents in the 
history of our country. 

As we celebrate the bicentenary of Thomas 
Jefferson’s birth this year, it is worthy of note 
that many happy coincidences exist in Jeffer- 
son’s life and in that of the Home Insurance 
Company. The site of his residence, above, is 
now the main office of the Home. The company 
was founded on the One Hundred and Tenth 
anniversary of Jefferson’s birth—April 13, 
1853. And therefore the Home celebrates its 


Ninetieth Anniversary Year 








57-59 MAIDEN LANE 


Ninetieth birthday this year on the date that 
the nation celebrates the Two Hundredth anni- 
versary of Jefferson’s natal day. 

Accordingly, it is with particular pride and 
pleasure as Americans that we join in the 
national tribute to the man who was in his 
lifetime the conscience, as he is today regarded 
as a principal founder, of the American de- 
mocracy which we are now fighting to defend. 

The Home, through its agents and brokers, is America’s 


leading insurance protector of American Homes and 


the Homes of American Industry. 


* THE HOME * 


NEW YORK 
FIRE %* AUTOMOBILE %* MARINE INSURANCE 
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Education and Branch Offices Main 
Topics for N. Y. Agents’ Meeting 


The New York State Association of 
Local Agents has issued a preliminary 
program for its annual meeting at the 
Hotel Syracuse at Syracuse, N. Y., on 
Monday and Tuesday, May 10-11. The 
convention this year will be in the na- 
ture of a wartime insurance conference. 
Special consideration will be given to 
education of agents with respect to war- 
time insurance requirements and_ the 
type of agency service that will best rep- 
resent home front contribution to the 
war effort. 

The production branch office problem 
will be discussed fully at one of the 
sessions. Other subjects to be discussed 
include the new New York standard fire 
policy, comprehensive liability policy, 
burglary insurance and production and 
collections of premiums. There will be 
a joint meeting of local board officers 
with state association committees for 
talks on local board activities in the 
field of public relations. 

President A. C. Wallace will give a 
report of the administration and Na- 
tional Director Russell M. L. Carson 
will speak on the recent Tulsa meeting 
of the National Association’s board of 
state directors. On Monday evening, 
May 10, there will be an informal dinner 
with the annual banquet on Tuesday 
evening, May 11. The speaker will be 
announced later. The Syracuse Univer- 
sity Alumni Glee Club, directed by Al 
Deisseroth, prominent Svracuse agent, 
will present a program of songs. 

Cash prizes will be offered for the 
best suggestions on production and col- 
lections in wartime. Members of the 
association are requested to write brief 
accounts of methods used and the five 
best papers will be read and discussed 
at the educational session on Tuesday 
morning. 

Agents Asked to Fight Branch Offices 

The New York Association charges in 
the latest issue of its publication, “Em- 
pire State Agency Forum,” that there 
is a “continued trend toward arbitrary 
reduction in agents’ commissions,” and 
points to rates on contract bonds as 
the latest example. Asking the agents 
whether they want the American Agency 
System or production branch offices, the 
association says in part: 

“How do you, Mr. Agent, like the idea 
of a further extension of the production 
branch office method of operation as a 
threat to your agency existence ? 

“Some agents in the smaller cities and 
communities may have the impression 
that they do not suffer from branch of- 
fice competition but that only agents in 
the larger cities are thus affected. If 
those of you who have that notion will 
make a survey of your community you 
will find risks, controlled by out-of- 
town agents or brokers and being placed 
with some branch office company, which 
should be written in your own. office. 

“In many such branch offices main- 
tained by companies, so-called office 
agents and brokers are furnished office 
facilities rent free, policy-writing, ste- 
nographic service, telephone and_ per- 


hoes postage, all without cost. 
“And these office agents and brokers 





who have no operating expense are com- 
peting with legitimate policy-recording, 
countersigning agents of the same com- 
pany and with other agents who main- 
tain their own offices and render direct 
service to the public. 

“What can be the incentive for the 
establishment and maintenance of a pro- 
duction branch office? Surely not re- 
duced expense because figures have been 
published indicating that the operating 
cost of a branch office is greater than 
the commission paid to an established 
agency on the same volume of business. 
It can only be a desire for increased 
volume, diversified lines and the eventual 
reduction in agents’ commissions. 

“Agents who have been close to the 
picture and thereby made conscious of 
the effect on their business coming from 
branch office competition maintain that 
the continued increase of the branch 
office method of operation is making 
great inroads on the agency system; 
is becoming a serious threat to agency 
existence everywhere; will result in the 
ultimate elimination of agents as inde- 
pendent contractors and eventually nul- 
lify the heretofore established principle 
of agents’ ownership of expirations. 

Two Kinds of Branch Offices 

“But let us see just what it is we are 
talking about. No one objects to a 
properly conducted service or depart- 
ment office maintained by a company 
to service its duly licensed policy-record- 
ing agents. Such offices are of un- 
doubted value to many agents. So let 
us suggest a definition of the two types 
of offices. Suppose we say— 

“A production branch office or home 
office production counter is one that 
either directly or through salaried em- 
ployes solicits or accepts business from 
or writes policies for assureds, solicitors, 
brokers or non-policy-recording agents. 

“A department or service office is one 
that is maintained solely for the purnose 
of audit, claim adjustments, engineering, 
inspection and other technical services 
to licensed policy-recording agents au- 
thorized to issue and countersign poli- 
cies, who are compensated solely on a 
commission basis and who maintain their 
own office senarate and apart from any 
production office maintained by a com- 
pany. 

“Tf vou agree with what we have said, 
that the appointment of unqualified part- 
time agents or any class of producers 
by insurance comnanies other than full- 
time policv-recording agents as above 
defined and if you agree that the trend 
toward more production branch offices 
are all detrimental to the interests of 
the public and the agents as well, then 
what do you think we should do about 
it? 

“One obvious answer is that we be 
better qualified to adequately serve our 
clients, be more energetic in selling the 
diversified lines and produce the vol- 
ume of premiums to which our compa- 
nies feel they are entitled. The National 
Association educational program should 
take care of that if we will avail our- 
selves of it. But then what? 

“Well, it is generally admitted that 
relief is on our own hands; that agents 


Keese Heads Branch 


OF AGENTS’ NATIONAL ASS’N 
Wallace of N. Y., Hendren of Calif., 


Thompson of Minn. and Haslein 
of Pa. Also on Committee 


Will S. Keese, Jr., Chattanooga, Tenn., 
a former member of the executive com- 
mittee, has been named by President 
David A. North of the National Associa- 
tion of Insurance Agents to be chairman 
of the N.A.I.A. branch office commit- 
tee. Others appointed to the commit- 
tee are A. C. Wallace, Goshen, N. Y., 
president of the New York State Asso- 


ciation of Local Agents; H. H. Hendren, 
Sacramento, Calif., past president and 
state national director of the California 
Association; Richard M. Thompson, 
Minneapolis, president of the Minnesota 
Association, and Jacob Haslein III, Phil- 
adelphia, associated with the Robert M. 
Coyle & Co. agency of that city. 
Formation of the committee was au- 
thorized by the national board of state 
directors following an open discussion 
of the subject at the Tulsa, Okla., mid- 
year meeting last February, “to study 
and devise and check the branch office 
memoranda that were brought out in 
the discussion,” and to “report to the 
next meeting of the executive commit- 
tee a national plan for meeting the 
branch office issue constructively.” 





Paul Bleichroeder Dies 


Paul Bleichroeder, vice president of 
the New York City insurance brokerage 
house of Bleichroeder, Bing & Co., Inc., 
died April 9 at his home in Scarsdale, 
N. Y. He was 52 years old. Death was 
attributable to injuries suffered when he 
fell from a horse last February. Born 
in Hamburg, Germany, Mr. Bleichroeder 
was member of a family which had en- 
gaged in insurance in Europe for many 
years. Offices of the organization were 
maintained also in France, England, Hol- 
land and the United States. 

Mr. Bleichroeder came to the United 
States first in 1912 and returned briefly 
in 1927. He made his home here per- 
manently in 1939 and joined the firm of 
Bleichroeder, Bing & Co., Inc. Surviv- 
ing are his widow, his mother, a sister 
and a brother. 





SUFFOLK AGENTS MEET 

The Suffolk County Association of 
Local Agents held a meeting Wednesday 
night at the Patchogue Hotel, Patch- 
ogue, Long Island, N. Y., at which the 
speakers were Judge E. W. Sawyer of 
the National Bureau of Casualty and 
Surety Underwriters, H. Kenneth Lewis 
of the Reyal-Liverpool Groups and 
George Hall, manager at Jamaica for the 
Fire Companies’ Adjustment Bureau. Mr. 
Sawyer discussed the new comprehensive 
personal liability policy and Mr. Lewis 
spoke on the new New York standard 
fire contract. 





OKLA. AGENTS PLAN DRIVE 

At a meeting of the executive commit- 
tee of the Oklahoma Association of In- 
surance Agents plans were outlined for 
financing the public relations program 
instituted by the National Association. 
It was decided that presidents of local 
exchanges would handle the matter in 
their respective localities, and appoint- 
ments would be made for men to pro- 
mote the program in communities that 
have no organized local boards. Fred 
Daniel of Tulsa is key man for the 
movement in the state. 





can accomplish any reasonable objec- 
tive in their own interest if they have 
the courage to stand together. We won- 
der if they have that courage even 
though it should involve some personal 
inconvenience and sacrifice.” 
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DALE D. BUTLER DIES AT 76 


Prominent Agent of Middletown, Conn., 
Was Former President of State As- 
sociation; Served in Legislature 
Dale D. Butler, former prominent local 
agent of Middletown, Conn., and retired 
since 1938, died April 8 in St. Peters- 
burg, Fla., at the age of 76 years. He 
was long an active member of the Con- 
necticut Association of Insurance Agents, 
served as president in 1912 and was 
widely known for his enthusiastic and 
aggressive personality. He rarely at- 
tended an insurance gathering without 
speaking out bluntly on problems under 
discussion and his views. received 

thoughtful consideration. 

Mr. Butler was born in Middletown 
and entered Wesleyan University with 
the class of ’89, but was not graduated. 
In 1886 he took over a general insur- 
ance business from his brother, the late 
Abbott’ G. Butler, and operated it until 
January 1, 1938, when he sold the busi- 
ness to A. Leslie Boughton. 

Mr. Butler was president of the Mid- 
dletown Chamber’ of Commerce from 
1922 to. 1924. He represented Middle- 
town in the Connecticut General As- 
sembly in 1897 and was elected to the 
Connecticut State Senate from the Thir- 
ty-third District in 1921. 

He served for a number of years as 
treasurer of the Middlesex chapter of 
the American Red Cross; also as vice 
president of the OMO Manufacturing 
Co. of Middletown, and was at one 
time a director of the Russell Manu- 
facturing Co. of that city. 

Mr. Butler during his career was in- 
terested in obtaining needed financial 
backing for the Annual Wind Clock Co., 
the Goodyear Rubber Co. and the Noise- 
less Typewriter Co., all of Middletown. 
At one time he was the largest taxpayer 
in that city. 

He leaves a widow who before her 
marriage on December 19, 1895, was Miss 
Adele McCrea of Washington, D. C. 


ILLEGAL BROKERAGE CHARGED 

Illegal brokerage activities in fire, cas- 
ualty and surety insurance is becoming 
prevalent in Cincinnati, according to J. 
Roth Crabbe, new Ohio Insurance Su- 
perintendent. 

In a letter to the Cincinnati Fire Un- 
derwriters Association Mr. Crabbe /ias 
warned that action to revoke state li- 
censes would be taken unless the prac- 
tice ceases. It is explained that many 
salesmen connected with insurance and 
real estate agencies have been taking 
orders for fire, auto or casualty insir- 
ance and placing them with compa ies 
they are not licensed to represent )v 
having a properly licensed agent car 
the business for them. This is a vii/a- 
tion of the Ohio General Code. 


876 MEMBERS IN N. J. ASS’N 

Membership in the New Jersey A°.0- 
ciation of Insurance Agents is now 
a drop of twenty-seven from the 1 ‘al 
of 903 on September 1 last. Losses «fr 
due mostly to inroads caused by ‘le 
war. The leading counties include ‘le 
following: Essex, 134; Hudson, 127; !er- 
gen, 104; Passaic, ninety; Union, sevel- 
tv-seven; Monmouth, sixty-eight, and 
Middlesex, fifty. 
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Two Made Secretaries 
By the Great American 


WERE ASSISTANT SECRETARIES 





Barghusen Manager of Inland Marine 
Dept.; Close in Charge of Southern 
Dept. Underwriting 





John J. Barghusen, manager of the 
inland marine department of the Great 
\merican, and Charles M. Close, in 
charge of the Southern division of the 
underwriting department at the home 
office in New York, have been promoted 
to be secretaries of the company. Both 
are well and favorably known in their 
respective fields. 

\ native of New York, Mr. Barg- 
husen was one of the pioneers in in- 
land marine underwriting as it is known 
today. He entered insurance as an of- 
fice boy for William H. McGee & Co. 
in 1912 and remained with that organi- 
zation eighteen years. At a time when 
inland marine business was restricted 
almost wholly to inland waterway and 
rail transportation risks, and handled by 
ocean marine underwriting offices, Mr. 
Barghusen was one of those who ex- 
perimented with the underwriting of 
risks involving an element of transpor- 
tation but including other hazards also. 
During the decade from 1920 to 1930 
the inland marine field expanded tre- 
mendously with fire companies entering 
the field by setting up their own de- 
partments. 

In 1930 Mr. Barghusen joined the 
Great American to organize and head 
its inland marine department and he 
has been the manager since that time, 
building up a large volume of business. 
He became an assistant secretary of 
the company some years ago. He has 
long been a member of committees of 
the Inland Marine Underwriters Asso- 


ciation. 
C. M. Close Career 

Mr. Close, also a native of New York, 
entered insurance in 1921 as a clerk in 
the underwriting department of the 
Home of New York. Two years later 
he went with the Great American, but 
remained only a vear, in 1924 going with 
the New York Fire Insurance Rating 
Organization in Syracuse as a rating 
inspector. 

In 1926 Mr. Close left the rating or- 
ganization to join the local agency of 
Tohn D. Henderson at Herkimer. In 
1928 he rejoined the Great American and 
was sent to Texas as_snecial agent. 
After serving in that field for seven 
years he was transferred to Syracuse 
as special agent. He came into the home 
office in New York in 1936 as an agencv 
superintendent and in December, 1940, 
was advanced to assistant secretary in 
charge of the Southern department. He 


will continue with those duties as secre- 
tary. 





N. Y. EXCHANGE COMMITTEES 


\t the regularly monthly meeting of 
the New York Fire Insurance Exchange 
April 14 it was reported that the fol- 
lowing committees have organized for 
the year with the election of officers: 
Executive—C. A. Nottingham, chairman; 
S. D. Mills, vice chairman; Arbitration— 
F. H. Gibson, chairman; W. A. Miner, 
vice chairman ; Rates, Rules and Forms 
~—W. R. Crane, chairman; C. A. Fowler, 
vice chairman; Brokerage—P. W. 
Barnes, chairman; E. C. Richard, vice 
chairman. 





APPROVES 80% FORM IN WEST 
. the 80% collision form of coverage 
lor private passenger automobiles only 
las been approved for use in 2 number 
ot Western states by the National Auto- 
mobile Underwriters Association, ef- 
lective April 9, 


MAKE JOHNSON FIRE MANAGER 


{. William Johnson, assistant secre- 


‘ary, Insurance Co. of North America, 
has ben appointed fire manager of the 
Philadelphia metropolitan department 
ot the North America Cos. 


Some Canadians Call 
War Risk Rates Too High 


That Canada’s risk 
scheme could be scrapped now, in view 
of overseas developments, and that rates 
for war damage insurance protection are 
too high is the opinion of R. B. Han- 
son, who is opposition leader in Can- 
ada’s House of Commons. Addressing 
the House the other day Mr. Hanson 
made these statements, as per the fol- 
lowing report issued by the Canadian 
press: 

“Companies in which I am interested 
have considered the matter and have de- 
ferred from time to time the placing of 
war risk insurance. 

“|. .As the danger of invasion be- 
comes remote, so the desire for war risk 


war insurance 





insurance recedes into the distance. I 
do not know what was the inception of 
this demand, but today it seems to me 
the whole thing could be pretty well 
scrapped except in the odd case where 
certain communities may still have a 
fear of invasion and destruction.” 





JOHN B. C. GUILE IS DEAD 

John B. C. Guile, assistant general 
adjuster of the Home Insurance Co., 
died April 10 at his home at White 
Plains, N. Y., at the age of 71. Before 
going with the Home in 1923 he was 
associated with the old Southern Ad- 
justment Bureau and the Western Ad- 
justment & Inspection Co. He was a 
member of the Eastern Loss Executive 
Conference and the Round 
Table of New York. 


Adjusters 


Maryland Agents Plan 
Several Regional Meetings 


A series of business meetings is being 
planned by the Maryland Association of 
Insurance Agents as substitutes for the 
regular annual mid-Summer convention, 
which has been held in June at Ocean 
City, and the regional meetings arranged 

One 
Salis- 
This is in the eastern 
take 
western 


for different sections of the state. 
of the meetings will be held at 
bury this month. 
the 
Hagerstown, in 
section, sometime in May. 
is planned to hold a joint 
Baltimore or Annapolis. 


state. Another will 
the 
In June it 
meeting in 
This, however, 


part of 
place at 


will not be in the form of a convention. 





ONEY alone will not buy groceries ... or clothing. 


Ration points are needed now! But you are free to sell as much 


insurance as you please without asking any of your buyers 


for point coupons. In fact, the more you sell, the more you 


protect the grocer, the clothier and the home owner against 


losses they could not possibly stand. Knowing that you are 


thus guarding the home front, make an effort to sell more 


insurance than ever before, and be sure it bears the name of a 


strong, dependable company . . . one of Fireman’s Fund Group. 


Fire . Automobile 


Marine 





Casualty . Fidelity . Surety 


IREMAN'SS FUND GROU 


Firemans Fund Insurance Company ~ Occidental Insurance Company 


Home Fire & Marine Insurance Compan 


7. 
Firemans Fund Indemnity Company ~Occidental Indemnity Company 
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N.F.P.A. Issues Its 
Convention Program 


CHICAGO MEETING MAY 10-13 
Wide Variety of Fire — tion Prob- 
lems Associated With War Effort 
Will Be Considered Fully 
The National Fire Protection Asso- 
ciation has issued its program for the 
annual meeting at the Palmer House in 
Chicago Monday through Thursday, May 
10-13. There wiil be no entertainment 
features at this meeting. Some sessions 
dealing with confidential matters will be 
closed—for members only. Following is 

the preliminary program: 


Fire Marshals’ Section 
Morning Session, 10 A. M. 


Chairman Clem Smith, Indiana, 
Presiding 

Report of Executive Secretary Bugbee. 

Committee Reports. 

Lessons from the Cocoanut Grove Fire 

Robert S. Moulton, Technical Secre- 
tarv, N.F.P.A. 

Maintaining the Interest of Auxiliary 
Firemen—Louis G. Schraffenberger, Di- 
rector of Public Safety, Cincinnati. 

Fire Hazards in War Plants—John 
Plant, Chief Engineer, Fire Prevention 
Bureau, Chicago. 

General Fire Inspections — Leonard 
Lund, Deputy Fire Marshal, Minnesota. 
Afternoon Session 2 P. M. 
Marshals Can Cooperate 
Major John R. 


How Fire 
with the Army Program 
Weber. 

Developments in Mutual Aid—Roi B. 
Woolley, U. S. Office of Civilian Defense. 

\llocation of Auxiliary Apparatus—F, 
I. I. Reilly, Regional Property Officer, 
OCT. 

Organization of Industrial Fire Bri- 
vades—Emmett Cox, Assistant Director, 
Indiana Fire Service Training Schools. 

Election of officers. 


First General Session 8 P. M. 
President David J. Price Presiding 
Address of President Price. 
\ppointment of resolutions committee. 
Soard of directors’ report. 
Address of general manager. 
Secretary-treasurer’s report. 
Membership committee report. 
Fire and War—Address_ by 

Bond, Chief Engineer, N.F.P 


Tuesday, May 11, 9:30 A. M. 


General Session—Committee Reports: 
City planning and zoning and post-war 
planning, fire prevention and clean-up 
campaign, storage of combustible fibres, 
life safety in factories and places of pub- 
lic assembly, automatic sprinklers, fire 
pumps, flammable liquids, gases, farm 
fire protection, piers and wharves. 


Horatio 


Municipal Fire Protection and Civilian 
Defense Forum 


Tuesday, May I1, 2:15 P. M. 
George W. Elliott Presiding 
The Fire Protection Activities of the 
U. S. Office of Civilian Defense, by 
Major General Ulysses S. Grant, 3rd. 
Problems of Fire Department Onera- 
tion in Wartime, by Peter Steinkellner, 
Chief, Miwaukee Fire Department. 
Manpower and the Fire Service, by 
Richardson, secretary, Interna- 
tional Association of Fire Fighters. 
Fighting Airplane Crash Fires, by A. 
C. Maher, Washington National Airport. 


(seorge 


War Industry Fire Prevention Clinic 


Tuesday, May 11, 4-6 P. M 


To provide an opportunity for mem- 
bers having specific problems in war in- 
dustries to consult the chairmen and 
members of N.F.P.A. technical commit- 
tees, the chairmen and_ representative 
members of the following committee will 
he available for consultation from 4-6 
), m. in various committee rooms. Dur- 
ing this period anv member is free to 
discuss his individual problems and if de- 
sired, to make suggestions for future 


consideration of the several committees. 
Motion Picture Program 8:15 P. M. 


\ selection of the new technical and 
educational fire protection films devel- 





oped during the past year, presented by 
the Committee on Visual Education, R. 
I. Vernor, chairman. 


Wednesday, May 12, 9:30 A. M. 


Fire Safety in Defense Housing, by 
James K. McElroy, Federal Public 
Housing Authority. 

Wartime Forest Fire Control, by David 
P. Godwin, chairman, N.F.P.A. forest 
committee. 

Firemen’s Training. Report by Fred 
W. Heisler, chairman N.F.P.A. commit- 
tee. 

Safeguarding Critical Material Stor- 
age, by E. J. Hogan, chief, Storage 
Branch, War Production Board. 

Priorities for Fire Protection, by 
George Angell, deputy chief, Safety and 
Technical Equipment Division, War Pro- 
duction Board. 

Wartime Safeguards for Petroleum, 
by Frank A. Epps, Office of Petroleum 
Administration for War, New York. 

Jnacity of Water to Radiant Heat, 
by R. W. Hendricks, Underwriters’ Lab- 
oratories, Inc. 

Wednesday Afternoon, May 12 

Visit to Underwriters’ Laboratories, 
Inc. All members, delegates and guests 
are invited to visit Underwriters’ Labo- 
ratories, Inc., at 207 Fast Ohio Street. 
The afternoon will be devoted to an in- 
snection of the Laboratories, with dem- 
onstrations of typical tests and testing 
methods for fire protection equipment 
and devices, and materials having fire 











hazards to be safeguarded. The pro- 
gram will begin at 2:15 p. m. and con- 
tinue through the afternoon. 


Wednesday Evening, May 12 
Inspectors’ Forum, 8:15 P. M. 


Curtis W. Pierce, president, Factory 
Insurance Association, presiding. An in- 
formal discussion of practical problems 
met by inspectors in the field. All in- 
surance, fire department, industrial and 
other inspectors are invited to contribute 
their experience and ask questions. Dis- 
cussion leaders: R. E. Wilson, National 
3ureau for Industrial Protection; Col- 
onel Carl G. Richmond, Office of the 
Provost Marshal General; M. S. Blake, 
Bethlehem Steel Co.; J. T. W. Babcock, 
Western Factory Insurance Association, 

Thursday, May 13, 9:30 A. M. 
Army and Navy Fire Protection 

The War Department Internal Secur- 
ity Program, by Col. A. B. Johnson, Of- 
fice of the Provost Marshal General. 

Fire Prevention in the Army Air 
Forces, by Lt. Col. Max G. Dice, Chief 
Internal ao Section, Army Air 
Forces. 

New Types of Incendiary Bombs, by 


Lt. Col. H. R. Brayton, Chemical War- 
fare Service. 
Explosion Prevention in Ordnance 


Plants, by Col. Crosby Field, Chicago 
Ordnance Department. 

Training the Navy to Fight Fires, by 
Lt. Commander Harold J. Burke. 

The Coast Guard Fire Safety Pro- 

















Cash in Banks and Offices 

United States Government Bonds 
State and Municipal Bonds 
Public Utility Bonds 

Railroad Bonds 

Industrial and Miscellaneous Bonds 
Accrued Interest on Bonds 
Public Utility Preferred Stocks 
Public Utility Common Stocks 
Bank and Trust Company Stocks 
Industrial Preferred Stocks 
Industrial Common Stocks 
Miscellaneous Stocks 


of Collection 

Due from Reinsuring Companies on 
Paid Losses 

Association Deposits 

Notes Receivable 


| Total Admitted Assets 








Insurance Company Hd. 
50 John Street, New York 


Financial Statement, December 31, 1942 
United States Branch 


ASSETS 


Agents Balances under 90 Days in Course 


Lik BiLTTrTres 
Reserve for Unearned Premiums on Policies 


On the basis of December 31, 1942 Market Quotations for all bonds and stocks owned, the 
company’s admitted assets would be $6,442,571.12 and surplus to policyholders $2,406,060.68. 
Securities carried at $637,439.00 in above assets are deposited with various States as required 
by their laws. All other securities are held by Bankers Trust Company of New York, Trustee 
appointed in accordance with the laws of the State of New York. 


77.74% of the assets shown are in the custody of the Trustee and the various States. 


100% of Investments are in American Securities 


13.45% $ 859,723.67 
32.08 2,051,173.00 
8.74 558,662.00 
2.00 127,845.00 
10.87 694,943.00 
1.43 91,215.00 
35 22,139.31 
4.42 282,900.00 
27 17,500.00 
.29 18,500.00 
3.53 225,400.00 
7.20 460,400.00 
.20 12, 631.00 
10.29 658,053.65 
3.08 197,012.28 
1.64 105,088.09 
.16 10,595.12 
100.00% $6,393,781.12 








in Force 35.29% $2,256,482.94 
Reserve for Unadjusted Losses and 
Adjustment Expenses 20.17 1,289,737.38 
Reserve for State and Federal Taxes 1.15 73,595.00 
Reserve for Miscellaneous Accounts Payable 47 29,863.78 
Reserve for Funds held under 
Reinsurance Treaties 6.05 386,831.34 
Total Liabilities 63.13% $4,036,510.44 
Statutory Deposit $ 500,000.00 
Net Surplus 1,857,270.68 
Surplus to Policyholders 36.87 2,357,270.68 
100.00% $6,393,781.12 


























gram, by Captain W. H. Derby, U. S 
EvG. 

Safeguarding the Navy’s Shore Estal 
lishments Against Fire, by Lt. Comma: 


der Harold K. Hughes, Bureau of Yaris 


and Docks, U. S. N 
Final Session 2:15 P. M. 


Safeguarding War Industry, by H. |. 
Miner, manager, Safety and Fire Pr 
tection Division, duPont Co. 

_ Conductive and Spark Proof Flooring 

J. Meyers, chairman, committee on 
static electricity. 

New Chemicals in War Industries—.\, 
H. Nuckolls, chairman, committee on 
hazardous chemicals and explosives. 

The Prevention of Magnesium Dust 
Explosions—Committee report, H. Rk. 
Brown, chairman, presenting for final 
adoption a proposed code on magnesium 
powder. 

Resolutions. 

Election of officers. 





Missouri Insurance Men 


Win in Recent Elections 

Final official returns indicate that in- 
surance men in Missouri were successful 
in the elections held on April 6. Boyle 
QO. Rodes, a member of the general in- 
surance agency firm of W. H. Markham 
& Co., St. Louis, and one time president 
of the Fire Underwriters Association 
of St. Louis, predecessor of the present 
Insurance Board, was reelected mayor 
of ‘Ladue, in St. Louis County. Dick 
Oliver of the New York Life was re- 
named alderman for Ladue’s Third 
Ward. 

In the state-wide vote to select fifteen 
delegates at large to the forthcoming 
Missouri constitutional convention, Strat- 
ford Lee Morton, general agent in St. 
Louis for the Connecticut Mutual Lif, 
and a leader in the movement fora mod- 
ern state constitution, was one of thie 
successful candidates in the field of for- 
ty-three from which the voters of the 
state had to choose. 

Walter W. Ziegenbalg. an insurance 
broker, who has specialized in surety 
bonds, was reelected as alderman in St. 
Louis from the Twentieth Ward. He 
was the Democratic nominee. Joseph 
Saputo, an insurance agent, running on 
the Republican ticket, was elected to 
serve as the alderman -for the Fourth 


Ward. 





Insurance Society to Give 


Two New Junior Courses 

The Insurance Society of New York 
will present new junior courses in fire 
and casualty insurance, both beginning 
next week. The junior fire course will 
begin Monday, April 19, and will meet 
on Mondays and Fridays from 1 to 2 
p. m., continuing for six weeks. Thomas 
W. Buckley, America Fore Group, will 
be instructor. The price of the course 
is $10. The junior casualty course will 
meet on Tuesdays and Thursdays from 
1 to 2 p. m, beginning on Tuesday, 
April 20. Russell Redhead of I. V. Dor- 
land Co. will be instructor and the price 
for this course is $15. 

Arthur C. Goerlich, educational «irec- 
tor of the society, says these junior 
courses have been most successful in th 
past in helping the newcomer in_ the 
field to understand the work his com- 
pany is doing. They have been especial- 
ly valuable at this time, he points out, 
when the labor shortage in the compan 
ies is acute and many new employes 
have been engaged. 





NAME PARKER-ALLSTON 
George W. Kuchiler, president, Ala !! 
Bonito & Co., Inc., New York City, 
underwriters of inland marine, fire at! 
casualty insurance, have appointed the 
insurance advertising agency of “ arker- 
Allston Aégsociates, Inc. W. C. Rhoades 
is account executive. Local ae pub- 

lications will be used exclusively. 
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Made Marine Secretary 
Of the Home of New York 





JOHN W. MORROW 


The Home of New York has advanced 
John W. Morrow to be marine secretary. 
He is well known in marine underwrit- 
ing circles and has served as a director 
of the Board of Marine Underwriters, 
director of the American Institute of 
Marine Underwriters, on the board of 
managers of the American Cargo Rein- 
surance Exchange and the Maritime Ex- 
change, Port of New York Authority. 

Mr. Morrow started his marine insur- 
ance career wtih Talbot, Bird & Co., 
New York City, and became associated 
with the Home on January, 1923, as an 
ocean cargo underwriter. In September, 
1930, he was appointed manager of. the 
marine department of the Home Com- 
panies and on November 1, 1936, was 
advanced to assistant secretary. 





Agger Talk 
(Continued from Page 20) 


indispensability of a given agent is, 
however, a different question. War 
poses more sharply than ever before 
the question of the agent’s qualifica- 
tions.” 

The Commissioner also stated that 
involved in this question is the broader 
one of the future of insurance super- 
vision, saying: “We believe in state su- 
pervision because it represents a kind 
of social system in which many rather 
than the few determine business and 
public policy. But to preserve state 


supervision all concerned must work 
harmoniously toward always _ higher 
standards. The agents, through their 


National Association have a special re- 
sponsibility in this regard.” 


John B. Gontrum 


(Continued from Page 20) 





cial contract between certain casualty 
companies and Lloyd’s of London. 
Will Submit Amendment 

In addition to electing Mr. Gontrum 
as its chairman, the executive commit- 
tee, at its Columbus meeting, decided 
to submit to the annual convention at 
Boston, June 6-8, a _ constitutional 
imendment providing for the election 
f six members of the committee by 
zones, with the retiring president an ex 
ifficio member. 

A special committee will be appointed 
io study the Beveridge social security 
plan and similar measures as they ap- 
pear, to determine whether or not they 
conflict with private enterprise. 

Plans for the Boston convention were 
liscussed and it was decided to make 
it strictly a business meeting. Governor 
Leverett Saltonstall of Massachusetts 
and one other speaker will be on the 
program. 

_The committee pledged support of the 
civilian defense movement as proposed 
by General U. A. Grant 3rd. A meet- 
ing of the committee on blanks will be 
held in New York City, May 3, 4 and 5. 


HENRY W. MARSH DIES AT 82 
One of Founders of Marsh & McLennan, 
He Entered Insurance in 1885; 
Retired Some Years Ago 

Henry Wheelwright Marsh, one of the 
founders and former board chairman of 
Marsh & McLennan, Inc., nationally 
known insurance brokers, died Tuesday 
at his home at Mountain Lake, Lake 
Wales, Fla., from a heart attack. He 
was 82 years old and had been retired 
over fifteen years. He had been living 
Summers at Winchester, Mass. 

Born at Waltham, Mass., on May 1, 
1861, Mr. March was educated at Phil- 
lips Exeter Academy and at Harvard 
where he was graduated in 1885. In 
that year he moved to Chicago where 
he went into insurance with the Fire- 
man’s Fund. Not long afterwards he 
became associated with R. A. Waller 
& Co., insurance agents. Later he was 
senior partner in the agency of Marsh, 
Ullman & Co. of Chicago. 

About 1904 three Chicago offices com- 
bined. They were D. W. Burroughs & 
Co., Marsh, Ullman & Co. and D. R. 
McLennan, formerly of Duluth, who had 
opened an office in Chicago for the han- 
dling of his railroad accounts. The re- 
sulting firm was Burroughs, Marsh & 
McLennan. Mr. Burroughs, who was 
advancing in years, shortly retired and 
the firm became Marsh & McLennan. 

At Chicago it conducted a local agen- 
cy business and also did a widespread 
brokerage business. From that start, it 
established offices at various points, not 
only in the United States and Canada, 
but also in foreign countries, and the 
corporation became one of the world’s 
greatest brokerage organizations. Mr. 
Marsh, until his retirement, was chair- 
man of the board. 

Mr. Marsh resided in both New York 
City and London until his retirement 
in 1923. He was formerly, for some 
years, the lessee of historic Warwick 
Castle. Before that he had leased Med- 
menham Abbey in England, and Kneb- 
worth, another English estate. 


OBSERVES 25th ANNIVERSARY 


American Equitable Is Largest Writing 
Company of Corroon & 
Reynolds Group 
The American Equitable Assurance 
Co. of the Corroon & Reynolds Group 
is celebrating its twenty-fifth anniver- 
sary this week, having received its li- 
cense from the New York State Insur- 

ance Department on April 12, 1918. 

The company started with capital of 
$400,000 and surplus of $600,000 and its 
1942 statement showed capital of $#4,- 
000,000 and surplus to policyholders of 
$3,250,980. Since its organization, it has 
paid losses in excess of $127,000,000. 

American Equitable is by far the larg- 
est producing unit in the group, its gross 
premium production exceeding $9,000,000 
annually. The other companies in the 
group are Knickerbocker, Merchants & 
Manufacturers and New York Fire In- 
surance Cos., all of New York and Globe 
& Republic Insurance Co. of America 
of Philadelphia. 

During the twenty-five years of its 
existence, American Equitable has ac- 
quired or merged with a number of 
smaller insurance companies, which fact, 
together with its large agency force, has 
contributed largely to its growth. 

Richard A. Corroon, is president of 
the company. Vice presidents are James 
F. Corroon, William J. Reynolds, Ed- 
ward S. Inglis, John R. Barry, John A. 
Campbell, William H. Thrall, Albert N. 
Butler and George D. Vail. 





Mallalieu Announces Judges 


General Manager W. FE. Mallalieu of 
the National Board of Fire Underwriters 
announces the following list of judges 
for the second annual gold medal awards 
to press and radio for outstanding con- 
tributions to fire prevention: James M. 
Landis, director, United States Office of 
Civilian Defense; Andrew T. Callahan, 
president, International Association of 
Fire Chiefs, and Sol Taishoff, editor of 
Sroadcasting Magazine. 





venoms 





New York Underwriters 


actually produce results—ask for proof .. . 


business development plans that 
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Under management of 


A. & J. H. STODDART 


Ninety John Street 


New York 
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90TH ANNIVERSARY DINNER 


Officers of Home Insurance Co. at Links 
Club Affair Based on Long Career 
of Company 

At the Links Club Tuesday night of- 
ficers of the Home Insurance Co. gath- 
ered at a dinner marking the 90th anni- 
versary of the company. President Har- 
old V. Smith was toastmaster. Among 
those present were Major M. E. Sprague 
of the Army’s traffic division, who is a 
vice president of the Home, and Lieut. 
Commander Felix Hargrett, now sta- 
tioned at Norfolk, who is secretary of 
the Home. Among others present were 
Lieut. R. F. Rushin of the Army, who 
was attached to President Smith's office 
before entering the service, 


Home of N. Y. 
(Continued from Page 1) 
establishment of peace throughout the 

world. 

“The success attained in the execution 
of the plan depends not only on our 
many loyal agents, but also on the co 
operation accorded them by the Amer- 
ican people. And, once they are in- 
formed of its potential value in the de- 
velopment of our drive towards victory, 
we are confident that they will do their 
part.” 

Brief History of Company 

The Home was founded April 13, 1853, 
largely as the result of the situation 
prevailing in the insurance industry dur- 
ing the years following the Great Fire 
in 1835 and the equally disastrous Broad 
Street conflagration which occurred a 
decade later. At that time many new 
insurance companies had sprung up to 
take advantage of the rapidly increasing 
demand for protection against loss by 
fire. In the absence of proper super- 
vision and regulation such as exists today 
competition was bitter and rate-cutting 
and other unsound practices common. In 
alarm over such conditions a group of 
merchants and property owners met and 
organized the Home. 

Because of the far-sighted policy for- 
mulated by its founders, the new com 
pany was termed a “wild and reckless 
experiment” and a “desperate undertak- 
ing.” Yet, after starting operation with 
a paid-in capital of $500,000, within eigh- 
teen months it had 140 agents and as 
early as 1855 was compiling its own ex- 
perience tables. The company grew and 
prospered and in 1866 was a leader in 
the organization of the National Board 
of Fire Underwriters. 

Survived Conflagrations 

The Civil War and the severe confla- 
grations which occurred in the years fol- 
lowing imposed heavy losses, but the 
company continued to flourish, even 
though the Chicago fire in 1871 cost it 
$2,540,861. These losses were settled 
without litigation, borrowing or calling 
a loan. Later the Boston fire was an- 
other major test of the company’s sta- 
bility. Its success in meeting these stag- 
gering blows inaugurated the period of 
greatest growth for the company up to 
that time, despite the fact that 1873 was 
the only year in its history when it did 
not declare a dividend to stockholders. 

Owing to the lessons learned in the 
Chicago and Boston fires, the Home 
adopted a policy of spreading risk so 
that the San Francisco fire, although the 
greatest catastrophe of its kind ever ex- 
perienced by the nation, cost the com- 
pany only $2,194,951, amounting to less 
than a quarter of its surplus at the time. 

During and after the first World War 
Home enjoyed a period of tremendous 
growth, its development of the Home 
Fleet, or group of associated insurance 
companies, beginning in 1915. 





Suburban Agents to Meet 
In New York on April 29 


The Suburban New York Association 
of Local Agents will hold its annual 
meeting at the Block Hall Luncheon 
Club on South William Street, New 
York City, on Thursday, April 29. The 
meeting will begin at 10 a. m. 
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Allemannia Fire of Pittsburgh Will 
Mark 75th Anniversary on April 27 


The Allemannia Fire, organized in 


Pittsburgh by a group of representat.ve 
was the steel 
Andrew Car- 
celebrate its seventy-fifth 
birthday on April 27. Under conserva- 
tive management during its three-quar- 
ters of a century of steady progress the 
company had, at the close of 1942, total 
admitted assets of $5,608,057.30. 

From its beginning in one office on 
Fifth Avenue, below Wood Street, the 
\llemannia has branched out to two en- 
tire floors in the Conestoga Building 
on Wood Street. In 1930 and 1931 it 
absorbed by merger two fire insurance 
companies, the City Insurance Company 
of Sunbury, Pa., and the United Amer- 
ican Insurance Company of Pittsburgh. 
It is an affiliate of the Crum & Forster 
Group and is under that firm’s under- 
writing management. 

wu sident of the Allemannia is George 

Unverzagt, who has held his present 
ni since 1931, advancing during the 
more than thirty-eight years of his ten- 
ure with the company from an_ office 


citizens, among whom 


magnate and millionaire, 


negie, will 


Move to , Draft nent 
Property Form in Michigan 


Michigan As- 


Representatives of the 
e- 


sociation of Insurance Agents have 
gun preliminary conferences with Com- 
missioner David A. Forbes relative to 
devising a satisfactory form for the 
personal property floater legalized by 
legislative act. The form, while not 
standard in the sense that its language 
is written into the act, will be unitorm 
for all carriers because of the necessity 
that it be approved by the Department. 

Rates, because of the fire hazard in- 
volved in this form of coverage, also 
appear to be subject to Department con- 
trol and it is understood that the car- 
riers will accede to assumption of full 
jurisdiction by the commissioner in this 
matter. 

Unlike the 
either fire or ¢ 
permitted to write the 
the P.P.F. form, the new act 
a specific provision, however, to prevent 
casualty carriers from writing fire risks 
on personal property other than under 
the floater form. 


Draft Fe Salety Rules 
For Use in St. Louis 


Safety regulations governing the exits, 
decorations and number of persons to be 
allowed in places of public safety, de- 

signed to prevent a disaster like the 
Boston night club fire last winter, are 
being drafted in connection with pro- 
posed amendments to the St. Louis 
building code. The proposed amend- 
ments to the code will be submitted to 
the Board of Aldermen when it opens 
its 1943-44 session late this month. 
The new regulations are based on 
recommendations by national fire pre- 
vention organizations and the results of 
several hundred local investigations made 
by a special committee composed of 
the late Fire Chief Joseph W. Morgan, 
who was killed while on duty March 20, 
and Excise Commissioner Arthur H. 
Bader. 


ENIS GOES TO CHARLESTON 

R. E. Bruce, Jr., general manager of 
the Southeastern department of the Fire 
Companies’ Adjustment 3ureau, an- 
nounces the appointment of Sam J. Enis 
as branch manager at Charleston, S. C.,, 
succeeding R. K. Rice, Jr., who has en- 
tered the armed service. Mr. Enis has 
been with the bureau since 1936, first at 
Greensboro, N. C., and since 1939 as ad- 
juster-in-charge at West Palm Beach, 


Fla. 


situation in some. states 
‘asualty companies will be 
business under 
containing 





clerk to head. Tle succeeded W. Stein- 
meyer who was president for more than 
forty. years. Mr. Unverzagt’s father, 
W. L. Unverzagt, was a company agent 
for many years until his death the latter 
part of 1942. 

Elmer P.-Niebaum has been vice pres- 
ident for the last twelve years. Also 
serving as a vice president is Henry J. 
Wyatt, long-time member of Crum & 
Forster. Wesley Forrest, Jr.. is sec- 
retary-treasurer and Daniel H. Doherty 
assistant secretary-treasurer. Members 
of the board of directors include Charles 
Kk. C. Arensburg, James S. Crawford, 
Mr. Forrest, Charles A. Harmeier, Mr. 
Neibaum, Edward Snodgrass, Jr., Charles 
S. Steinmeyer, Mr. Unverzagt, Henry J. 
Wyatt, and the latest member to be 
appointed, Alexander L. Ross. 

Due to present wartime conditions and 
transportation difficulties no particular 
program has been arranged for Alle- 
mannia’s seventy-fifth birthday. Lately 
added to its present facilities was the 
writing of marine insurance (in 1941) 
to meet the growing demand of agents 
and the public generally. 


Texas Association to Hold 
One-Day Meeting in Austin 


The Texas Association of Insurance 
Agents will limit its 1943 annual meet- 
ing to a one-day conference to be held 
at Austin the day before the annual fire 
insurance hearing, date of which will be 
set by the Board of Insurance Commis- 
sioners as soon as the legislature an- 
nounces its date of adjournment. 

Willard Brown of 
president of the 
that the meeting 


Christi, 
association, announces 
will be executive for 
members only. Each local exchange will 
be asked to send one or more officers 
and official representatives to meet with 
the officers and committee members of 
the association and general invitation 
will be extended to members whose at- 
tendance will not disturb travel facilities. 
In normal vears, the annual conventions 
draw from 700 to 1,000 agents and com- 
pany men. 


Corpus 


HEARINGS ON HOBBS MEASURE 


Congressman Reletvedmeee Measure to 
Bar Mails to Unauthorized Carriers; 
Curb Fly-by-Nights 
Representative Sam Hobbs of Ala- 
bama, who, since 1934 has been ad- 
vocating Congressional legislation to bar 
the use of the mails to unauthorized 
insurance carriers, is again pushing such 
a bill on which hearings are now being 
held by the House Post Office Com- 

mittee. 

The Hobbs bill would require com- 
panies to qualify under the insurance 
laws of all states in which they solicit 
through the mails. Its purpose, accord- 
ing to the author, is to eliminate the 
“fraudulent, — fly - by - night” companies 
which operate on a mail-order basis 
without being admitted into the states. 

Congressman Hobbs said that while 
his bill would also affect Lloyd’s of Lon- 
don and he saw no reason why the un- 
derwriters should not be admitted into 
the states in which they operate and 
pay taxes as do admitted companies, he 
did not intend to class them with the 
type of concerns which his bill seeks to 
restrict. 

Among those scheduled to appear be- 
fore the Post Office Committee in con- 
nection with the bill are John V. Bloys 
representing the Association of Life 
Presidents, New York City Association 
of American Railroads, Washington 
Federation of Accident Insurance Asso- 
ciations and Commercial Travelers Mu- 
tual Accident & Health Association. 

During several Congressional sessions 
in past years, Congressman Hobbs was 
strongly supported by the National As- 
sociation of Insurance Agents in his ef- 
forts to have such legislation enacted. 
GPPOSE RENEWAL C CERTIFICATES 

Upon receipt of authority frem the 
South-Eastern Underwriters Association 
to use renewal certificates on dwelling 
policies in North Carolina, B. P. Carter, 
manager at Richmond, Va., for the Vir- 
ginia-Carolina department of a groun of 
companies, circularized North Carolina 
agents of his office last week asking 
whether they desired to use these cer- 
tificates. The second day after the cir- 
culars went out he had received twenty- 
three replies 100% against the renewal 
certificates. Most of the agents seemed 
to think that the certificates would he 
as much trouble as issuing renewal poli- 
cies and in addition would necessitate 
issuing two sets of supplies. 


C. M. Alexander of Pittsburgh Has 
Entry in Carnegie Photo Exhibit 


Institute’s 
Photographic 
renowned Pittsburgh show to which few 


Interna- 
Art—the 


Carnegie 
tional Salon of 


current 


amateurs are called and in which even 
distin- 
Alex- 
man, flier 
His entry 


who is a 


entries are hung—has a 


guished photograph by C. 


fewer 
Menges 
ander, Pittsburgh insurance 
and amateur photographer. 
is the portrait of a 
former insurance 


private 
man. 
One of the reasons Mr. Alexander is 
represented in this year’s show is be- 
cause his subject’s girl wanted a picture 
of her private before he marched off 
to war. “Private Bill Farrington” 
title of the portrait and the name of the 
youth who worked in the offices of the 
Allegheny division, Middle Department 
Rating Association, located in the same 
building as the firm of McCandless, Col- 
lingwood & Alexander. 

Mr. Alexander’s entry in the Interna- 
tional puts another feather in the cap 
“dab- 


is the 


of an insurance man who began 
in photography six years ago as 
Since that time he has had 


bling” 
a hobby. 


pictures hung in every important city 
in the country which has sponsored an 
art show. But photography is only a 
side line to the important work in which 
he is engaged. 

On leave of absence from his insur- 
ance firm (which, incidentally, is one of 
the oldest in Pittsburgh) he is a first 
officer and co-pilot with the Air Trans- 
port Command, Pennsylvania Central 
Airlines. Working out of Washington, 
he flies passengers and vital war ma- 
terial from Detroit to Miami. Prior to 
returning to the airlines (he had been 
a transport pilot for twenty years) he 
had made application for the Army Fer- 
rying Command. 

Mr. Alexander is the brother-partner 
of Clarence H. of McCandless, Colling- 
wood & Alexander and the cousin of 
Ralph H. Alexander, Pennsylvania’s 
Deputy Insurance Commissioner. He 
went into the insurance field via the 
old Allegheny County Board of Fire 
Underwriters, now the Middle Depart- 
ment Rating Association. In 1926 he 
became a partner with his brother in 
the present agency. 

Young Private Farrington, attached to 
a parachute division at Fort Bragg, 
N. C, has been reported recovering 
there from an attack of pneumonia. 
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NEW CONN. TAX PROPOSAL 


Bill to Levy 4 Cent Tax on All Fire 
Policies to Aid Volunteer Depart- 
ments Now in Assembly 
A bill to levy a 4 cent tax on all 
fire insurance policies issued in Con 
necticut for the purpose of financing 
local volunteer fire departments is now 
before the state general assembly. Ac 
cording to the bill the four cent tax will 
he levied on each fire insurance policy, 
regardless of face value, issued by any 
foreign or domestic company doing bus: 
ness in the state. Proceeds of the tay, 
which will be collected by the state 
will be distributed periodically among 
volunteer fire departments to aid them 
generally. in the acquisition of necessar\ 

materials and equipment. 

Senator Themas F. Dorsey, Ir, Re 
publican, New London, sponsor of thi 
bill, said that it has not yet been de 
termined whether the tax receipts will 
be distributed equally between the vol 
unteer companies themselves, or to the 
towns in which the companies operate. 
He pointed out that in many cases, 
towns of about the same population have 
varying numbers of volunteer fire de- 
partments. He said that the committee 
will “have to work on the bill further 
to determine the most equitable method 
of distribution.” 

An insurance agent himself, Senator 
Dorsey said that he could not see why 
insurance companies should be opposed 
to the tax or how imposition of it would 
necessitate or justify an increase in pol 
icy rates. “Since the tax will be the 
same on all policies, regardless of the 
face value,” he said, “profits from large 
policies will be great enough to take 
care of the tax on the smaller ones.” 

The Senator said that such a_ tax 
existed “many years ago” but added that 
it was not properly effective, in that it 
did not benefit the volunteer companies 
as it was intended. 





TRAVIS PROMOTED BY S.E.U.A. 


The promotion of Robert P. Travis 
to the post of junior assistant secretary 
is announced by Lloyd T. Wheeler, sec- 
retary -manager of the South - Eastern 
Underwriters Association at Atlanta. Mr. 
Travis has been associated with the 
S.E.U.A. .since 1924, starting with the 
Florida Rating & Inspection Bureau. 
From 1925 to 1939 he was in charge of 
the zone office at West Palm Beach, 
Hla. In June of this year he was trans- 
ferred to headquarters in Atlanta from 
the post of district manager at Tampa, 


Fla. 





BACK N.A.1.A. PROGRAM 

Oscar H. West, manager of the Vir- 
eginia Association of Insurance Agents, 
says that members of the association are 
reacting favorably to the public rela 
tions program of the National Associa- 
tion. Those with whom he has talked 
recently are enthusiastic over the pro 
vram. Plans, he says, are now bein: 
shaped for them to participate in thc 
campaign in which funds to finance tlie 
program will be raised. 





S.E.U.A. TO MEET IN NEW YOR). 
The annual meeting of the Soutli- 
Eastern Underwriters Association will | e 
held in New York on Wednesday May 
26, at 10:30 a. m, according to sta 
ment released by Lloyd T. Wheel 
secretary-manager. The executive ¢ 
mittee will meet on the afternoon 
Tuesday, May 25. Both meetings \ 
be held at the Waldorf-Astoria Ho 
The major items of business will be | 
election of officers and the hearing 
routine committee reports. 





MINN. AGENTS’ LEADERS MEE? 


Officers and executive committee me 
bers of the Minnesota Association of 
surance Agents met April 12 to discus 
Minnesota’s part in the National Asso- 
ciation public relations program and a 
to consider the matter of holding 
usual Summer meeting of the state 
sociation, 
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Supreme Court Holds Peru Did Not 
Waive Immunity in Ucayali Case 


In the Ucayali case, ex parte Republic 

Peru, owner of the Peruvian steam- 
ship Ucayali, decided by the Supreme 
Court of the United States on April 5, 
1943, = Republic of Peru moved for 
leave to file in the Supreme Court its 
et: for a writ of prohibition or man- 
damus to prohibit the Federal District 
Court for Eastern Louisiana from further 
exercise of jurisdiction over this pro- 
ceeding in rem pending in that court 
against the Ucayali and to direct the 
district judge to enter an order in the 
proceedings declaring the vessel immune 
from suit, ; 

The question before the Supreme Court 
was whether it had jurisdiction to issue 
the writ, whether such jurisdiction should 
in its discretion be exercised in the pe- 
titioner’s behalf and whether petition- 
er’s appearance and defense of the suit 
in the district court was, as that court 
ruled, a waiver of the claim that the 
vessel, being that of a friendly sover- 
eign state, is immune from suit brought 
by a private party in the court of the 
United States. 

The motion for leave to file was grant- 
ed. The Supreme Court assumed that in 
view of its opinion, which was delivered 
by Mr. Chief Justice Stone, formal issu- 
ance of the writ would be unnecessary, 
and directed that the writ issue only on 
further application by the petitioner. 


Reliance Upon Immunity Declared 


Immunity of the steamship, the Su- 
preme Court holds, from the proceed- 
ing in rem, asserted before the Depart- 
ment of State which caused the sug- 
gestion of immunity to be filed in the 
Federal District Court, was not waived 
by the actions of the Republic of Peru 
in filing claim to the vessel, filing surety 
release bond, by taking the testimony 
of the master of the vessel or by filing 
motions for the extension of time to 
answer the libel, since the Peruvian 
Government consistently declared its re- 
liance upon immunity. 

The Supreme Court holds that it has 
jurisdiction to issue writs of prohibition 
or mandamus against the Federal District 
Court judge’s further exercising jurisdic- 
tion in the proceeding, and that its dis- 
cretion to issue such a writ should be 
exercised in this case because of the 
public importance of recognizing action 
taken by the State Department and to 
avoid delay and prolonged litigation. 

Chief Justice Stone in his opinion re- 
viewed the proceedings in the Louisiana 
Federal District Court. In March, 1942, 
a Cuban corporation filed a libel against 
the Ucayali for failure to carry a cargo 
of sugar from a Peruvian port to New 
York, as required by a charter party 
entered into by the Cuban corporation 
with a Peruvian corporation acting as 
ageit for the Peruvian Government. In 
Apnl the Republic of Peru, acting by 
the master of the vessel, intervened by 
filine a claim to the vessel, averring that 
the Republic of Peru was sole owner, 
and stating that the filing of the claim 
Was not a general appearance and was 
not a waiver of defenses and objections 
Which might be available to the vessel 
an’ the claimant, “particularly, but not 


exe sively, sovereign immunity.’ 

n the same day the Republic of Peru 

Procured the release of the vessel by 
ing a surety release bond for $60,000, 

litioned on payment of any amount 

awarded to the libelant by the final de- 

The petitioner pro- 


( 


con, 


cree in the case. 


ceeded in the case to take the test'mony 
of the master on the merits, with the 
same reservation of defenses, and the 
statement that the appearance of coun- 
sel for the Republic and the steamship 
was for the special purpose only of tak- 
ing the master’s testimony under said 
reservation. Petitioner obtained from 
the district court extensions of time to 
answer, also with the same reservation 
stated. 

Meantime the petition sought and ob- 
tained from the State Department recog- 
nition of its claim of immunity and a 
suggestion of immunity of the vessel 
from arrest, and from the jurisdiction 
and process of the district court. The 
petitioner then moved for release of the 
vessel and that the suit be dismissed. 

The district court denied the motion 
on the ground that the petitioner had 
waived its immunity by applying for ex- 
tensions of time within which to answer, 
and by taking the master’s deposition, 
“steps which the district court thought 
constituted a general appearance despite 
petitioner’s attempted reservation of its 
right to assert its immunity as a de- 
fense in the suit.” 


Jurisdiction to Issue Writ 


Holding that it has jurisdiction to is- 
sue the writ of prohibition as prayed, 
the opinion reads: “When the Secretary 
(of State) elects as he may and as he 
appears to have done in this case to 
settle claims against the vessel by diplo- 
matic negotiations between the two coun- 
tries rather than by continued litigation 
in the courts, it is of public importance 
that the action of the political arm of 
the Government taken within its appro- 
priate sphere, be promptly recognized 
and that the delay and inconvenience 
of a prolonged litigation be avoided by 
prompt termination of the proceedings 
in the district court. If the Republic 
of Peru has not waived its immunity, 
we think that there are persuasive 
grounds for exercising our jurisdiction 
to issue the writ in this case and at this 
time without requiring the petitioner to 
apply to the circuit court of appeals. * * * 

“We cannot say that the Republic of 
Peru has waived its immunity. It has 
consistently declared its reliance on the 
immunity, both before the Department 
and in the district court. Neither method 
of asserting the immunity is incompat- 
ible with the other. Nor, in view of the 
purpose to be achieved by permitting the 
immunity to be asserted, are we able to 
perceive any ground for saying that the 
district court should disregard the claim 
of immunity, which a friendly sovereign 
is authorized to advance by way of de- 


-fense in the pending suit, merely because 


the sovereign has seen fit to preserve 
its right to interpose other defenses. 
The evil consequences which might fol 
low the seizure of the vessel are not any 
the less because the friendly state as- 
serts other grounds for the vessel’s re- 
lease.” 


LA. MUTUAL AGENTS ORGANIZE 

The Louisiana Association Mutual 
Fire & Casualty Agents was organized 
in New Orleans recently and the fol- 
lowing officers elected: A. B. Dupuy, 
New Orleans, president; John Mussel- 
white, Baton Rouge, first vice president; 
Joseph N. Edwards, New Orleans, sec- 
ond vice president; Richard Troy, Mon- 
roe, secretary-treasurer. The Louisiana 
association has affiliated with the Na- 
tional Association of Mutual Fire & 
Casualty Agents. i 





OPPOSE AUTO DEALER AGENTS 


Virginia Aancciedion - Insurance Agen‘s 

Asks Insurance Dep’t Not to License 

Motors Insurance Corporation Men 

Approx'mately ninety automobile deal- 
ers handling General Motors prcducts 
have taken examinations given by the 
Virginia Department to be licensed for 
Motors Insurance Corporation to handle 
theft and collision coverage. It is un- 
derstood that they plan to handle this 
coverage for the cars which they sell 
and finance. The General Motors plan 
further contemplates that fire, theft and 
collision insurance written by these deal- 
er-agents will be at manual rates and 
that the G.E.I.C. business, at present 
written at 25% deviation, will be liqui- 
dated eventually and 
M.I.C. 

The board of directors of the Virginia 
Association of Insurance Agents, at a 
recent meeting, was unanimous in its 
disapproval of this proposed plan of 
operation by the M.I.C., feeling that 
licensing of automobile dealers would be 
in violation of insurance laws and detri- 
mental to the high standards of agency 
service. The board and special commit- 
tee appointed to handle the matter held 
conferences with the Virginia Depart- 
ment the day following the board meet- 
ing and thereafter registered its dis- 
approval through the medium of a for- 
mal letter to the Commissioner of In- 
surance. This letter was transmitted to 
the State Corporation Commission. As a 
consequence, the commission fixed April 
23 as the date for a hearing on the ques- 
tion raised by the agents. The associa- 
tion has employed an attorney to repre- 
sent it at the hearing. 





Canadian Transit Claim 
Committee Is Appointed 


The personnel of the claims committee 
which has been set up under Canada’s 
Wartime Transit Insurance Pool has 
been announced as follows: A. E. Mug- 
ridge of Phoenix of London, chairman; 
T. H. Bell of General Accident, vice 
chairman, and H. Meyers of Union of 
Canton, H. N. Rees of the Western, 
A. V. Stupart of the Norwich Union, B. 
J. Thomson of the Lumbermen’s Mutual 
and W. J. Howe of the Zurich. It is 
also reported that J. G. Hutchinson of 
Shaw & Begg, Ltd., will serve as chair- 
man of the accounting and _ statistical 
committee, with Thomas James of the 
Norwich Union as vice chairman; and S. 
Henty of the Canadian Surety; C. R. 
Morrow of the Western, and S. G. Rus- 
sell of the Zurich. 

Current reports are to the effect that 
a district claims committee may be set 
up in Montreal, with jurisdiction over 
Quebec province and the Maritimes. Oth- 
er committees also may be set up in 
Winnipeg and Vancouver to serve west- 
ern Canada. 


Compromise by Eifendane 
Held Not Admission of Guilt 


In an action for damages to an auto- 
mobile involved in a collision the plain- 
tiff obtained a judgment against the de- 
fendant for $200. The defendant was 
in the Army and could not be present 
at the trial. The defendant, under the 
Soldiers and Sailors Civil Relief Act 
was held entitled to a continuance until 
he could obtain furlough to attend the 
trial. 

In this action for damage to plaintiff's 
automobile, the testimony of an occu- 
pant of the plaintiff's automobile that 
the defendant compromised and settled 
the occupant’s claim for personal in- 
juries sustained in the collision for a 
certain amount, was held inadmissible. 
Its improper admission required reversal 
of judgment for the plaintiff, since the 
jury might have been impressed with 
the idea that this compromise and set- 
tlement was an admission by the de- 
fendant that he was at fault. Smith v. 
Sanders, Kentucky Court of Appeals, 


168 S.W. 2d 359. 


taken over by * 
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R. FOSTER SMITH PASSES 
Retired Ceneiien: ‘naan of Royal- 
Liverpool Groups Was Native of 
Manchester, England 
R. Foster Smith, who retired approxi- 
mately a year ago as Canadian manager 
for the Royal-Liverpool Groups, died at 
Sennev lle, Quebec, April 6. He was 64 

years old. 

Mr. Smith was born in Manchester, 
England, December 10, 1878, and was 
educated there. He began his insurance 
career with the Lancashire Insurance 
Co. of Manchester, joining the L iverpool 
& London & Globe at the head office in 
Liverpool in 1908. Appointed local man- 
ager at Lincoln, England, 1913, he was 
transferred to the Dominion as assistant 
manager for Canada at the head office 
in Montreal in 1923. In 1929 he became 
local manager at Toronto. 

On December 1, 1936, Mr. Smith was 
promoted from manager of the L iverpool 
at Toronto to manager for Canada of 
both the Royal and Liverpool Groups at 
Montreal, succeeding Allan F. Glover, re- 
tired, and became president of the vari- 
ous Canadian companies affiliated with 
the groups. 

Mr. Smith, with his wife who survives 
him, had been living temporarily at 
Senneville, near Montreal, but they had 
planned to make their home on the 
Pacific Coast. 








Keating Reelected Head 
Of Auto Claims Association 


The Automobile Claims Association of 
New York, composed of automobile loss 
department heads of fire and marine 
companies, has reelected E. C. Keating 
of the Great American as president. E. 
J. Moran of the London Assurance con- 
tinues as vice president and K. C. Maines 
of Appleton & Cox, Inc., as secretary. 
Thomas Hunter of the North British & 
Mercantile has been elected treasurer. 


Court on Procedure Prior 
To Stipulated Arbitration 


The Fifth Circuit Court of Appeals, 
in Postal S. S. Co. v. International 
Freighting Corp., 133 F. 2d 10, a pro- 
ceeding by the steamship company, own- 
er of the barge “Ben,” against the 
freighting company, charterer of the 
barge, for exoneration from, or limita- 
tion of, liability dismissed the appeal of 
the barge owner from an order of the 
Federal District Court for Eastern Lou- 
isiana staying the limitation proceeding 
and modifying an injunction against any 
other legal proceeding so as to permit 
arbitration. 

The barge sank, the entire vessel and 
its cargo being lost except a lifeboat 
valued at $150. 

In filing its claim in the limitation 
proceedings the charterer reserved its 
right to arbitration under the charter 
party, which provided that any dispute 
thereunder within one year after the 
completion of the voyage should be set- 
tled by arbitration. 

As the property surrendered to the 
admiralty court was valued at only $150, 
the circuit court of appeals said that 
it might be that the issue as to limita- 
tion of liability should first be tried, 
since a holding therein in favor of the 
barge owner might render useless any 
further proceedings; but the court held 
that the matter rested in the sound dis- 
cretion of the district court, and the 
appellate court could not say that there 
had been an abuse thereof in this case. 

The barge owner’s application to file a 
petition for mandamus was also denied. 

MILLERS NATIONAL | REPORT 

The report of examination of the 
Millers National of Chicago was filed 
last week by Director of Insurance Paul 
F. Jones of Illinois. The examination, 
which covered the period from Janu- 
ary 1, 1939, through December 31, 1941, 
shows the company with admitted as- 
sets of $7,539,058. The Departments of 
Georgia and Arkansas joined with the 
Illinois Department examiners in mak- 
ing the inspection. 
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Eleven Companies Cited 
By Virginia Commission 


MUST ANSWER CHARGES MAY 4 





O. H. West Charges Travelers Violates 
Countersignature Law; Commission 
Initiates Other Charges 

The Virginia Corporation Commission 
has ordered eleven casualty and life in- 
surance companies to appear before it 
in Richmond, May 4, to answer charges 
that they have issued policies in viola- 
tion of the Virginia statute that re- 
quires that policies issued on Virginia 
property by  out-of-the-state brokers 
must be countersigned by a_ licensed, 
resident agent. 

Such a charge was instituted against 
the Travelers Insurance Co. by Oscar 
H. West, manager of the Virginia As- 
sociation, of Insurance Agents. Mr. West 
alleges that the Travelers has so issued 
policies and an investigation led to issu- 
ance of the summons to the following 
companies in addition to the Travelers: 

Summons Other Companies 

Massachusetts Bonding, Continental 
Casualty, Globe Indemnity, Connecticut 
General Life, Columbus Mutual Life, 
Aetna Life, Reliance Life, Paul Revere 
Life, Massachusetts Protective Associa- 
Inc., and Universal Life. 


tion, 

The Virginia law not only provides 
that insurance on Virginia property 
must be countersigned by a resident 


agent but further provides that he shall 
receive one-half of the commission and 
prohibits the licensing of salaried repre- 
sentatives of companies as agents. 

Mr. West specifically complained that 
C. C. Chappell, Jr., has countersigned 
three accident policies for the Travelers 
and that he is employed as a cashier and 
is not licensed as an agent. He said 
that Mr. Chappell was not licensed in 
1940, 1941 or 1942 and added that “your 
petitioner believes that said Chappell is 
a ‘salaried representative’ or ‘company 
representative’ within the meaning of 
that term as used in section 4222 of the 
code.” 

Photostatic copies of the three poli- 
cies, alleged to have been written and 
countersigned by Chappell in years when 
he was not licensed, were filed with the 
Commission. It is further charged in 
the complaint that he undertook to dele- 
gate to another countersignature author- 
ity that he did not himself legally pos- 
Sess, 

The petitioner asked that the defend- 
ant company and D. D. Chappell, Jr., 
be required to cease and desist from the 
practice complained of and that such 
further action as may be deemed proper 
by the commission be taken. 

The Virginia countersignature law 
was passed by the legislature in 1938. 
Its constitutionality was assailed by a 
number cf casualty companies and finally 
upheld in the Supreme Court of the 
United States. Later it was amended in 
some respects. 


Jack Nelson Chief of WPB 


Aircraft Priorities Branch 
W. L. Jack Nelson, well known in avi- 
ation insurance circles, is now in Wash- 
ington, D. C., as chief of the aircraft 
priorities branch of the War Produc- 
tion Board. He announced this week 
that civilian airplane owners upon ap- 
plication may be permitted under WPB 
order L-262 to rent planes to students 
who are qualifying themselves for fly- 
ing jobs essential to the war effort. He 
further explained that the order as writ- 
ten does not prevent the use of an air- 
craft by its owner provided the plane 
is not rented, sold or transferred to 
another. 
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Excess Insurance Co. 
Elects Four Directors 


J. P. GIBSON, JR., GEN’L MANAGER 





Stockholders at Annual Meeting Grati- 
fied Over Company’s 1942 Progress; 
Premiums Ahead This Year 





The Excess Insurance Co. of America 
at its seventeenth annual stockholders’ 
meeting April 12 elected four new mem- 
bers to the board of directors; reelected 
all present officers, and recognized the 
excellent work of J. P. Gibson, Jr., as 





J. 'P. GIBSON, JK. 


vice president and secretary by electing 
him general manager of the company in 
addition to the rank he now holds. 

Four new directors of the Excess are 
James D. Cunningham, president of Re- 
public Flow Meters Co.; Fletcher W. 
Rockwell, president of National Lead 
Co.; Earle S. Thompson, president of 
American Water Works & Electric Co., 
Inc., and John L. Turnbull, vice presi- 
dent of City Bank Farmers Trust Co. 

The stockholders of the Excess ex- 
pressed appreciation of the excellent 
progress for the year 1942, and were 
pleased to learn that the company was 
continuing to show a healthy increase 
in premium volume for the first quarter 
of 1943, 

Gibson’s Background 

An able casualty-surety reinsurance 
man, Mr. Gibson has held his present 
post in the Excess for the past two 
years, dating back to the reorganization 
of the company in April, 1941. Before 





T. A. WILSON N. Y. VISITOR 





Chairman North Carolina Industrial 
Commission Calls on J. Dewey Dorsett 
Whom He Succeeded in 1939 

T. A. Wilson, chaifman of the North 
Carolina Industrial Commission, accom- 
panied by Mrs. Wilson, was a visitor in 
New York City this week, enjoying well 
earned rest and recreation. He was 
particularly pleased, however, to visit 
the Association of Casualty & Surety 
Executives where his old friend and pre- 
decessor, J. Dewey Dorsett, is head of 
the causalty department. He and Mr. 
Dorsett were two of the original ap- 
pointees to the North Carolina Indus- 
trial Commission in 1929. That was the 
year that the compensation law became 
effective in that state. ; 

When Mr. Dorsett resigned in 1939 
as chairman of the commission to join 
the Association, Mr. Wilson was ap- 
pointed to succeed him. And twice since 
then he has been reappointed to this 
post. An able administrator, one of his 
strong suits is his knowledge of labor 
conditions throughout North Carolina. 
In fact, Mr. Wilson represents labor in 
the commission. He is also a past presi- 
dent of the North Carolina State Fed- 
eration of Labor. 

In his early days Mr. Wilson was a 
“tramp” printer and traveled the coun- 
try extensively. 





A. & H. News on Page 17 


The Accident & Health Depart- 
ment will be found on Page 17 of 
this issue. 





ANNUAL MEETING APRIL 27 


Insurance Riithies: pees of New York 
to Gather at Hotel Astor; Commenta- 
tor Frederick Snyder Speaker 
Annual meeting and luncheon of the 
Insurance Brokers Association of New 
York will be held Tuesday, April 27, at 
Hotel / Carlton O. Pate, president 
of the association, will preside. Arthur 
Jenkins, perennial chairman on arrange- 
ments, is again doing a fine job in this 
capacity. By popular request the 
luncheon speaker will be Frederick Sny- 
der, news commentator, whose talk was 
enjoyed so much at last year’s annual 

gathering. 


Astor. 





that he was president of the Excess 
Underwriters, Inc. He joined that or- 
ganization in 1929 after seeing service 
with Security Mutual Casualty and the 
Illinois Agricultural Mutual of which 
he was organizer and first manager. 
Earlier in his career he was a stock 
company agent for two years in Rock- 
ford, Ill., and while there he studied for 
and took the Casualty Actuarial Society 
examinations. He was admitted as an 
associate in 1922. 

A graduate of Beloit (Wis.) College, 
Mr. Gibson saw service in World War I 
in the radio division of the U. S. Navy 
and held the rank of ensign. 
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Siteenis Talks Side 
New Jersey Association 


IS, WHO WANTS 11? 


SUBJECT 





Points Out Threat to Private Enterprise 
in National Resources Planning 
Board Report 





E. H. O'Connor, executive direc jor, 
Insurance Economics Society, Chicavo 


addressed the meeting of the New Jer- 
sey Association of Insurance Agents at 
its annual meeting at Trenton April 15 
on the subject, “Who Wants It?” 

The New Jersey address was one oj 
a series now being made by Mr. O’Con- 
nor on the subject of private enterprise 
as opposed to governmental compulsion 
and regimentation. On his way East 
from Chicago he fulfilled speaking en- 
gagements in Rochester, N. Y.; Phila- 
delphia, Baltimore and Wilmington, Del. 
and is scheduled to address a meeting 
in Boston April 23. 

Affects Private Enterprise 


The possibility of the Government seri- 
ously affecting private initiative, Mr. 
O’Connor said in New Jersey, is plainly 
indicated in the recommendations oi the 
National Resources Planning Board re- 
port recently submitted to Congress. Al- 
though the report has been ridiculed 
by editorial writers throughout the coun- 
try, he cautioned not to overlook the 
fact that the plan has been presented to 
the American people, and it necessi- 
tates concerted action in acquainting the 
public with the dangers ahead in this con- 
templated legislation which has for its 
basis compulsion and regimentation—so 
distasteful to everyone. 

Mr. O’Connor took issue with the So- 
cial Security Board which maintains that 
the experience 'so far gained in admin- 
istering old age and survivorship insur- 
ance enables it efficiently to handle the 
contemplated extended program provid- 
ing accident, sickness and_hospitaliza- 
tion benefits. 

He quoted from the board’s seventh 
annual report for the fiscal year 1942, 
Bureau of Old Age and Survivorship 
Insurance, showing receipts of 895 mil- 
lion dollars, benefits paid 110 million 
dollars with total expenses of 26.8 mil- 
lion dollars. 

It costs the board twenty-four cents 
for every dollar paid out in benefits, 
he said, and like other Government 
agencies, the board pays no taxes, post- 
age is free, and it has no expenses 0! 
collection, as they are borne by the em- 
ployers of the country. Insurance com- 
panies, he said, could do business ex- 
ceptionally well on that basis. 


Considers Economic Panorama 


Social security looks fine standing 
alone, he said, until one considers the 
entire economic panorama. The present 
proposed plan would cost 15% to 20% 
of the natiorial income, he continued, 
and such a strain would strangle risk- 
taking enterprise and initiative. It 1 
time the public became conscious of the 
fact that the free enterprise syste: can 
be destroyed by excessive taxation, he 
said, and there is a revision of the tax 
laws upon the termination of the wat 
encouraging new _ business enterprises, 
progress will be dead and retrogression 
will set in. 

The “Post-War Bill of Rights,” he 
said, emphasizes what Governmen! mus! 
do for the citizen but it fails complete- 
ly to mention the citizen’s obligation to 
society, both of which are dependent 
upon the individual’s helping himself. 

“Our form of free government,” he 
said, “may not be the last word !ut ! 
is the best to live under the world has 
yet seen. Our system of free enterprise 
may not be perfect but this world has 
never produced anything to surpass t 
There just can’t be so much wrong wit! 
our free government and free enterprise 
system when, for the second time in th¢ 


(Continued on Page 32) 
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Baxter Brown Talks on 
Fidelity Bonds and War 


SPEAKS IN KANSAS CITY, MO. 





Moulton Green Also on Fidelity-Surety 
Program; F. Glenn Packwood Pre- 
sides at Meeting 





“Fidelity Bonds and the War” was 
the subject of the address delivered by 
Baxter C. Brown, resident vice presi- 
dent at Kansas City, Mo., of the Fidelity 
& Deposit, before the meeting of the 
Casualty & Surety Underwriters Asso- 
ciation of Kansas City, March 26. 

Mr. Brown was followed by Moulton 
Green of R. B. Jones & Sons, an out- 
standing producer of blanket and fidelity 
bonds. F. Glenn Packwood, manager, 
Southwestern department, Massachusetts 
Bonding & Insurance Co., president of 
the association, presided at the meeting. 

Mr. Brown said that while bonding 
men can and should engage in many war 
activities, it is as insurance men that 
they can contribute most to the war 
effort. 

Must Maintain Structure 

“Our national capital structure must 
he maintained,” he said. “It must be 
protected by insurance. The war has 
created a greater need for our policies 
and bonds. At the same time there are 
fewer of us left to do the job of pro- 
viding them. In view of this situation, 
we must employ the utmost care and 
judgment in planning and executing our 
production programs, giving considera- 
tion first to the more essential forms of 
insurance. 

“Fidelity bonds should have a promi- 
nent place in these programs. They 
should be ranked with such important 
and essential lines as compensation, lia- 
bility and fire insurance. Reliable au- 
thorities have repeatedly stated that ar- 
nual employe dishonesty losses are equal 
to or in excess of fire losses.” 

Mr. Brown said that not more than 
one employer out of ten, certainly not 
more than one out of five, who needs 
dishonesty insurance, bonds his employes 
and that far too many bonds are found 
to be inadequate when losses are dis- 
covered. 

War Increases Need 

The need for dishonesty insurance, he 
said, is increased because of the war, 
as employers who are benefiting either 
directly or indirectly from war con- 
tracts have greatly increased their per- 
sonnel which is handling a constantly 
increasing amount of money and mer- 
chandise. Such employers, he pointed 
out, are finding it impossible to main- 
tain the same degree of supervision 
which prevailed during peace times; 
they have lost many of their experi- 
enced employes and are forced to em- 
ploy on short notice persons who in 
normal times would not even receive an 
interview. 

\s to the concerns which have had 
to reduce their operations, Mr. Brown 
sail a large fidelity loss would ruin 
them. Certified public accountants are 
so busy and short-handed, he said, that 
many employers who customarily have 
recilar audits made cannot now get 
this work done. 


White Collar Workers 
“Many white collar workers and oth- 
crs whose salaries have not kept pace 
Wil rising living costs and increasing 
faxes,” he continued. “are likely to suc- 
cun b to the temptation to ‘borrow’ from 
their employers. Speculation and other 
forms of gambling increase, as morals 
senerally deteriorate during war times. 
re are many factors indeed which 
arc likely to cause a substantial upturn 
 hoth the number and amounts of 
cninloye thefts.” 

Ir. Brown said that the bulk of stock 
r"pany fidelity premiums is produced 
ra : relatively small number of agents. 
iy | agents, he said, upon considering 
ie need of one or more of their clients 

dishonesty insurance and finding it 
Steat but not difficult to fulfill, correctly 
assiime that there are other employers 
Who need such insurance and proceed 


American Policyholders’ In 
Bid for N. Y. Brokerage Lines 


American Policyholders’ of Boston an- 
nounced this week the availability of its 
services to insurance brokers in the met- 
ropolitan New York area, having con- 
ducted its business up to this time al- 
most exclusively through insurance 
agents. Simultaneously with this an- 
nouncement the appointment of Doug- 
las R. Holmes as manager of American 
Policyholders’ New York office was an- 
nounced. Mr. Holmes, a well known 
figure in casualty circles along William 
Street, was formerly president of the 
old C. W. Sparks & Co. agency on 
Maiden Lane. 

American Policyholders’, 14-year old 
stock participating affiliate of American 
Mutual Liability of Boston, writes work- 
men’s compensation and automobile in- 
surance. It opened its first New York 
office on March 16, 1942, but did not 
make a bid at that time for brokerage 
business. 

In its fourteenth annual statement, 
recently released, the company shows 
assets of $2,909,911 and liabilities of $2,- 
209,911 Policyholders’ surplus was $700,- 
000. The company’s premium income in 
1942 was reportedly the largest in its 
history. 





E. W. Sawyer Among Speakers 
At Suffolk County Meeting 


The Suffolk County (N. Y.) Associa- 
tion of Local Agents met Wednesday, 
April 14, at Patchogue Hotel, Patchogue, 
L. I., and at an executive session pre- 
ceding the regular meeting election of 
officers and directors took place. 

Speakers for the evening included 
Judge E. W. Sawyer, attorney of the 
National Bureau of Casualty & Surety 
Underwriters, who discussed comprehen- 
sive personal liability insurance; H. 
Kenneth Lewis, manager, special serv- 
ice department, Royal-Liverpool Groups, 
whose subject was “Changes in the New 
York Standard Fire Insurance Policy,” 
and George Hall, newly appointed 
Jamaica, L. I. manager of the Fire 
Companies’ Adjustment Bureau. 

Judge Sawyer outlined the general 
comprehensive liability plan and then 
explained how the comprehensive per- 
sonal liability policy fits into this plan. 
He reviewed the coverage of this policy 
in considerable detail and then invited 
questions, many of which concerned the 
application of the policy to unusual sit- 
uations. 





to provide it to the profit of all con- 
cerned. 

“However,” he concluded, “the point 
is that the number of agents, who are 
in this category is too small to have 
done more than to begin the job of cul- 
tivating this fertile field. We company 
men must share the blame for this sad 
situation. Probably, if we had done a 
better job of selling, there would have 
been an earlier realization on the part 
of agents generally of the gross under- 
development of the fidelity field and our 
companies would have, together, re- 
ceived in 1941 in fidelity premiums not 
$42,000,000 but at least five times that 
figure or $210,000,000. 

In Unique Position 

“You and I as producers find our- 
selves in a unique position. The need 
for dishonesty insurance, which has al- 
ways been great, is now probably great- 
er than it has ever been and at the same 
time our bonds are broader and our 
premium rates are lower, than they have 
ever been. 

“This underdeveloped fertile fidelity 
bond field, which is made more fertile 
by war conditions, presents a challenge 
to you and to me and to every other 
agent and company man. More than 
this it imposes a duty upon us, which 
we owe to that multitude of employers, 
who are uninsured or underinsured. By 
accepting this challenge and performing 
this duty we can help our country, our 
clients and ourselves. Let us adopt the 
slogan: ‘Sell more fidelity bonds and buy 


,” 


more war bonds’. : 
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Madigan Sees “New People” Problem 
Giving Impetus to Fidelity Bond Sales 


John P. Madigan, bonding department 
manager in the New York office of 
Maryland Casualty, was luncheon speak- 
er Wednesday at the meeting of the in- 
surance section, Young Men’s Board of 
Trade of New York, held at Au Coq 
D’or on Maiden Lane. Mr. Madigan’s 
theme—and a timely one—was “The 
Bonding Business in Wartime,” and he 
gave plenty of helpful information on 
the various types of surety and fidelity 
lines. He is a past chairman of the 
organization’s insurance section and 
during his year in office won the award 
offered for the best committee work of 
the year. 

In the course of his discussion on 
wartime angles to the bonding business 
Mr. Madigan made the following points 
on the need for fidelity bond coverage, 
a line which he felt should be energetic- 
ally pushed because of “new people” 
problems confronting so many employ- 
ers. He said: 

Employe Turnover on Increase 

“A business man in wartime has only 
so many working hours. The time he 
spends in thinking of his business is by 
no means limited to ‘working hours,’-— 
there aren’t enough of them. His only 
limitation these days is the number of 
his thinking hours,—the hours he’s 
awake. One of his problems,—and this 
one follows him right around the clock, 
—is personnel. It doesn’t matter 
whether he’s dealing with war contracts 
or running a haberdashery,—his employe 
turnover is greatly increased. In large 
measure his affairs are in the hands of 
his ‘new people.’ ; 

“The employer does his best to satis- 
fy himself on the background of these 
‘new people’ but there’s no way of his 
telling how quickly one or more of 
them will crumble under temptation,— 


how badly one of them will need money 
(anybody’s money!) in the future,—how 
carefully another of them has covered 
up some ‘trouble’ with a former em- 
ployer. 

“Things move so fast for an employer 
these days that almost in spite of his 
better judgment the employer’s proper- 
ty, and sometimes even his cash and 
securities are being entrusted to the 
care of one or more of his ‘new people.’ 
True, they aren’t yet permitted to sign 
checks or make important decisions, but 
they’re in the office, or in the plant, 
‘taking care’ of things big and little. 

“These ‘new people’ aren’t a menace, 
by any means; they’re everybody, from 
everywhere. But one—or two—or five 
of them may prove to be a menace, and 
it only takes one of them to bring the 
employer's carefully built business struc- 
ture down around his ears, unless he’s 
protected from loss due to employe dis- 
honesty. 

Plague of the Home Front 

“Our armed services have taken mil- 

lions out of their normal business pur- 


suits. But it is unfortunately true that 
the home front is still plagued with 
more than its share of those who are 


crooks at heart, and those who haven't 
the moral strength to withstand the 
temptations and pressures of wartime. 

“In a business world filled with prob- 
lems complex and important, business- 
men are coming to realize that they must 
safeguard both their thinking hours and 
their assets. They can’t afford to worry 
about the possible dishonesty of any of 
their ‘new people,—or for that matter, 
of those employes who may have been 
with them for years. That’s one good 
reason why more fidelity bonds are be- 
ing bought now than ever before, thou 
sands more will be bought.” 








Late News 


Indemnity Co. of N. A. has decided 
to extend coverage of ration banking 
liability without additional premium. 


Manufacturers Casualty Has 
New Offices at Pittsburgh 


President W. Stanley Kite and Vice 
Presidents Arthur L. Benson and W. W. 
Elveth of the Manufacturers Casualty 
and the Manufacturers Fire, cut the 
tape which opened up the new offices 
of the company in the Grant Building 
at Pittsburgh April 5. 

R. M. Addis is manager of the Pitts- 
burgh office and supervises the terri- 
tories of western Pennsylvania, western 
Maryland, twelve counties:in eastern 
Ohio and West Virginia. He has been 
with the company since 1937. Francis 
J. Ligday is claims department manager 
and Edward H. Winter joined the de- 
partment just before the new office was 
opened. L. M. Creiman is special agent. 





Liberty Mutual’s Showing 


Premium writings of Liberty Mutual 
in 1942 totaled $79,858,365, a gain of 
$22,849,900. Total assets of this com- 
pany were $113,684,611 at the year-end, 
a gain of $23,462,312. Stockholders’ an- 
nual meeting was held in Boston Apr. 14. 


THOMPSON TO ADDRESS I. A. C. 





Dean of College of Commerce of Uni- 
versity of Illinois To Be Luncheon 
Speaker at Meeting on May 5 
Charles Manfred Thompson, noted 
economist, historian, educator, author 
and soldier, will be the luncheon speaker 
at the Insurance Advertising Conference 
spring meeting at the Waldorf Astoria 
Hotel, New York, May 5. Mr. Thomp- 
son is dean of the College of Commerce 
and Business Administration and pro- 
fessor of economics at the University of 
Illinois. The subject of his speech will 

be “Getting Back to Fundamentals.” 
Mr. Thompson was educated at the 
University of Illinois, from which insti- 
tution he received the degrees of Bache- 
lor of Arts, Master of Arts, and Doctor 
of Philosophy, after which he studied 
at the Harvard Graduate School of Busi- 
ness. He began teaching as an assistant 
instructor in economics at the Univer- 
sity of Illinois in 1912. He is now pro- 
fessor of economics and has been dean 
of the College of Commerce and Busi- 


ness Administration since 1919. Hono- 
rary degrees conferred upon him are 
Doctor of Laws and Doctor of Litera- 
ture. 


He is national president of Phi Eta 
Sigma, freshman honor society, national 
president of Delta Chi, social fraternity, 
chairman of the factulty contact and 
relations committee of Alpha Kappa Psi, 
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Calls Compensation ‘Act 
Free Society’s Bulwark 


DEWEY VETOES TWO MEASURES 

N. Y. Governor Disapproves Amend- 

ments; Says Law Must Not Be Weak- 
ened; Approves One Bill 

Describing the workéien'a compensa- 
tion law as “one of the most important 
bulwarks of a free society and a secure 
people,” and “an important social pro- 
tection provided for a great segment of 
the community,” Governor Thomas FE. 
Dewey of New York State has vetoed 
two amendments to the workmen’s com- 
pensation law passed at the 1943 session 
of the legislature which has now ad- 
journed. 

In the first instance, Governor Dewey 
vetoed the Burney bill, amending the 
act to provide that in workmen’s com- 
pensation cases, the furnishing by the 
employer of medical services or appli- 
ances for replacement or repair of arti 
ficial members of a body shall not be 
construed to admit liability for or to be 
payment of compensation. In disapprov- 
ing this bill, Governor Dewey said: 

Liability of Employer 

“This bill would amend the work- 
men’s compensation law. _ It provides 
that the furnishing by an employer of 
medical treatment shall not be construed 
to admit liability on the part of the em- 
plover. 

“On its face, this 
harmless. In fact, it 
employer to lull the 
into a sense of security by making pay- 
ment until passage of the final date on 
which to make claims for compensation. 
Thereafter, the time for making claims 


amendment 
would admit an 
injured employes 


seems 


having elapsed, the injured employes 
would be without resources. 
“This amendment would not protect 


the employer from any hazard he now 
faces. At the present time, he is under 
obligations to furnish the medical treat- 
ment specified to an injured employe. 
One of the effects of this bill would be 
to overrule previous court decisions 
favorable to injured employes. If the 
amendments proposed by this law were 
applicable to those cases, the employes 
would have been deprived of the oppor- 
tunity of obtaining compensation for in- 


juries sustained in the course of their 
employment. 
“The workmen's compensation law, 


properly administered, is one of the most 

important bulwarks of a free society 

and a secure people. It must not be 

weakened or impaired by legislation such 

as this. The bill, is disapproved.” 
Vetoes Bevley Bill 

The Governor also vetoed the Bevley 
bill, amending, the workmen’s compensa- 
tion law, to provide if an employe is in- 
jured while participating in social, edu- 
cational or recreational activity whether 
sponsored or financed by the employer 
or otherwise but which does not adver- 
tise the product or business of the em- 
plover, such injury shall not be compen- 
sable under the workmen’s compensation 
law, nor be held to arise out of or in 
course of employment. In vetoing this 
bill, the Governor said: 

“This bill amends the workmen's com- 
pensation law. It provides that injuries 
sustained by employes while partici- 
pating in social, educational or recrea- 
tional activities shall not be compensable 
under the act. 

“Enactment into law of this bill would 
foster the trial of many issues of fact 
as to the circumstances under which an 
injury was sustained by an employe. 
Further, it represents a curtailment of 
an important social protection provided 
for a great segment of the community. 
The bill is disapproved.” 

The Governor approved the Mrs. 
Graves bill, amending the workmen's 
compensation law, to exclude from haz- 
ardous employment for workmen’s com- 
pensation all operations by a farm ten- 
ant on a farm rented by him for pro- 
duction of firewood and its sale to the 
public as well as by a farmer on his own 
farm. 
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ADOPT UNIFORM DEFINITIONS 


Bureau of Census Publishes Pamphlet 
For Statistical Use; Organizations 
Approve Manual 


Definitions of Motor Ve- 
Accidents,” is the subject of a new 
namphlet published by the Bureau of 
Census of the Department of Commerce, 
in conference with the National Con- 
ference on Uniform Traffic Accident Sta- 
This manual definitions was 
adopted by the National Conference on 
Uniform Traffic Accident Statistics on 
March 4, 1942, and recommended for 


“Uniform 


hicle 


tistics. 


motor vehicle acci- 


use in classifying 
dents, starting in 1943. 
In the foreword to the manual, 


Wellington, chairman of the 
conference, expresses the opinion that 
its adoption by those engaged in the 
collection, tabulation and publication of 
statistical data relating to motor vehicle 
accidents will constitute a big step 
toward the achievement of uniformity 
and comparability of the published sta- 
tistics. 

The following organizations have ap- 
proved and endorsed the Uniform Defi- 
nitions of Motor Vehicle Accidents: 
American Association of Motor Vehicle 
Administrators; American Public Health 
Association: American Trucking Asso- 
ciation; Conference of State and Pro- 
vincial Health Authorities of North 
America: U. S. Bureau of Motor Car- 
riers, Interstate Commerce Commission; 
Division of Statistical Standards, U. S. 
Jureau of the Budget: International 
Association of Chiefs of Police; National 
Association of Coroners; National Safe- 
tv Council: Society of Automotive En- 
ee U. S. Bureau of the Census; 

S. Bureau of Labor Statistics; U. S. 
Administration; and the 


George 


as ublic Roads 
US. Public Health Service. 
Single copies of the manual may be 


obtained free unon request addressed to 
Director J. C. Cant, Bureau of the Cen- 
sus, Washington, D. C. 





Employe’s Side Trip Doesn’t 
Deny Her Comp. Coverage 


side trip made by an employe while 
on a business trip for her employer was 
not sufficient reason to deny her com- 
pensation insurance, the Minnesota Su- 
preme Court held in reversine the indus- 
trial commission in Mary Wilev v. the 
Sward-Kemp Drug Co. of Marshall, 
Minn. The companv had sent her to 
Minneapolis to attend cosmetics con- 
vention but on her return, instead of 


going directly to Marshall, Miss W'1 
made a side trip to St. Cloud. It was 
between St. Cloud and Marshall that 


the accident occurred which he = con- 
tends permanently disabled her. 

The industrial commission had refused 
to award compensation on the ground 
that the side trip had removed ihe clerk 
from the risk assumed in connection 


with her employment. 





Act on Assigned Risk Plans 
In Several of the States 


The Oregon auto assigned risk plan, 
now fully subscribed by companies do- 
ing business in that state, will go into 
effect about May 1. The plan is simi- 
lar to that in the State of Washington. 

New Hampshire a revised assigned 
risk plan became effective on April 12, 
having been revised and. strengthened 
several times since it started in 1938. 
In Vermont, Maine and Connecticut 
plans of this type are being revised and 
being sent out for resubscription. Work 
has already been started on perfecting 
an Indiana plan so that it may be ready 
for functioning when the new financial 
responsibility law in that state becomes 
effective on July 


Welch and Dickinson Address 


Surety Claim Men’s Forum 

Murray D. Welch of Tibbetts, Lewis 
Lazo & Welch and George A. Dickin- 
son of the same firm were speakers at 
the meeting of the Surety Claim Men’s 
Forum of New York, April 7. Mr. Welch 
talked on “Certain Phases of Brokers’ 
Rights in Connection with Dealings in 
Corporate Stock and Past Due Bonds,” 
and Mr. Dickinson took as his subject 
“A Question Affecting Public Official 
3onds.” 

A discussion period followed and the 
two speakers distributed namphlets out- 
lining the two subjects. N. J. O’Donnell, 
Hartford Accident & Indemnity Co., 
nresided. Davis Quin, Central Surety & 
Insurance Corn., will preside at the next 
meeting. April 21, and will speak on 
“The Historv and Development of the 
Commrehensive Policy, Better Known as 
the Dishonestv., Disappearance and De- 
struction Bond.” 








ISSUES NEW HONESTY BOND 


American Casniler -Pvenedlnes Simpli- 
fied, Low Cost Coverage on Inside 
and Outside Employes 

The American Casualty Co., Reading, 
Pa., has issued a new honestv bond, 
pe'nting ont the following six features: 

The cost is low: every officer and em- 
nlove can be bonded; employes occunv- 
ing outside positions can be bonded: the 
form is simnle, complete, time-saving; 
the bond allows three vears after ex- 
nration for discoverv of loss; if an em- 
nlove steals more than the amount of 
the hond the emplover will receive any 
additional sum received from the em- 
to the amount of the total loss. 

The comnanvy instructs its agents not 
to issue bonds covering outside posi- 
tions unless an equal amount of cover- 
see is carred on an ecual number of 
emnloves occupving inside positions or 
to write more than $10,000 coverage on 
atv one emplove without submitting an 
annlication to the home office. 

Generally, the following rates will an- 
nly: annual minimum premium on each 
person, $7.50; annual earned minimum 
premium on each person, $3.75. 


Mave yn 
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Denis Day says he is going to shire 
his girl with other fellows. His moito 
from now on is: “If it ain’t rationed, 
don’t hoard it.” 





ae. 

We are not egotistical enough to take 
the credit for the smiles on er — of 
insurance producers. Really, is «ue 
to the new and broader “sed a policy 
just announced—something that should 
be the means of giving the business the 
“premium hypodermic” it needs. 

<  * 


According to Eleanor Clarage of the 
Cleveland Plain Dealer, stories about 
children’s versions of prayers are nu- 
mierous and not too funny asa rule. But 
she likes the one about the boy who 
ended his bedtime prayer with the cus- 
tomary “and make me a good boy.” Then 
he looked up squarely into his mother’s 
eves and added, with much dignity, “as 
I am already.” 


+c tig & 
During the last week the se on the 
large Butler Brothers sign in Union 
Square, N. Y., has dropped away from 


its spot preceding the “O.” So one reads 
“Butler Bothers”’—and in these days of 
merchandising difficulties, if that 1s so, 
more credit to ’em. 

x Ox 


Lady describes the family automobile 
as “One of those two-tone jobs—green 
and dirty.” 

x Ox 

Speaking of the Cleveland Plain Deal- 
er, that paper also says: “Washington 
finally concedes that we cannot win the 
war with a forty-hour week. From now 
on we face nothing but blood, sweat and 
time and a half for overtime.” 

« « “* 


Renewed talk of the Western Union- 


Postal Telegraph combine causes Russell 
Crouse to say, “Merger will out.” 


—MERVIN L. LANE. 


O’Connor’s N. j. Talk 


(Continued from Page 30) 





short ‘span of twenty-five years, we are 
again playing the role of the ‘saviour 
of humanity.’ 

Genuine Social Security 
Insurance Economics Society 
does not advocate the maintenance ol! 
the status quo, nor is it opposed to a 
program of genuine social security for 
the American people. It believes the 
goal should be to develop such a civiliza- 
tion as will given men freedom from 
want and freedom from fear. This can 
best be done by a system of free enter- 
prise in which the Government should 
play an important part. 

“We already have a Government sys- 
tem of old age and survivorship insur 
ance and unemployment compensation, 
which we could not abandon if so de- 
sired. There is much to be improved 
and manv inequities eliminated.” 

Mr. O’Connor said the Goverment 
should attack the causes of. periodical 
depressions and mass unemployni nt by 
cooperating with private enterprise and 
by a discreet use of worthwhile public 
unio, as no system of social security, 
Government or private, can endure 1 
there is mass unemployment. 

Object of Government 

In closing, Mr. O’Connor state: that 
the object of the Government should be 
to see that everyone who is able [0 
work has profitable and useful e:ploy- 
ment and that as many of the eople 
as possible are kept in proper plivsical 
condition to work; that no one hould 
be permitted to suffer want, and those 
who are so unfortunate as to be nable 
to work should be the object of : judi- 
cious svstem of Government. assi-'alce 

The ultimate object of Government hi 
said, should be to enable every ind ividual 
to provide for himself social securtt) 
on a higher level than a small Govern 
ment pension or compensation. 
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20th Milestone Observed 
Today by A. W. Marshall 


AGENCY NOW IN $1,000,000 CLASS 


Head of Newark Organization Started 
It off From Scratch in 1923; Now 
Operates Throughout New Jersey 


Starting from scratch twenty years 
ago with desk space in a lawyer’s of- 
fice, A. W. Marshall & Co. of Newark, 
N. J., is today (April 16) celebrating its 
wentieth anniversary as one of the 
argest multiple line general agencies in 
the state of New Jersey. Head of the 





Potter Studio 


A. W. MARSHALL 


organization is A. W. Marshall, who had 
the vision back in 1920 that some day 
he would own his own agency which, in 
time, would pass the million dollar mark 
in premium volume. That ambition has 
been more than realized. 

Today Mr. Marshall also owns the 74- 

year-old Woodward & Williamson agen- 
cv of Jersey City, founded by his grand- 
father, and the Hudson County General 
\gency, same city. 
_Mr. Marshall’s first job was as an of- 
fice boy in his grandfather’s agency, 
Starting in the summer of 1920. Three 
vears later he opened up “on his own” 
in Newark, unknown and_ unheralded. 
First year’s results were $20,000 in pre- 
miums, mostly in automobile lines. Busi- 
ness picked up the second year and Mr. 
Marshall employed a young lady and 
moved to desk room in an insurance of- 
fice. The agency has consistently gained 
In annual premium volume ever since. 


Full General Agency Facilities 


By 1929 the organization had grown to 
tle point where larger quarters were 
nceded. Grade floor space formerly oc- 
cupied by the branch office of a large 
casualty company was leased at 31 Clin- 
ton Street Newark. Full general agency 
facilities are there maintained for the 
Writing of fire, automobile, inland ma- 
rine, casualty and surety lines. In 1933 
the agency entered the life insurance 
field as general agents of the Berkshire 
L ¢, thus rounding out its multiple line 
lacilities. Operations are state-wide with 
several hundred agents reporting busi- 
ness to A. W. Marshall & Co. A bind- 
ins office at 111 John Street, New York, 
is also maintained. 

enior in point of service with Mr. 
Marshall is Theodore KE. Bagg, who 
rted in 1924 and is now manager of 
lersey City operations. E. N. Coe, who 
ids the agency division, began his as- 
‘lation in 1931 and was formerly as- 





ALUMNI WIN INSURANCE QUIZ 


Gain Narrow Victory Over Students in 
Pittsburgh Insurance School; Spon- 
sored by Insurance Club 


The Pittsburgh Insurance School 
Alumni team won the insurance quiz 
sponsored by the Insurance Club of 


Pittsburgh on April 9 by scoring only five 


‘points more than the team from the stu- 


dents currently enrolled in the school. 
William C. Fiand of Crum & Forster act- 
ed as the quiz master and the judges 
included Henry S. Bepler, H. S. Bepler 
General Agency; J. Sherman Campbell, 
Keystone Adjustment Corporation; W. 
Kaye Estep, Allegheny division of the 
Middle Department Rating Association; 
Andrew W. Pardew, W. W. Flanegin & 
Co.; Wallace M. Reid, W. M. Reid & 
Co.; Val E. Schott, Aetna Casualty & 
Suretv. Edward D. Sweet, Massachu- 
setts Bonding, served as the score keener 
and Harold R. Teitrick, chief of the di- 
vision of agents and brokers of the Penn- 
svlvania Insurance Department, acted as 


timekeeper. 

The victorious team included Glenn 
Harris, New Amsterdam Casualty; John 
W. Reese, Freehold Real Estate Co.; 
Evelvn Reidenbaugh, Yorkshire; Teres1 
M. Radermacher, Automobile of Hlart- 


ford, and Carl Schlieper, Hoover & 
Diggs. The students’ team was made up 
of Dewey Clark, Frank T. Lauinger Co.; 
John H. Ewing, Fidelity & Denosit; 
Jessie S. Hughes, American Surety; 
Bettv MacQuown, U. S. F. & G.; Pres- 
ton E. Phelps, Continental Casualty, and 
John H. Rosfeld, H. W. Schmidt Co 
President of the Insurance Club H. W. 
Schmidt presided during the 
which preceded the quiz program. Mr. 
Teitrick delivered a f address in 


speeches 


brief 
which he stressed the Insurance Depart- 
ment’s belief in high educational stand- 
ards and continued progress in establish- 
ing increasingly high standards for li- 
cense in Pennsylvania. 

John B. Ladley of W. L. Ladley Sons 
spoke briefly as president of the Pitts- 
burgh Association of Insurance Agents 
who act as co-sponsors of the Pitts- 
burgh Insurance School. Mr. Schott, 
director of the school this year, an- 
nounced that students could still register 
for the following units of study: Agency 
management, fire and allied lines, marine 
and war damage insurance. These units 
are a part of the educational program 
of the N. A. I. A., the entire 100 hours 
of which the Pittsburgh School is pre- 
senting this year. 


sistant branch manager in Newark of 
the Ocean Accident. Herbert Marshall, 
Jr., brother of A. W., joined forces w th 
him in 1935 after eight years in the buri- 
ness in Jersey City and New York. He 
is assistant general agent in charge of 
the life department. Kenneth Felter is 
in charge of underwriting casualty and 
miscellaneous lines and Harold D. Brown 
is in charge of fire underwriting. Miss 
Marguerite Kinney is senior in po‘nt of 
service among the girls in the ofice. 
Total staff numbers twenty, most of 
whom have been with Mr. Marshall a 
number of years 
Companies Represented 

A. W. Marshall & Co. today represents 
as supervising general agents the fol- 
lowing fire insurance companies: Aetna 
(Fire), Capital Fire of Cal‘fornia, Cen- 
tral Union, Central of Baltimore, Conti- 
nental, Eagle Star, National Fire, New 
England Fire, Phoenix of Hartford and 
Transcontinental. For inland and ocean 
marine lines these companies are repre- 
sented: Aetna (Fire), Capital Fire, New 
England Fire and Standard Fire of Con- 
necticut. For the American Union the 
Marshall office has country-wide binding 
facilities. 

For casualty and surety lines the agen- 
cy represents as general agents the Na- 
tional Surety Corp., Preferred Accident, 





How Fish, Flesh, Fowl, Bring Contacts 
Leading to Sales Described by Coman 


Personal contacts established through 
such sources as pigs, lobsters, sick chick- 
ens and mosquitoes which led to insur- 
ance sale and political advancement were 
decribed by E. L. Coman, manager of 
the Providence office of the Aetna Cas- 
ualty & Surety Co., at a recent banquet 
in honor of the students who had just 
been graduated from the company’s sales 
course. 

“One of the things that is brought 
home to me with increasing force every 
day I spend in the business is the im- 
portance of contacts,” Mr. Coman said. 
“People are involved in every insurance 
transaction. Whether you are selling a 
personal accident policy or a retrospec- 
tive rating plan, you always deal with a 
person. Therefore, the more people you 
know, the better.” 

Mr. Coman then outlined some of his 
personal experiences in which incidents 
apparently unrelated to insurance led to 
sales. 


Case of Sick Chicken 


There was the case of the sick chick- 
en, which he took to the proprietor of 
a large chicken farm. He became friends 
with the chicken farmer who in turn 
introduced him to Dr. Raymond G. 
Bressler, former president of Rhode 
Island State College. Soon Mr. Coman 
was writing all of Dr. Bressler’s per- 
sonal insurance, then that of other mem- 
bers of the faculty. “Within a year,” 
he said. “our volume of business from 
Rhode Island State College was between 
$1,500 and $2,000. And, to this day, I 
maintain that we wouldn’t have gotten 
a cent if it hadn’t been for the sick 
chicken.” 

Next he told of the case of the um- 
brella and the lobster. He wanted to 
meet Frank Simmons, president of the 
Eastern Coal Co. One rainy day at a 
railroad station he intentionally poked 
Mr. Simmons with his umbrella. They 
hegan to discuss hobbies. This led to 
the subject of deen sea fishing. Then 
came the chain of events—a trip to- 
gether, emptying Mr. Coman’s lobster 
pot, his cooking them in sea water, and 
eventually the writing of all of the coal 
comnany’s marine insurance on_ its 
barges. Compensation, automobile and 
fire insurance followed—a $10,000 a year 
account. 

Mr. Coman. as president of the South 
Countv Hospital. took an interest in the 
spread of tronical diseases bv mosqui- 
toes, leading to contacts which resulted 
in business for the company: a pig he 
owned which led to contacts which elect- 
ed him to the Rhode Island Legislature, 
etc. How these incidents tied in with 
insurance, he explained as follows: 

Out-of-the-Way Examples 

“T know that you cannot write insur- 
ance on a pig and a mosquito and a 
chicken and a lobster. But you can 
write insurance on the peonle that these 
things lead to. Rather deliberately, I 
have picked some out-of-the-way exam- 
ples to prove my case. 

“If you are to be successful in the 
insurance business, you must make all 
the contacts you can. Do not ignore 
anyone, either because of their youth or 
their relatively humble position. The 
corner bootblack may one day be the 


Royal Indemnity and Standard Surety & 
Casualty. 

Mr. Marshall holds membership in the 
American Association of Insurance Gen- 
eral Agents, the National Association of 
Casualty & Surety Agents and Essex 
County Association of Insurance Agents. 
His brother, Herbert, is president of the 
Life Agency Supervisors Association of 
Northern New Jersey. Both are the 
sons of Herbert Marshall, who is a high- 
ly respected veteran in the insurance 


brokerage ranks of New York City. 





president of your community’s leading 
industry. So meet all the people you 
can. Get to know them well. You have 
to have someone to sell. And I, per- 
sonally, think that this is incomparably 
better than cold canvass. 

“There is some potentiality in every 
person you meet. Try to find out what 
that person is interested in and then 
talk about it. Try to find that one “re- 
sponsive chord” in the man you are 
talking with. 

“Though I have stressed the impor- 
tance of contacts, that is not all that 
is needed for success in the insurance 
business. Ask yourself if you are mak- 
ing the fullest possible use of the splen- 
did educational and sales promotional 
facilities which your company has made 
available to you. 

The Will to Work 

“Remember, you can make all of the 
contacts in the world, but if you haven't 
the ambition nor the will to work, nor 
the knowledge necessary to properly 
write insurance, your contacts will avail 
you nothing. 

“Too often IT have seen agents pass 
up risks, which they almost certainly 
could have sold, because thev were 
afraid to reveal their own lack of knowl- 
edge of the type of insurance needed by 
the prospect. 

“Study hard and study continuously. 
Consider insurance as a definite career. 
If vou are well grounded, and if you 
work hard, the more people vou know, 
the more people you will sell!” 


Niccolls and Stout Join 


General Agency at Houston 


J. F. Niccolls and Edward B. Stout, 
Ir, both formerly with the Hartford 
Accident & Indemnity, have become as- 
sociated with Houston, Bevan & Steven- 
son, general agency at Houston, Tex. 
Mr. Niccolls has been claim representa- 
tive of the Hartford A. & I. in charge 
of the Houston office and Mr. Stout was 
field assistant at the home office of the 
company. 

Mr. Niccolls is a native of Texas and 
attended the New Mexico A. & M. Col- 
lege and Houston Law School. He joined 
the Hartford in 1922. Mr. Stout. a Ken- 
tuckian, attended Ogden College at 
sowling Green and then joined his father 
'n a local agency there. He joined the 
Hartford as fidelity and surety special 
agent in the Louisville office and then 
was transferred to Nashville as special 
agent for the State of Tennessee. 


New Edition of Pamphlet on 


Longshoremen’s Comp. Law 


Owing to the enactment of important 
amendments to the longshoremen’s and 
harbor workers’ compensation act, a new 
edition of the United States Longshore- 
men’s and Harbor Workers’ Compensa- 
tion Law of the District of Columbia 
pamphlet has been published by the As- 
sociation of Casualty & Surety Execu- 
tives. It is now ready for distribution. 

This edition contains the complete lat- 
est texts of the workmen’s compensation 
laws and pertinent supplementary laws. 
In addition, the annotations in the di- 
gest of the publication have been thor- 
oughly revised and reclassified to make 
the decisions on any particular point 
more readily accessible. Prices for small 
or large quantities will be quoted upon 
inquiry. 





30 YEARS WITH STANDARD 

Fred C. Birchard, collection manager 
at the home office of the Standard Ac- 
cident Insurance Co., recently celebrated 
his thirtieth anniversary with that or- 
ganization. At a surprise gathering he 
was presented with a wrist watch by 
the employes of the accounting depart- 
ment. 
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Rules Policies Must 
Be Signed by Agents 


McCORMACK IN FIRM STAND 





Tennessee Official Finds Policies on War 
Dept. Contracts in Apparent Vi- 
olation of State’s Statutes 





James M. 


Insurance Commissioner 
McCormack of Tennessee has issued a 
warning to companies and out-of-state 
brokers, calling attention to the Depart- 
ment’s ruling that all insurance on War 
Department cost-plus-a-fixed-fee con- 
tract projects must be countersigned by 
a licensed resident agent of Tennessee 
who shall receive full commission as 
required by the Tennessee statutes. 

He directs attention to the fact that 
when the Commissioner gave ,his ap- 
proval to the War Department’s emer- 
gency construction and expansion com- 
prehensive insurance rating plan in June, 
1941, the letter of approval specified that 
the wording “may be a licensed insur- 
ance agent or broker or other person 
comparably competent and trustworthy, 
be stricken out and inserted in lieu 
thereof, “must be a resident licensed 
agent of Tennessee, or a licensed Ten- 
nessee insurance broker, acting through 
a Tennessee agent, subject to all Ten- 
nessee statutes, particularly to the Ten- 
nessee countersignature law and broker’s 
license law.” f 

Finding apparent violations of this 
order, Mr. McCormack advises com- 
panies and out-of-state brokers as fol- 
lows: 

Other Plans Submitted 

“Since that time other special plans 
have been submitted and when such 
plans have come within the terms of the 
approval, above referred to, they have 
been filed by this Department. It is, 
therefore, apparent that, in Tennessee, 
all such contracts must be countersigned 
by a licensed resident agent of Tennes- 
see, who shall receive the full commis- 
sion as required by statute. 

“Courtesy countersignatures are not 
sufficient and the full policy, together 
with all endorsements thereon, together 
with a copy of same for the permanent 
files of the agent, must be in the hands 
of the resident agent before it is per- 
missible under the statute for the Ten- 
nessee agent to countersign the policy. 

“The countersignature law contemplates 
that the resident agent will render a 
valuable service and does not contem- 
plate only a perfunctory service of coun- 
tersignature. As far as Tennessee stat- 
ute is concerned, either the resident 
agent or the licensed broker can act as 
the so-called advisor or either can act 
as co-advisor. Compliance with state 
statutes should not cause any hardship 
or affect the cost of the insurance to 
either the contractor or the Federal 
(Government. 

Refers to Full Commission 

“Tt seems to be apparent to this De- 
partment that the full commission, as 
referred to in the statute of Tennessee, 
is referred to in the rating plan as ‘ad- 
visory service fee.’ The proration of 
this commission between the resident 
agent and the licensed broker is a mat- 
ter to be settled between them as no 
fixed fee is set by Tennessee statutes. 
The Department would consider it rea- 
sonable that such basis of proration of 
the service fee between the advisor and 
resident agent should properly take into 
consideration the time spent by each and 
the services actually rendered during the 
period of the contract. The ignoring 
of the resident agent even with his con- 
sent in regard to the payment of com- 
mission would apparently be a plain con- 
spiracy to violate the Tennessee statutes. 

“We are making every effort to co- 
operate with all insurance plans of the 
l‘ederal Government, by direct purchase 
or otherwise, in the interest of the na- 
tional emergency. After careful study 


we find it necessary to call to the at- 
tention of those concerned, particularly 
the insurance companies and _ non-resi- 
dent brokers, apparent violations of our 
statutes now existing. a 


* kK * 


A. & H. Bonus Offers To 
Stimulate Production 


BY GLOBE, ROYAL, EAGLE IND. 





Aim for Greater Coverage of Industrial 
Workers; Both Group and Personal 
Accident Insurance Featured 





The Globe, Royal and Eagle Indem- 
nity companies have created consider- 
able interest among producers of A. & 
H. lines by their recent anonuncement 
of (1) a bonus offer for new personal 
accident and health insurance produced 
in the period from April 1 to December 
31, 1943, and (2) a bonus offer for new 
group A. & H. produced in the same 
period. Accompanying the original an- 
nouncement of these bonuses are state- 
ments by Kenneth Spencer, president of 
the Globe, and Frank J. O'Neill, presi- 
dent of both the Royal and Eagle In- 
demnity. Both stress that oe 41. 
presents the best opportunity today of 
reaching a widespread, untapped source 
of new prospects, particularly among in- 
dustrial workers who today are making 
more money than ever before. Thus, 
they are excellent prospects for an acci- 
dent policy written on a non-occupa- 
tional basis. 

The bonus offer on personal A. & H. 
business is available to agents report- 
ing direct to the company or one of its 
branch offices and provides: 

5% on all new paid premiums to every 
agent who sends in $200 or more in new 
paid premiums. 

10% on all new paid premiums to every 
agent who sends in $400 or more in 
such new paid business. 

The offer, however, does not apply to 
the $5 auto policy, automobile medical 
payments accident, golfers, aviation, 
group and blanket A. & H. forms. It is 
stipulated that where additional cover- 
age is written, or where an increased 
premium is received on a rewritten cov- 
erage, the amount of the increase shall 
be counted in computing the bonus. 

For group A. & H. the bonus attrac- 
tion is a Series E war bond, maturity 
value of which will be equal to the 
average of the first three monthly pre- 
miums on each new group policy sent 
in, with a maximum of $1,000 for each 
policy. In other words, if the average 
monthly premium is $100, the award will 
be a war bond of $100 maturity value. 


Brokers Worried Over 
B. & M. Manual Situation 


PLEA TO N. Y. DEPARTMENT 





Alex Goldberger, Brooklyn Brokers 
President, Sees Danger in Two Sets 


Of Coverage; Writes Whelehan 





In advance of the filing by the Na- 
tional Bureau of Casualty & Surety 
Underwriters of its new boiler and ma- 
chinery manual with the New York In- 
surance Department, Alex Goldberger, 
president of the Brooklyn Insurance 
Brokers Association, has addressed a 
plea to J. Donald Whelehan, deputy 
superintendent of insurance, that the 
Department act wisely in finding a 
way out of the “seeming wilderness” 
which confronts it in having two boiler 
manuals both seeking approval. The 
Bureau’s new manual was expected to be 
filed with the Department on April 15; 
that of the Hartford Steam Boiler has 
already been filed, considered, and ap- 
proval withheld. 

Representing the viewpoint of his 
membership, Mr. Goldberger said: 

“We have no desire to become in- 
volved in the differences of opinion 
which have resulted in this present sit- 
uation. We do, however, earnestly de- 
plore the inevitable consequences that 
will follow. 

“With two sets of coverages on the 
market and two sets of rates, a con- 
scientious broker, in order to obtain 
maximum protection for his client and 
in order to avoid the perils of competi- 
tion, will be compelled to submit and 
study dual proposals wherever boiler in- 
surance is required. 

“Boiler inspections almost categoric- 

ally require the use of essential man 
power. From top to bottom, everyone 
engaged in insurance is today faced with 
a labor production problem. It will be 
a sinful thing, indeed, if under the cir- 
cumstances, some solution cannot be ob- 
tained for the problem.” 
Odd amounts will be paid in war stamps. 
This offer applies only to regular group 
insurance and does not include students’ 
reimbursement, volunteer fire and other 
blanket insurance. 

R. B. Smith, superintendent, A. & H. 
department for all three companies, is 
in charge of this special effort to in- 
crease production of A. & H. business. 








Ohio High Court Holds Share-the-Ride 
Drivers Liable for Passenger Injury 


Keen interest is evidenced by auto- 
mobile liability underwriters in the rul- 
ing handed down by Ohio Supreme 
Court, April 7, that drivers of share- 
the-ride automobiles are liable in the 
event of injury to their passengers. 
This decision reverses declaratory judg- 
ments handed down last year in Cleve- 
land by the Common Pleas Court and 
the Court of Appeals, the higher court 
contending that the parties to a share- 
the-ride agreement paid the car opera- 
tor part of their operating expenses or 
the rides were of “mutual economic 
benefit and that, as a result, they were 
entitled to protection.” The opinion fur- 
ther held that “it is just as important 
to the war effort to provide security 
for the worker as it is to conserve the 


tires of the vehicle in which he is 
transported.” 
Some automobile underwriters  ex- 


pressed surprise at the higher court’s 
ruling as they had felt that share-the- 
ride drivers would be exempt from lia- 
bility except in cases of negligence. 
Glenn O. Smith, president, Cleveland 
Bar Association, whose committee, 
headed by Cary C. Alburn, fought the 
issues in the lower courts to determine 
an interpretation of the state’s “guest 
statute,” has announced that his group 
would center its efforts behind a bill 
pending in the Ohio legislature exempt- 





ing share-the-ride drivers from liability 
except in cases of negligence. It is also 
contacting insurance companies to have 
riders attached to pending liability poli- 
cies, protecting share-the-ride drivers. 

Terming the Supreme Court’s ruling 
“perfectly proper,” Max L. Bernstein, 
who represented the passengers in the 
suit, said: “If a driver accepts money 
to haul passengers, and is entitled to 
new tires and extra gasoline, his pas- 
sengers are not guests and the driver 
should be responsible for them. I don’t 
think the ruling will affect the share- 
the-ride program in any way. It would 
be simple for drivers to have riders at- 
tached to their liability policies cover- 
ing their passengers.” 

After discussing the point with ex- 
ecutives of 200 insurance companies, 
writing 99% of automobile insurance in 
the country, the Office of Price Ad- 
ministration last December announced 
that share-the-ride drivers, who carry 
automobile liability insurance, are cov- 
ered fully by their policies in case of 
accidents whether driving expenses are 
shared or not. 

The bill pending before the Ohio Leg- 
islature, introduced by the Cleveland Bar 
Association committee in anticipation of 
the court ruling, would amend the state’s 
present “guest statute” and make it ap- 
plicable to war workers. 


Schryver Lauded by 
Friends in Newark 


45 YEARS WITH U. S. F. & G 
Given Luncheon and Gifts by Loca! 
Casualty and Surety Associations; 
Nolan Presides 
Walter C. Schryver, co-manager, 
United States F. & G. branch office in 
Newark, N. J., was in the spotlight Wed 
nesday at a luncheon in honor of his 
forty-fifth anniversary with his com- 
pany, given by the Casualty Under- 
writers Association of New Jersey and 
the local Surety Underwriters Associa- 
tion. John H. Nolan, Aetna Casualty & 
Surety, president of the casualty organ- 
ization, presided and welcomed two old 
friends of Mr. Schryver’s: William B. 
Clarkson, Travelers manager, who came 
to Newark in 1910 and has been there 
ever since; and Frank W. Franzen, vice 
president, Metropolitan and Commercial 
Casualty companies. Another guest was 
Bernard Hamilton, recently appointed 
manager of the Compensation Rating & 
Inspection Bureau of New Jersey. The 
casualty association also welcomed 
Henry O’Brien of the Fireman’s Fund 

Indemnity into its membership. 

_ Speakers at this felicitious affair were 
Sam Williams, Maryland Casualty, who 
heads the Surety Underwriters Associa- 
tion, and who made a nice talk; a Dr. 
Kelgard, who indulged in some good- 
natured kidding of Mr. Schryver which 
both he and the members enjoyed; and 
Chairman Nolan. H. E. Vernoy of the 
Loyalty Group also read a tribute to 
the honor guest which was in the form 
of a unique surety bond. 

Biggest thought in the minds of those 
present was their desire to do honor to 
Walter Schryver as one of the casualty 
insurance deans of Newark who has 
been successful as a manager of a large 
company for many years. During this 
time he has earned the respect, con- 
fidence and esteem of his contemporaries 
in a highly competitive business. He has 
been active in civic affairs in his home 
town of Caldwell, N. J., in the Rotary 
club movement and in insurance organi- 
zation work. He is also a past presi- 
dent of the Casualty Underwriters Asso- 
ciation. 

Both associations presented Mr. 
Schryver with gifts, the one of the cas- 
ualty men being a ship’s clock and that 
of the surety men a fountain pen desk 
set. Both were appreciatively received 
by Mr. Schryver who said: 

“There has always been a _ pleasing 
fraternization among the casualty and 
surety company managers in our city, 
and it has helped us to maintain friend- 
ly relations and to compete on a fair 
basis. This attitude has appealed to me. 
I’m especially happy over the friend- 
ships I have made over the years and 
hope that they will continue in the years 
to come.” 

Mr. Nolan in his talk expressed the 
sentiments of his organization when he 
said that “we all would like to carry on 
as successfully as Walter Schryver has 
done over forty-five years.” 





Pink Points to Increase 
In Hospital Claims in °42 


Louis H. Pink, president, Associated 
Hospital Service of New York, reported 
at its annual meeting Tuesday that !/8,- 
000 claims were paid in 1942 for hospital 
treatment compared with 112,000 in 141. 
The increase was largely due, he aid, 
to an increase in births and the dratt. 
Some 26,000 babies were born under the 
hospital service plan last year compared 
with 22,000 in 1941. Mr. Pink indicated 
that a liberal policy was being foll wed 
with respect to prospective army re- 
cruits entering hospitals. The men de- 
sire to correct physical defects prior 
induction into the armed forces. 
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In 1913, when The Automobile insurance Com- 
pany of Hartford was founded, there was a 
reason for its name. By that time, the horseless 
carriage had emerged from the era of experimenta- 
tion to a role of practical importance in the 
American way of life. A heavy demand was 
created for fire insurance on these vehicles and 
this gave origin to The Automobile Insurance 
Company. 


During the earliest years of its existence, ‘The 
Automobile” practically confined its activities 
to the issuance of fire and theft insurance on 
automobiles, but it soon became desirable to 
expand its facilities to include fire insurance on 


other types of property. It was not many years 
before ‘The Automobile” was writing not only 
fire, but such related lines as explosion, wind- 
storm, leasehold and rent insurance on all kinds 
of property. 


Following a natural development, ‘The Auto- 
mobile,’’ in 1920, established a Marine Agency 
department for all forms of inland transportation, 
“all risks’ floaters and ocean marine insurance. 


Today, on its thirtieth anniversary, ‘The Auto- 
mobile’’ writes a large volume of business in the 
general fire and marine insurance field and 
continues to write fire and theft insurance on the 
horseless carriage. 





THE AUTOMOBILE INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT 


Sire und Marine Grsuvance 


Affiliated with the Atna Life Insurance Company, The Atna Casualty and Surety Company and The Standard Fire Insurance Company 





Industrial production for war, wartime commerce and the 
protection of the individual property owner have called 
for extraordinary insurance service during the emergency. 
The members of the North America Group have wel- 
comed the opportunity to apply to such service their broad 
facilities and experience extending over a century and a 
half. During the last year they have... 


Facilitated the construction of ships, planes, tanks, scien- 
tific instruments and other war material by furnishing 
surety bonds to people with experience in these fields, 
thereby enabling them to carry out huge contracts for 
the Government... 


Provided medical, hospital, claims and engineering ser- 











CAPITAL $12,000,000 


vice on the spot to large construction and manufacturing 
enterprises . . . 


Protected ships and their cargoes against war risk, reim- 
bursing the owners thereof to the extent of millions of 
dollars . . 


Covered plants and inventories by fire insurance in amounts 
so huge as never to be dreamed of in peacetime . . . 


Acted as fiduciary agent for the War Damage Corpora- 
tion in the writing of bombardment insurance . . . 

Acted as underwriting agent for the War Shipping Ad- 
ministration for war risk insurance on cargo. 

The ‘‘North America’’ is proud to render this service— 
and looks forward to greater opportuni- 











ties to extend its activities in support 
of the war effort. 


















LOSSES PAID, over $500,000,000 
*SURPLUS TO POLICYHOLDERS over $72,000,000 


Insurance Company of 
North America 


PHILADELPHIA 


FOUNDED 1792 


This oldest American fire and marine insurance company and its 
affiliated companies write practically every form of insurance except life 


*The above Surplus to Policyholders is based on Commissioner's values. If based on the Market Values 
of Securities as of December 31, 1942, this would be $75,643,419.20. In addition the Company has set 


up a Voluntary Reserve of $2,000,000 for Contingencies. 











